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When You Say 
to a Customer— 


‘Here is a Montauk Case,” he may not know, 
until you tell him, what it stands for. But 
you know that 


GWNys 


Montauk Cases 





give the very best value and are a protection 
to your reputation, for their standard has never 
been lowered one iota. 


These illustrations show the exact size of our 
small model, 12-size, open face, no cap, 
cases. Ask your jobber to show you a com- 
plete line of Montauks. 


Joseph Fahys & Co. 


Established 1857 
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[ A Word About the History of Bracelets 


HE necklace and the bracelet are gen- 
T erally considered as having been the 
first personal ornaments of mankind, in as 
much as the savage mind instinctively turns 
to these two articles as the primal method 
of adornment, to which must be added the 
knowledge that savage and barbaric peo- 
ples used the bracelet to hold shields and 
weapons. It was sometimes covered with 
spikes for offensive purposes by them. — 

Ancient Egyptian sculptures and paint- 





GOLDEN ARMLET FROM THE TREASURE OF THE 
OXUS,; III CENTURY B. C. 


ings represent bracelets by bands of red 
and blue color on the arms, and show that 
the Egyptians wore four, one on the wrist 
and one above the elbow on each arm. 
Some of the earliest are composed of glass 
and gold beads, threaded so as to form 
various patterns. The more solid forms 
of Egyptian bracelets are ornamented with 
in-lay work. Bracelets of thick and occa- 
sionally twisted wire, found as early as 
the 12th dynasty, usually have the ends 
beaten out into a thin wire, which is lapped 
round the opposite shank so as to slip 
easily over the wrist. Bracelets in the 
form of serpents belong to the Ptolemaic 
or early Roman periods. 

In Assyria and throughout the East arm- 
lets, bracelets and anklets were universal 
ornaments, especially among women. They 
were also used by princes as insignia of 
royalty. The bracelet worn on the upper 
arm indicated the higher rank. Signets 
were doubtless tied around the arm or 
wrist. In this way the engraved cylinders 


of Assyria were probably worn. Sir Henry 
Layard says the Assyrian bracelets had in 
their centres stars and rosettes, which he 
thinks were probably inlaid with precious 
stones. 





At Mycenae Dr. Shliemann found very 
curious bracelets of gold wire spirals.. At 
Troy the same discoverer found bracelets 
of copper, gold and electrum of plain spiral 
form, and others with ends like truncated 
cones. Some were plain, others twisted, 
and one beautiful pair of thin gold, with 
gold wire spirals soldered on all over them. 

Examples of bracelets found in the 
Crimea or on the Oxus were of a style 
wherein the thickened ends were worked 
into sphinxes, bulls, lions and other figures, 
and are most seen in the. Hermitage 
Museum at Petrograd. Among the treas- 
ures of the Oxus, of about the second or 
third century, were fine examples, orna- 
mented at each end with a finely modeled 
figure of a horned monster, winged, with 
the beak of an eagle. The surface of the 





PREHISTORIC BRITISH BRACELET. 


wings and necks of the figures is still 
covered with gold cloisons into which, no 
doubt, inlays of colored stones or composi- 
tion were originally set. 

A famous pair of Etruscan bracelets are 
in the British Museum, which were dis- 
covered in a tomb at Cevetri. They are 
composed of thin plates of gold measuring 
eight inches in length by two and one- 
quarter in width, divided into six sections, 
ornamented with scenes thoroughly As- 
syrian in character, indicated by lines of 
microscopic granulations. 

Greek bracelets were of three forms: A 
fine plaited chain united by a clasp in the 
form of a knot, repouseé plaques hinged 
together, and a circle of beaten gold of 
more solid construction. In Homer’s Iliad 
Venus is described as wearing bracelets, 
probably of the spiral form seen on the 
painted vases. The serpent form was a 
favorite one among the Greeks and Romans 
and a fine specimen of this kind was found 
in Pompeii. 


The Romans are considered to have first 
set metal bracelets with ‘precious stones, 
coins and engraved gems, but they were 
usually of metal only. Early Roman brace- 
lets are often very solid and heavy, and 
it is supposed they may have been, in many 
cases, a form of money. So massive were 
many of them that they make the old story 
of Tarpeia quite understandable. She 
bargained with the Sabines to open for 
them the city gates of Rome in exchange 
for the bracelets they wore on their left 
arms, and when the Sabine King Tatius 
got through the gate, by reason of this ar- 
rangement, he contemptuously threw upon 
the traitress, not only his thick bracelet 
but his shield, also worn on his left arm, 
and all the soldiers following his example, 
Tarpeia was speedily crushed to death. 

Bracelets were as little in vogue as ear- 
rings during the Middle Ages, and they 
only appear as the lingering traces of By- 
zantine fashions, which until the com- 
mencement of the 12th century made them- 
selves strongly felt throughout the whole 
of Europe. 

Bracelets were hardly more prominent 
during Renaissance times than during the 
Middle Ages, probably for the same rea- 
son, for in both periods the fashion of 
leaving the arms bare was not in favor, 
and long sleeves were worn. Some old 
pictures, however, show us the sleeves 
slashed at the wrist to exhibit bracelets 
beneath them, just as were the fingers of 
gloves for the purpose of displaying rings. 

Inventories supply a certain amount of 
information concerning bracelets. Henry 
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FRENCH BRACELET OF THE XIXTH 
CENTURY. 


VIII, in 1530, possessed 17, including one 
of “Paris work, with jacynths, pearls and 
a diamond rose.” Elizabeth received a 
large number of bracelets among her New 
Year’s gifts. In the inventory of Marie 
Stuart’s jewels are Une paire de brasseleisz, 
garmz de cornaline lappines et agate et 
entredeux de doubles—Une aultre patre de 
brasseletz damatiste—Ung bracelet fait 
afacon de serpent. Others were formed 
of beads of filagree, enclosing perfume. 
Deux braceletz dor per cez a jour plims 
de parfum—Une aultre patre dor a jour 
empliz de parfum. 

References to bracelets by writers of the 
period show that they were not infrequent- 





(Continued on page 43.) 
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New York, Jan. 5, 1918. 


Editor, THE JEWELERS’ CIRCULAR: 

An article in a recent Sunday issue of 
the New York Times starts with the 
epigram: “A democracy is an inefficient 
machine.” Never was fact so fully proven 
as during this World War. It proves not 
only the deficiency of democracy but the 
efficiency of autocracy. And Germany, with 
three-quarters of the world against it, hoids 
its own against an immensely more numer- 
ous man-power and wealth strictly on its 
merits of efficiency. But the aim of this 
article is not war philosophy but business 
efficiency. 

Little straws tell which way the wind 
blows. Here is a little jewelry trade straw. 
I have come across the expression “stick- 
pin” so often in the jewelry trade that it 
appears to be an atrocity quite acceptable 
to the jeweler although he always means, 
in using it, a scarf-pin. “Stick-pin”! Is 
not every pin a stick-pin? There are no 
knife-pins or spoon-pins. Every pin is for 
sticking, but the pin whose sticking quality 
is least and shows quality most is the scarf- 
pin. Americans probably got the word 
from German immigrants. 

The German term for pin is Stecknadel, 
which means stick-needle. Having a word 
for needle (Nadel), and lacking a word 
for pin, they use the word needle, a sewing 
instrument, and add the qualification of 
sticking, not sewing, to express pin. All 
very right and proper, for the German in 
his own vernacular. But what the deuce 
is the jeweler doing with such a ridiculous 
expression (it is not a word but a fool 
expression, meaning nothing)? It is just 
one little straw which shows which way the 
wind does blow in and among jewelers. 
It shows the carelessness and inefficiency of 
the trade which allows such an expression. 

The general public has some right to the 
word in all its hideousness, perhaps. But 
the jeweler, No! He should uphold the 
dignity of his artistic surroundings by for- 
bidding such frightful expressions to get 
into his vocabulary. When a dog bites a 
Person it is not the ill-trained dog that is 
to blame, but the owner’s proven inefficiency 
that should make him blush for shame. 
When a youth uses profane language it is 
proof of a bad training. When the jeweler 
uses such terms in his business as “stick- 
pin” (if he knows the proper word scarf- 
pin) it shows bad business training or lack 
of respect for the ideals involved in the 
art wares he handles. For a jeweler is 
an art dealer, he should not let himself be- 
come a jewel-monger. His store is the 
outlet for art wares; he is in an entirely 
different class to the “storekeeper.” So 
much for the jeweler from the art inef- 
ficiency standpoint. He must break from 
his position in the democratic crowd and 
take up his place in the autocracy of art. 

And now let us look at the gold and 
silversmithing profession in this same light. 
Much controversy has been carried on 
lately about this country’s lack of true art 
workers. THE JEWELERS’ CIRCULAR, Jan. 
31, last, had an article on the topic taken 


from the Upholsterer; on June 27 appeared 
a reprint of F. Weitenkampf’s contribution 
on the subject in The Museum. The es- 
tablishment of an “American Society of 
Arts and Decoration” is suggested. This 
is a gesture toward a move, and such a 
move would be in the right direction. But 
are we going to let it die out or are we 
going to follow it up with practical action? 
Personally, it appears to me that, like the 
above discussed “stick-pin” misnomer, 
“American Society of Arts and Decoration” 
puts the false status of the topic in revela- 
tion. Why Society of Arts and Decoration? 
There ain’t no such animal as Arts and 
Decoration. Decoration is one of the fore- 
most arts. Therefore it must be “Society 
of the Arts of Decoration.” 


And now we come to the crux, possibly, 
of the whole condition. It is ever this dis- 
association of the arts and decoration; this 
placing of the decorative arts on a different 
plane to art. Architecture, sculpture and 
painting belong to the “Fine Arts,” “Beaux 
Arts,” or whatever you may term their 
branch. But we must come to a clear 
understanding that engraving, gold and 
silver smithing, etc., are art in every sense 
of the word. Gold and silver smithing, for 
instance, when done on altarpieces have and 
always will be considered “Fine Arts” 
work. If the goldsmith and the silver- 
smith talk of their profession as a trade 
work, it is either that craftsmanship has 
not reached the stage of art in this country 
or that they have not grasped the ideals of 
their profession. And it is just this lower- 
ing of status that tends to lower the 
standard of the work. 

The democracy of commercialism must 
be expurgated from the studio. The giv- 
ing of wings to the unfledged, embryonic 
genius must be done by putting his activi- 
ties into the realm of true art, stimulating 
with the incentive of the nobility of his 
profession. The very term of “designer” 
is a misnomer for any worker in creative 
art. The man or woman who does art 
designs (taken from the French dessiner, 
to draw) is an artist, if his employer will 
permit him to be one, or he is a pencil- 
manipulating copyist if “the boss” considers 
his talent a commercial factor only. 

If the gold and silversmithing concerns 
of the United States or the leaders among 
them will take the higher plane of treating 
their work as art production and the crea- 
tive energies of their “designers” as art, 
and their standing as that of artists, they 
will soon find they have given just that 
stimulus which energizes the qualification 
termed genius. If they will establish (in 
conjunction with their fellows in the dif- 
ferent lines of the decorative arts) a 
Society of the Arts of Decoration, and will 
(as other arts societies do) give frequent 
public exhibitions, with prizes and titles, 
we shall be much nearer an American 
decorative art era than ever before. That 
word titles will probably need explanation, 
though it should not, if we had this art 
conception of our work in our bones. 

Ask the British or American painter or 


CIRCULAR-WEEKLY 43 


sculptor academician whether he values 
those letters R. A. Does the ecclesiastic 
value his gown, the judge his robe, the col- 
lege boy his gown and “mortar-board.” 
The class distinction is invaluable in raising 
the professional to more lofty aims. Give 
the “designer” who acquires the honors in 
exhibits at the Society of the Arts of 
Decoration a given number of times a well- 
earned title of “Fellow of the Society of the 
Arts of Decoration” (F.S.A.D.) and watch 
his growth in talented work. 

Many will say: “Do this after the war.” 
Well, after the war they will not do it. 
Then they will see the German do it for 
him, sending his students here to take 
away, as before, the better-salaried posi- 
tions in art work, and pushing the Ameri- 
can back into the hewer-of-wood drudgery. 

Yours truly, 
CLEMENT W. CouMBE. 
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ly worn as love tokens. Thus, in Beau- 
mont and Fletcher’s “Cupid’s Revenge”: 


“Given earrings we will wear 
Bracelets of our lovers’ hair, 

Which they on our arms shall twist, 
With our names carved on our wrist.” 


Also in Barnfield’s “Affectionate Shep- 
herd’—1594— 

“IT would put amber bracelets on thy wrist, 
Crownlets of pearls about thy naked arms.” 

Bracelets, like necklaces, were not in- 
frequently composed entirely of gold, with 
interwoven links like mail chains. 

During the 18th century bracelets were 
formed of velvet with oval clasps. The 
clasp was decorated in a variety of ways 
and was very frequently fitted with a 
painted or enameled miniature. The prac- 
tice of wearing miniatures in this way 
seems to have been a common one judging 
by the numerous advertisements inserted 
in the London Public Advertiser about the 
middle of the century by “ingenious 
artists,” willing on reasonable terms “to 
paint elegant portraits in miniature for 
bracelets, rings, etc.” Cameos were also 
greatly favored for this use. 

During the early 19th century bracelets 
were much worn; sometimes three on each 
arm, one on the upper part of the arm, a 
second just above the elbow and a third 
upon the wrist. They were usually com- 
posed of a number of small chains, or 
even a band of velvet, while the clasp was 
formed by a cameo, or else by amethyst, 
peridot, or topaz, set in stamped or pierced 
gold. Wedgewood cameos were great fa- 
vorites at this time. 

Bracelets during modern times have 
probably been more subject to fashion than 
any other article of jewelry. The hinged 
and jointed varieties have perhaps been 
most in favor of late years, but the present 
enormous vogue of the watch bracelet is 
well known. 








Lloyd E. Gardner, a jeweler of Long- 
mont, Colo., has sold out his business to 
C. A. Balt 
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F. BOOMER, correspondent at Manila, 
J. has submitted a report to the Depart- 
ment of Foreign and Domestic Commerce, 
Washington, D. C., on the Philippine pear! 
and shell industry. His report follows: 

“The Philippine pearl beds form a part 
of a vast pearl-bearing area that 1s said to 
extend from Mindanao to Borneo. The 
various grounds worked are centered about 
different islands of the archipelago lying in 
this region. . 

“The gold-lip pearl oyster (Margaritafera 
maxima Jameson), known to commerce as 
the Sulu mother-of-pearl shell, is the 
species found throughout this region. It 
requires a warm shallow sea, from one to 70 
fathoms deep, strong ocean currents, and 
water with a specific gravity of 1.02. Most 
of the prolific pearl beds are found where 
the bottom is a very fine sandy ooze, con- 
sisting chiefly of dead Foraminifera. These 
are usually covered with a short erowth of 
eelgrass. 

Location of Philippine Pearl Beds 


“Alvin Seale, formerly fisheries expert of 
the Philippine Bureau of Science, who has 
made the most complete survey of the pearl 
beds of the Philippine waters that has yet 
been undertaken, for the purposes of his 
explorations, divided the region into 10 
eroups of pearl beds, which he thus de- 
scribes in his report, published in the 
Philippine Journal of Science for July, 
1916: 


The Jolo pearl beds.—The Jolo beds 
the following: Jolo, Marongas, Pangasinan, Hegad, 
sSubuan, Minis, Cabucan, Pantocounan, Bancungan, 
Tulayan, Capual, Bitinan, Dongdong, Pata, Patian 
and Teomabel Islands and the banks and shoals 
and islets in the immediate vicinity of these 
islands. The most prolific sections of the Jolo 
pearl beds are the channels between the small 
islands directly north of Jolo and the Jolo chan- 
nel proper. These beds have been fished con- 
stantly for over 100 years, and they still yield 
a fair return of shells. At the time of my inspec- 
tion there were 24 pearling boats operating on 
these beds. 

The Tapul pearl beds.—The Tapul pearl beds 
include the following islands and small islets and 
shoals adjacent to them: Tapul, Bolipongpong, 
Siasi, Lapac, Sirun, Sulade and Tapaan. The 
channel between Lapac and Tapaan Islands and 
the region directly east of Tapul seemed to afford 
the best fishing on these beds. Twelve pearling 
boats were seen on the Tapul beds. 


include 


The Tawi Tawi pearl beds.—The Tawi Tawi 
pearl beds include the following: Tawi Tawi, 
Maniacolat, Bubuan, Cacataan, Sigboye, Tam- 
bagaan, Simaluc, Kuadbasang, Basbas, Tataan, 
3ongao, Simonor, Manue-manca, South Ubian, 
Tabawan, Bintoulan, Kinapusan, Magpeos and 
Tagao Islands, and the numerous small islands 


and reefs south of Tawi Tawi. These beds prob- 
ably comprise the richest pearling grounds in the 
entire archipelago. Twenty-four Moro  pearling 
vintas were seen operating their dredges on beds 
near Magpeos Island. No pearling luggers were 
seen. A number of the above islands have large 
Moro populations, which are regarded with con- 
siderable fear by the pearlers. On South Ubian 
Island alone I counted 200 Moro houses in the 
village. Many of these people are engaged in 
primitive pearl fishing. 

The Sibutu pearl beds.—The Sibutu pearl beds 
include the islands, reefs and shoals west of Sibutu 
Passage. These beds have not been properly pros- 


pected and very little is definitely known about 
them, 


A few years ago some shells were dis- 


covered in the vicinity of Perdie Patches, and 
occasionally some pearl shells were brought into 
Sitanki by the Moros, In 1908 I prospected the 
large lagoon south of Sipanket, but without suc- 
cess. However, it is probable that some rich beds 
will eventually be located near Sibutu. 

The Laparan pearl beds.—The Laparan pearl 
beds include the numerous small groups of islands 
which for the most part lie well northward in the 
Sulu Sea. These comprise the 20 or more islets 
known as the Pearl Bank Islands, also the fol- 
lowing islands and the adjacent banks, islets and 
reefs: Laparan, Doc Can, Deatobato, Cap, Sipang, 
Tubalubac, Dammi, Dasan, lLahatlahat, Bam- 
bannan, Mamanuc, Billanguan and Tagbabas. 
These beds still contain many pearl oysters, and 
they could sustain the operation of a large por- 
tion of the pearling fleet without damage. From 
the deck of the revenue cutter Gilbert I counted 
six large pearl oysters on the bottom where we 
were anchored in 12 fathoms on the east side of 
Lahatlahat Island. Only three pearling boats were 
observed operating on the Laparan beds, 

The Pangutarang pearl beds.—The Pangutarang 
pearl beds include the following islands and the 
adjacent islets, shoals and intermediate waters: 
Pangutarang, North Ubian, Malicut, Basbas, Cuni- 
lan, Usada, Ticul, Panducan, Kulassein, Tubigan 
and Teombal. One of the richest pearl patches 
ever discovered in the Philippines was located on 
these beds a short distance east of Basbas Island. 
No pearling boats were seen on the Pangutarang 
beds, but several Moro dredges were in operation. 

The Pilas pearl beds.—The following islands 
and adiacent islets, shoals and intermediate waters 
constitute the Pilas pearl beds: Pilas, Managal, 
Palajangan, Mamannak, Pasigpasilan, Salkulakit, 
Laktis, Kaludlud, Dassalan, Sangboy, Pabunuan, 
Teinga and Favcrite Bank. Some years ago a 
Zamboanga pearler took a vast number of shells 
from these beds, and their recovery from this 
overfishing has been very slow. Three pearling 
boats were operating on the Pilas beds with but 
poor success, 

The Sainales pearl beds.—In the Samales beds 
are included all of the islands in the Samales, 
Tapiantana and Bolod groups and the intermediate 
waters, islets and shoals from Salupin Island, on 


the east, to Manungut, on the west. The prin- 
cipal islands are Manungut, Bangalao, Simisa, 
Balanguingui, Mamanoc, Parol, Tonguil, Bulan, 


Nemad, Dipolod, Tatalan, Fast and West Bolod, 
Lanahuan, Tapiantana, Bubuan, Timbugan and 
Salupin. The Samales beds are very prolific and 
are constantly worked by the pearlers. Within the 
past few years some very rich patches of pearl 
shell beds have been found there. 

The Basilan pearl beds—The Basilan beds in- 


clude the shore line of Basilan and adjacent 
islands of Malamaui, Lampinigan, Balukbaluk, 
Teingalaguit, Tengolan, Mataja, Odel, Teipono, 


Tamuk, Cancuman, Lahatlahat, Bihintinusa, Kau- 
luan, Cocc, Sibago and Lanhil. The yield of 
shells from the Basilan beds was _ exceptionally 
large during July and August, 1914, and a por- 
tion of the pearling fleet has been operating on 
these beds with considerable success. 

The Mindanao pearl beds.—The waters sur- 
rounding the great island of Mindanao have not 
been well prospected for pearl béds, and with the 
exception of the well-known pearling ground in 
the Basilan Strait, Davao Gulf,. very little is 
known regarding the Mindanao beds. Therefore 
I have included all of the beds adjacent to the 
coast of Mindanao in one group; later it may be 
convenient to subdivide it into smaller groups. 


PRESENT CONDITION OF THE PEARL BeEbDs. 


The Jolo pearl beds have been fished more per- 
sistently and for a longer period than any of the 
other beds in the Philippines, and one would 
rather expect to find them in an exhausted con- 
dition. However, numerous young shells of vari- 
ous sizes were found on these beds, and the fol- 
lowing account of actual diving operations will 
illustrate the condition in regard to adult shells. 

On May 23, 1914, I was on board the pearler 
Eng Lee, which was operating near the center of 
Tolo Channel, directly in front of the town of 
Jolo. The diver, a Filipino mestizo, made three 
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dives of 20 minutes each during the morning, in @ 
depth of 17 fathoms. For the first dive 12 large, 
fine shells were secured; for the second dive, 7; 
and for the third dive, 7; a total of 26 shells 
for 60 minutes of actual work. The weight of 
these shells, cleaned, was 26 kilos, an average of 
1 kilo (2.2 pounds) per pair. The Tawi Tawi 
and Laparan beds are in good condition and could 
be worked at a profit by the pearlers, there being 
many adult shells even in water of not over 14 
fathoms. Shells are especially abundant in the 
vicinity of Lahatlahat Island, and there are sev- 
eral places near South Ubian that were reported 
to me as rich in shells. There is a fair growth 
of young shells on these beds, 

In the vicinity of Bongao some valuable pearls 
have recently been found; these beds have quan- 
tities of young shells and are in good condition. 

The Tapul beds have been fished persistently 
during the past year, and a good yield of shells 
and some valuable pearls have resulted. There 
are still many shells on these beds, but for the 
most part in waters too deep for safe diving. 

The Pangutarang beds, being for the most part 
in shallow water, have in many places been over- 
fished, and while there are doubtless rich patches 
to be found. very few either adult or young shells 
were located. 

The Pilas beds also have been overfished, and 
only a very few scattered shells are to be found. 
An entire day’s work with a pearling lugger 
yielded but six shells; the second day’s work 
yielded but 10 shells. The Samales beds have 
yielded many shells and pearls during the past 
year and will probably continue to give fair re- 
sults for years to come. Large patches of dead 
shells have occasionally been found on these beds. 
They were probably buried and smothered in the 
sand during a storm and later uncovered by the 
currents or by a second storm. 

The Basilan beds were the scene of great activ- 
ity during July, 1914, a new bed, very rich in 
shells, having been discovered during May, 1914, 
However, it is a well-known fact that the Basilan 
shells are usually a little poorer in grade than 
shells from other beds, a condition probably due 
to the very soft bottom on which they grow. I 
have not yet been able to examine either the 
Basilan or Mindanao beds. However, I examined 
some valuable pearls taken from the Mindanao 
beds during 1914. 

After dredging on the various pearl beds, re- 
cording many diving operations, and gathering in- 
formation from numerous divers and owners, I 
have concluded that the pearl beds of the Depart- 
ment of Mindanao and Sulu are in no immediate 
danger of exhaustion. It would be advisable to 
rest the Pilas and possibly the Pangutarang beds 
for three or four years. However, I doubt if any 
regulation regarding the matter is necessary be- 
cause the fishing does not pay expenses, and this 
wil! prevent fishing more’ effectually than any 
law. 

The shallow-water beds in some cases have not 
been exhausted after over 100 years of fishing. 
The explanation of this lies in the fact that they 
are constantly supplied with young shells from the 
adjacent beds, “pockets,” or mother shells, which 
have been overlooked or lie in water too deep for 
the divers. This I know to be the case in the 
Tolo beds, and ro doubt it is true of the others. 
All of the pearl beds are surrounded by areas 
of deeper water, and many of the divers tell of 
seeing large quantities of shells in waters too 
deep to work. These and the overlooked pockets 
and scattered adult shells are the “‘mother shells,” 
and from them are given off each season millions 
of young pearl oysters, which are carried by the 
tides and currents all over the waters of the 
Archipelago. Many settle on the shallow beds 
and keep a constant supply of oysters growing 
towaid maturity. No doubt some are carried 
into great depths and lost, others are smothered 
in the sand or thrown ashore and die on the 
beach; but as each female oyster produces several 
million eggs each year, many survive, and in this 
manner the shallow-water beds are supplied con- 
tinuously with shells. I believe that no amount 
of fishing with the present system of hand pumps, 
whereby the diver is limited to a depth of about 
25 fathoms, will ever fully exhaust these beds. 
Probably the greatest danger to the Philippine 
pearl beds lies in the introduction of motor-driven 
diving equipment that will enable the deep-water 
beds to be fished. 

Rotation in working the pearl beds would be a 
great advantage, as in this manner they - would 
be more thoroughly prospected, and the old and 
wormy shells would be removed, thus giving a 
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d of clean, first-class shells every five or six 
But the revenues derived by the govern- 
om this industry will not warrant the ex- 
necessary to pay the patrol required 
great beds and prevent poaching. I 
believe that it would be expedient to divide the 
entire area into two parts, with the north and 
dividing line passing through Jolo, 121 

east longitude, and then alternately to close one- 
half of the entire area for six years. The divid- 
could be watched from Jolo at small ex- 
This scheme would be to the advantage of 
both the government and the pearlers, inasmuch 
as many more beds would be found and after a 
period of 12 years the grade and therefore the 
price of the Philippine shells would be distinctly 
<i unable to locate any particular place 
where the pearl beds had been excessively injured 
hy natural enemies, such as rays, skates and other 
fshes. However, on some of the beds, notably at 
Tolo and Pilas, there were numerous starfishes, 
and these undoubtedly devour many of the young 


oysters. 


viel 
years, 

ment fr 
penditure 
to watch 10 


south 


ing line 
pense. 


(To be continued.) 








DEATH OF B. F. WILLIAMS 





Veteran Philadelphia Jeweler Passes to the 
Great Beyond 


PHILADELPHIA, Pa., Jan. 5.—B. Frank 
Williams. one of the old-time jewelers of 
Philadelphia, died on Dec. 30 in his 78th 
vear and was buried from his late home, 
645 Marlyn road, Overbrook, on Wednes- 
day, Jan. 2. 

For over 35 years Mr. Williams had been 
engaged in the jewelry business in this 
city. He was born and raised here and ed- 
ucated in the Philadelphia public schools. 
He first entered the jewelry field as a mem- 
ber of the firm of D. F. Conover & Co., one 
of the largest firms in the city several de- 
cades ago. When the firm failed, Mr. Wil- 
liams continued in business for himself at 
the old site, 7th & Chestnut Sts. 

The B. Frank Williams business contin- 
ued as long as Mr. Williams was in good 
health. but some years ago he was com- 
pelled to give it up and retire. He was an 
invalid for the later years of his life. 

The funeral services were largely at- 
tended by those who had been his custom- 
ers and competitors in the days past, and 
also by the members of Franklin Lodge, 
No. 134, F. & A. M., and Philadelphia R. A. 
Chapter, No. 169, both of which had 
claimed him as a member during his life. 

Interment was made in West Laurel Hill 
cemetery. 








New Ruling as to Rates on Jewelers’ Sweep- 
ings in Western Classification Terirtory 


WasHIncTON, D. C., Jan. 3.—Under a re- 
cent “Released Rates Order” No. 14, the 
Interstate Commerce Commission has 
granted authority to F. C. Fyfe, agent for 
the carriers in Western Classification Ter- 
ritory, to establish the following classifica- 
tions applicable to jewelers’ sweepings and 
tailings, dependent upon the value of such 
materials, such rates to be established upon 
not less than 30 days’ notice to the Com- 
mission, and to the shipping public: 

“On jewelers’ sweepings and tailings, of 
which the actual value is not in excess of 
$50 per barrel, subject to Rule 2, and when 
shipped in water tight barrels, the rate 
will be first-class: when the actual value 
exceeds $50, but does not exceed $200 per 
barrel, when shipped in water-tight barrels, 
the rate will be double first-class; and on 





all shipments for which the actual value 
exceeds $200 per barrel, or of which tie 
shipper fails or refuses to state the value, 
the carrier has the right to refuse to ac- 
cept same for shipment upon a released 
rating.” 








TO HOLD BEEFSTEAK DINNER 


Members of Jewelers’ Club of Philadelphia 
Will Meet on January 14 
at Club House 


PHILADELPHIA, Jan. 5.—The Jewelers’ 
Club of Philadelphia has found a substitute 
for the annual dinner in the shape of a 
beefsteak dinner to be held on the night 
of Jan. 14 in the club rooms at 11th and 
Chestnut Sts. 

Ever since a big majority of the mem- 
bers decided, by a postal card vote, to 
abandon the annual dinner as an example 
of what the organization could do in the 
way of war economy and food conservation, 
there has been a feeling that something in- 
expensive should be substituted to prevent 
any flagging of club spirit and enable the 
members to gather in a body not unlike the 
gatherings of the past at the annual affair. 

Some of the leading spirits suggested a 
beefsteak dinner,’ and the idea took like 
wildfire. Within a short time Secretary 
Coates received numerous acceptances, and 
when the date was finally set for the night 
of Jan. 14 practically three-fourths of the 
members had signified their intention of 
being present. 

The beefsteak dinner will be informal. 
There will be no guests, no toasts and no 
souvenirs. From the standpoint of elabo- 
rateness of detail it will not shine, but for 
purposes of good fellowship predictions are 
free that it will be unrivaled. 











MUST SERVE LONG TERM 


Philip Braun, Convicted of Stealing $3,000 
Worth of Jewelry from Los Angeles 
Stores, Goes to Prison for Ten Years 





Los ANGELES, Cal., Jan. 3—Philip Braun, 
formerly a practicing physician in Mexico 
City, who was found guilty of stealing 
about $3,000 worth of jewelry from differ- 
ent stores in Los Angeles, has been sen- 
tenced to serve 10 years in the penitentiary. 

Braun is about 30 years of age and has 
long been addicted to the morphine habit. 
He acted with a good deal of cunning: in 
spite of his drug habit. In a number of 
places he bought goods and paid for them 
by check, but left the goods as a guaranty 
that the checks were good. At the same 
time he managed to steal and secrete on his 
person other goods and take them with him. 
He confessed his crimes and most of the 
stolen goods were recovered. 

He was identified at the Receiving Hos- 
pital by one of the surgeons, who had been 
in Mexicoand knew him there. A big scar 
on his check and especially prominent gold 
teeth made his face one that was easily re- 
membered. 





On Christmas Day window smashers 
visited the store of S. J. Gros & Co., Scran- 
ton. Pa. Considerable merchandise was 
taken. 
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SWISS WATCH EXPORTS 


Business During 1916 Exceeded Figures of 
Last Peace Year 

A report from Zurich, Switzerland, states 
that despite the war, Switzerland’s exports 
of watches in 1916 showed a steady in- 
crease, and indeed exceeded the figures of 
the last peace year, 1913. The total num- 
ber of watches, and watch parts, in 1916, 
was 1,342,000 watches and the value 10,- 
531,000 francs. | 

The war has naturally changed the rela- 
tive proportions of the exports to differ- 
ent countries. Great Britain’s purchases in 
1916 show a decrease, 207,576,000 francs 
against 136,610,000 francs in 1915. The 
amount for the last normal peace year was 
183,000,000 francs. Nearly 18,000,000 
watches were exported in 1916, against less 
than 14,000,000 in 1913. The increase was 
largely in cheap metal watches, of which 
no less than 10,500,000 were sent abroad, a 
great number of them overseas. In 1916 
the United States took 2,765,000 watches, of 
a total value of 19,500,000 francs. This was 
nearly double the exports of the preceding 
year, when the figures were compared with 
the figures for 1915. The imports to Ger- 
many on the other hand nearly doubled, al- 
though in peace times Germany was one of 
the greatest producers of cheap metal 
watches. The blockade of the Allies has 
prevented her from obtaining raw materi- 
als, so that she has not only lost her ex- 
port trade, but has been compelled to buy 
in Switzerland watches which she formerly 
made at home. 

The exports to Russia showed an enor- 
mous increase in 1916. The figures show 
946,000 watches of a total value of 25,000,- 
000 francs, compared with 409,000 watches 
valued at 9,757,000 francs in 1915. France 
and Italy also nearly doubled their pur- 
chases. 

The manufacture of gold and _ silver 
watches also showed a large increase in 
1916, but. the numbers of the most ex- 
pensive watches, such as chronometers and 
repeaters, dropped from 90,600 in 1915 to 
25,000 in 1916; their value, on the other 
hand, rose from 505,000 francs.in 1915 to 
1,425,000 francs in 1916. This was on ac- 
count of the greatly increased cost of raw 
materials and wages. 

The average cost of production of the 
cheap metal watch at the end of June, 1917, 
was 6.37 francs; of a silver watch 13.15 
francs; and of a goid watch 60.52 francs. 
The corresponding figures for June, 1916, 
were, metal watch 5.50 francs; silver watch 
11.69 francs, and gold watch 44.69 francs. 
Whilst the export of high-grade watches 
for Great Britain, France, Italy and all the 
civilized countries has been reduced 
through the war, the demand for cheap 
watches for soldiers, especially from Ger- 
many, Austria and Russia has grown con- 
siderably. 











A fire, which for several hours early on 
the morning of Jan. 1 threatened to wipe 
out the principal business section of Cats- 
kill, N. Y., destroyed a number of build- 
ings, including the jewelry store of J. A. 
Hill. The fire was discovered in the Nelida 
Theatre at 2 A. M., within 15 minutes after 
the closing of a dance. It was caused by 
an overheated furnace. 
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Why “Daylight-Saving” Should Be Favored 





A. Lincoln Filene, of Boston, Estimates That Putting the Clock Forward 
Would Save Over 1,500,000 Tons of Coal Per Year 














eye 


Boston, Mass., Jan. 2—A. Lincoln 
Filene, chairman of the special committee 
on daylight saving, Chamber of Commerce 
of the United States, last week in a state- 
ment issued here estimated that in excess 
of 1,500,000 tons of coal can be saved each 
year in this country with daylight saving in 
effect only for the shortest period that has 
been suggested. 

Calculations based on the actual British 
experience in the Summer of 1916 and 
modified by allowances for differences in 
latitude, etc., gives enormous savings in 
coal for the United States, he said. 

A saving of 150 hours out of a yearly 
average of 1320 requiring artificial illumina- 
tion, by daylight saving between the second 
Sunday in April and the last Sunday in 
September, as proposed by the Calder bill 
now before the House Committee on Inter- 
state and Foreign Commerce, gives a sav- 
ing of 660,000 tons of coal used in 
making electricity and 144,000 tons used in 
making gas, a total of 804,000 tons. 

With clocks moved ahead one hour from 
April 1 to Nov. 30 there would be a saving 
of 836,000 tons used in making electricity 
and 183,000 tons used in making gas, a total 
of 1,019,000 tons. 


With clocks one hour ahead throughout 
the year there would be a saving of 871,000 
tons used in making electricity and 190,000 
tons used in making gas for lighting pur- 
poses, a total of 1,061,000 tons. | 

“The estimate,” said Mr. Filene, “is made 
on a basis which assumes that the use of 
electric energy and gas for lighting is spread 
evenly over the country, whereas, as a 
matter of fact, the census report for 1912 
showed that out of a total of 76,000,000 in- 
candescent lights wired for service by 
municipal and commercial central stations, 
57,000,000 were in New England, Middle 
Atlantic and North Central States. In 
other words, they were in the part of the 
country where, because of latitude, the ad- 
vantages of daylight saving will be most 
striking. 

“The estimate for the results if daylight 
Saving is used throughout the year is es- 
pecially conservative, since it includes no 
estimate for the saving which would re- 
sult throughout two Winter months when, 
in effect, a morning hour with very moder- 
ate use of artificial light would be sub- 
stituted for an evening hour of maximum 
artificial illumination. 

“The saving of coal obtained in this way 
cannot be estimated accurately, but it ap- 
parently would exceed 300,000 tons. 

“Daylight saving would flatten the peak 
load for central power stations. 

“The benefits would be two-fold—saving 
of coal in an amount which cannot be ac- 
curately estimated but which would reach 
into hundreds of thousands of tons, and 
postponement of new investments in equip- 
ment to carry the peak of the load. 

“This postponement will occur when it is 
of the highest public interest to avoid all 


new financing of private enterprise that is 
possible. 

“Daylight saving will have its effect, too, 
upon other problems regarding coal. It will 
make it easier to persuade small electric 
stations to decrease their all-night service. 
It would create a public sentiment that 
would insist.on needless lighting by muni- 
cipalities being eliminated, and lead private 
users to reduce light to actual require- 
ments. 

“That the country is ready to respond 
and utilize the advantages of daylight sav- 
ing is evident. 

“Commercial organizations in all parts of 
the country have declared for it. 

“At a recent conference of shipyard em- 
ployment managers under auspices of the 
United States Shipping Board a resolution 
was passed unanimously urging adoption of 
the plan as a material aid in the shipbuild- 
ing program.” 

Bostonians are much interested in a hear- 
ing that will be held in a week or so before 
the House Committee on Interstate and 
Foreign Commerce, at Washington. The 
bill recently passed the Senate but was held 
up in the House. 








Washington, D. C., Police Quickly Arrest 
Soldier Who Robbed Local Jeweler 
of Two Rings 


WasHINGTON, D. C., Jan. 3—After some 
of the quickest work the police department 
has performed in a long time, Stephen A. 
Orleski, 18 years old, a soldier-prisoner at 
Fort Myer, Va., was arrested two hours 
after he had robbed Max Greenberg, who 
conducts a jewelry store on E St. N. W., 
of two rings. 

Orleski, the police say, went into the 
store about 6 o'clock in the evening and 
asked to examine some rings. Mr. Green- 
berg produced the tray indicated and 
showed the man several of the rings. Di- 
verting his attention a moment, Orleski 
grabbed two of the rings, ran into the 
street and disappeared. 

One of the rings was recovered when the 
police arrested Orleski two hours later. 
He also had a sum of money which the 
police say was obtained from the sale of 
the other ring. The police took from Or- 
leski a revolver which was hidden in his 
sleeve, and a package of red pepper, which 
they believed he had intended to throw in 
his victim’s face had it been necessary. 

Orleski was arrested two months ago on 
the charge of holding up a junk dealer 
near Fort Myer. He was turned over to 
the military authorities at that time, and 
had been imprisoned, escaping from the 


~cuard house the same day he robbed the 


jeweler. He is being held on a charge of 
grand larceny. 








T. D. Dunn has opened a jewelry store 
at 147 12th St., Miami, Fla., under the 
name of the “14 Karat Shop.” 
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IN FINANCIAL TROUBLE 





Creditors Start Bankruptcy Proceedings 
Against Woolf Binkowitz, Kansas City, 
Mo., and Receiver Is Appointed 


Kansas City, Mo., Jan. 3—Woolf Bink- 
Owitz, dealer in diamonds at 309 Chambers 
building, this city, is in financial trouble and 
an involuntary petition in bankruptcy has 
been filed against him. The bankrupt has 
consented to an adjudication, and Joseph 
M. Jones, of this city, has been appointed 
receiver by the court. 

Mr. Binkowitz, according to his own 
statement, owes about $34,000 to merchan- 
dise creditors, who are unsecured, and he 
also owes the Merchants Bank of Kansas 
City $9,000, in which institution he had 
placed. $15,000 worth of loose and mounted 
diamonds as security for the loan. He also 
borrowed from Marino & Shafte, two local 
jewelers, about $2,500, pledging about $3,500 
for the loan. He stated that he had no 
other liabilities to any of his family or 
relatives. 

In the statement regarding his assets, he 
said they consisted of an equity of about 
$7,000 or $8,000 in the diamonds pledged, 
and he had stock at cost amounting to 
about $5,500 or $6,000. His fixtures, he 
said, are worth about $500, and his equity 
in his dwelling, which was in his wife’s 
name, about $1,500. Mr. Binkowitz also 
stated that he did not know that he was 
insolvent until Dec. 1, and that he was using 
the money that he borrowed from pledging 
the diamonds to pay merchandise creditors. 
The only payment he made to his family 
was one of $1,100, which he owed to his 
brother. He also stated that from time to 
time he had sold loose and mourited goods 
to local retailers, but how much of this he 
could not say. 

After the receiver took possession of the 
business, an appraisal of the stock on hand 
was made. The appraisal amounted to 
$4,681, consisting of mounted diamond 
rings, La Vallieres, brooches, watches, pins, 
etc. No one piece was appraised over $150, 
and most of the merchandise ranged from 
$5 to $25 a piece. The stock is new and 
clean, and will possibly bring $3,000. The 
fixtures should bring $300. If the equity in 
the pledges will amount to about $5,500, the 
total assets would then be about $9,000, as 
against an unsecured indebtedness of about 
$34,000. 

Mr. Binkowitz made a 20 per cent. offer 
of settlement to creditors, but Thomas 
Fleming Walsh, the New York attorney, 
who is looking after the interests of credi- 
tors in this matter has reported to them 
that in his opinion the offer is inadequate. 

Mr. Binkowitz was formerly a represen- 
tative here for the B. & B. Diamond Co. 
For a time he was engaged in the dry goods 
business. He was also for a time employed 
as commercial traveler and has been in the 
present venture since 1909, first operating 
as a diamond broker only. 





= * 


The fifth Nationa] Foreign Trade Con- 
vention will be held in Cincinnati Feb. 7, 
8 and 9. The meeting will take place in the 
Gibson Hotel and the theme of the conven- 
tion will be “The Part of Foreign Trade in 
Winning the War.” 
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The occasion that demands a 


gift. 
L ATAU s6CA 





~~ PEARLS 
NECKLACES 


z 
: —the gift suggestion that makes 
: the sale for you. 
: Build 
" = Birthaay 
i\ - Business! 
é = Embracing all seasons—con- 


tinuous thruout the year—a 
daily sales opportunity. 
Follow our advertising. 
Use the La Tausca Birthday Display 
Card, and Gift Cards we supply 


without charge to jewelers who re- 
quest them. 


Let Your windows and show cases remind the people 
of the birthdays they should signalize by a gift of the 
favored adornment La ‘Tausca pearl necklaces. 
Encourage birthday giving—a happy idea for the 


customer—a business getter for you! 


UT Become the Birthday Store 
THIWIA\ of Your City 
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Here is the suggestion—we will send you the selling helps—your wholesaler will 


supply the merchandise—LA TAUSCA PEARLS, Panama-Pacific Perles, and 22 


A. 4 Ses other standard, advertised, guaranteed qualities to sell from $3.50 to $300.00 a necklace. 
year round. Ye 
THELOW-TAUSSIG-KARPELES CO. 
PROVIDENCE PARIS NEW YORK 


Address all communications to Providence 
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Cincinnati Jewelry Concerns Suffer from Fire 





Two Firms Located in Building Swept by Spectacular Early Morning 
Blaze Which Causes Heavy Loss 














CrincinnaTI, O., Jan. 3.—Two large 
jewelry concerns suffered big losses Mon- 
day morning when fire destroyed the six- 
story building in which they were located 
at 114-16 W. 6th St. Richter & Phillips, 
wholesalers, suffered the largest loss, an 
estimate made by C. E. Richter placing the 
stock known destroyed at $70,000 value, 
while stock valued at $25,000, belonging to 
the manufacturing firm of Surran & Sauer 
was practically wiped out. 

The fire was discovered about 2:30 Tues- 
dav morning by Patrolman Oettinger, who 
was trying doors on Race St., near Shillito 
P]. He stepped into an alley near the 
burning building and seeing smoke issuing 
from the third story window, ran to Vine 
St. and sent in a box alarm. This was 
quickly followed by a second and third 
alarm. 

Fire Chief Houston personally took 
charge of the fight against the flames. The 
fre was a spectacular one and the fght 
against it proved difficult for the firemen. 
With the temperature but a few degrees 
above zero the water froze as it fell, fes- 
tooning the building and adjoining ones 
with picturesque trimmings of ice. 

The firemen were literally sheeted with 
ice, the spray freezing as it struck their 
rubber coats. The motorized fire depart- 
ment proved its worth during the fire and 
the new high pressure system was utilized 
for the first time. For a time the entire 
block was threatened and water backed in- 
to neighboring cellars causing considerable 
damage to stocks stored there. 


A section of the front wall collapsed 
while the firemen were at work, endanger- 
ing the fire fighters, but none were hurt. 
The jewelry concerns occupied the entire 
building with the exception of the first 
floor, occupied by the Cincinnati Natural 
Gas Supplies Co., whose loss was $15,000. 

Richter & Phillips occupied the second, 
third, fourth and fifth floors. Surran & 
Sauer, jewelry manufacturers had the top 
floor. Mr. Richter was on the scene short- 
ly after the blaze started. He stated the 
firm had stock valued at $175,000 in the 
building, of which at $100,000 was in seven 
safes located on the second and third floors. 
In case the safes withstood the fire the loss 
would only amount to $75,000. A large 
quantity of the loss was in silverware and 
cut glass. The firm had enjoyed an enor- 
mous holiday sale and employees were 
still working late at night endeavoring to 
clear up the invoices and late sales from 


the Christmas rush up to a few days before 
the fire. 


_Surran & Sauer had a large quantity of 
Jewelry in the process of manufacture and 
this was a total loss. The building was 
owned by the Windisch Estate and is a 
total loss, 

Richter & Phillips suffered a large loss 
by fire several years ago, when they were 
located in the old Pike Opera House build- 
ing, which was entirely burned down. 


The origin of the fire has not been as- 
certained. Firemen stated it originated on 
the third floor. 

Late this afternoon the seven safes of 
Richter & Phillips were dug out of the 
wreckage and found intact. Large cakes 
of ice in which silver plate was melted and 
then frozen together, were also dug out 
by the firemen. 

Richter & Phillips reported that their 
loss was fully covered by insurance and 
that they will resume business within a 
few days. 








COAL SHORTAGE IN NEWARK 





Manufacturing Jewelry Plants Suffer When 
Public Service Corporation Cuts 
Off Electric Power 


Newark, N. J., Jan. 5.—Newark manu- 
facturing jewelers were inconvenienced by 
last week’s cold wave. They would have 
suffered far more, however, had the cold 
spell come before Christmas. It is cus- 
tomary for most of the manufacturing 
jewelers of the city to close their factories 
from a few days to two weeks the last of 
December or the first of January for over- 
hauling of machinery and engines, altera- 
tions, repairs and stock taking. Many of 
the factories were therefore closed when 
the cold wave struck the city. There has 
been but little delay, with many concerns, 
therefore, in the actual production of jewel- 
ry thus far, but additional work has been 
necessary to get the factories in trim for 
work when they reopen. 

It is possible, however, that the factories 
may not be able to reopen on the dates in- 
tended. On Thursday afternoon the Public 
Service Corporation notified all industrial 
plants in the city which depend upon the 
Public Service for electric power, that the 
power would be shut off at once. The 
order affected many manufacturing jewel- 
ers who had not yet closed for their semi- 
annual overhauling and many employes had 
to be sent home. The order of the Public 
Service Company was made necessary be- 
cause of the coal shortage. 

The coal situation in Newark had been 
critical for some time before the cold spell 
hit the city. With the thermometer lower 
than it has been for many years, and every- 
one clamoring for the limited supplies of 
coal which arrived in the city, the Public 
Service company could barely get enough 
to keep its power house going. Finally the 
Passaic River froze over, shutting off all 
possibility of bringing coal into the city 
by boat. The order to industrial plants 
followed. Exception was made of plants 
doing war work, though some of these had 
their quantity of power reduced. 

But lack of power was only a part of 
the troubles of the jewelry and other man- 
ufacturers. In a large number of the fac- 
tory loft buildings of Newark water pipes 
froze and burst, flooding the buildings. In 
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some cases tools were badly rusted. In 
some buildings steam pipes burst, flooding 
shops with steam and causing much dam- 
age. Many factory buildings were without 
water most of the week, the storage tanks 
on the roof as well as other parts of the 
water systems being frozen solid. Some 
of the damage done cannot be repaired 
for. another week or more, owing to the 
fact that there were so many breaks that 
plumbers cannot be secured. 

Newark has been without street lights 
for several nights until late in the evening. 





Philadelphia Jewelers Suffer from Lack of 
Fuel Supply 
PHILADELPHIA, Pa., Jan. 5.—Philadel- 


phia’s coal famine, which is recognized the 
country over as being more serious than in 


‘any other municipality in the country, has 


greatly inconvenienced the local trade, par- 
ticularly diamond importers, jobbers, manu- 
facturers and retailers along Sansom St. 

In practically every other building along 
that thoroughfare on both sides of the 
street from 7th to 8th St., the scarcity of 
fuel is inflicting severe hardships. In many 
instances the proprietors have had to resort 
entirely to gas, and the supply from the 
United Gas Improvement Co. has not only 
been insufficient, but it has been of a grade 
not conducive to heat. 

Proprietors have begged for even a ton 
of coal in vain and the temperature of the 
stores has in many instances driven cus- 
tomers from the doors. In this respect the 
men in the trade are in no worse shape than 
those in other industries and occupations. 

Numerous occasions have arisen in the 
past few days, during a cold snap which 
one day sent the mercury below zero, when 
some of the employers have dismissed their 
women stenographers and bookkeepers for 
the day and have willingly permitted their 
male clerks to stand behind the counters in 
overcoats afd hats. 

The most recent sufferers have been Ais- 
enstein & Gordon, 712 Sansom St., and 
Nathan Halpert, 714 Sansom St., both 
firms having to send their women help 
home at noon. Fortunately for both a 
small supply of coal, sufficient for five or 
six days, arrived before it was necessary 
to close the stores entirely. 





New York Jewelers Hindered by Cold 
Weather and Fuel Scarcity 

The recent cold “snap” and the fuel short- 
age inconvenienced the manufacturing and 
retail jewelry trade in New York during the 
past two weeks. During this time it was 
not an uncommon sight to see signs in 
some of the buildings in the Maiden Lane 
section stating that elevators were not run- 
ning because of lack of power. Some of 
the manufacturing firms in New York were 
forced to shut down their plants. 

A recent edition of the New York Herald 
carried a picture of the establishment of 
Black, Starr & Frost, Fifth Ave. and 48th 
St. with a sign on the window, “Store 
closed today owing to lack of heat.” 

The cold weather was the most severe 
experienced in New York in 40 years. The 
prevailing conditions delayed traffic and 
many were from one to three hours late to 
business. 
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OUR CUSTOMERS 
ARE SUCCESSFUL 





Because we give them 
that degree of service 
and cooperation which 
is essential to their 
prosperity. 


ARNSTEIN BROS. & CO. 


170 BROADWAY NEW YORK 


Offices only in New York City. 
No branches in United States. 


LONDON: AMSTERDAM: 
Audrey House, Ely Place 6 Tulp Straat 


We Sell 
Diamonds Exclusively 
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American Manufacturers Criticized 








Government Agent Cites Failure of Jewelry Makers to Heed Instructions as 
to Packing of Shipments as Cause of Dissatisfaction Among 
Dealers in Cuba. 

















WasuincTon, D. C., Jan. 8—Failure on 
the part of American manufacturers to 
heed the instructions of buyers of jewelry 
regarding the methods of packing and ship- 
ping to be followed is the cause of much 
dissatisfaction among the trade in Cuba, 
and is the one thing which the jewelers of 
that country hold against our manufac- 
turers, declares S. W. Rosenthal, a special 
agent of the Department of Commerce, 
who is making an investigation of the 
markets for jewelry in Latin America, in 
an informal report just rendered to Wash- 
ington. 

‘Tt is significant that complaints heard 
in Cuba about unsatisfactory dealings with 
American jewelry firms are not usually on 
the score of workmanship or prices,” says 
Mr. Rosenthal. “The workmanship of 
American jewelry is often praised. The 
complaints that are usually heard are the 
result of ignorance or indifference on the 
part of the manufacturers in attending to 
important details connected with shipping 
merchandise to foreign countries.” 

For the benefit of American manufac- 
turers who may not be familiar with the 
special requirements of the island in this 
respect, Mr. Rosenthal gives the procedure 
to be followed to insure the receipt of the 
goods with the least possible delay and 
inconvenience to the buyer. Unless other- 
wise directed, he points out, jewelry should 
be sent to Cuba through the mails, in pack- 
ages weighing not over four pounds, six 
ounces, accompanied by customs declara- 
tions on forms supplied by the post office. 
There is no parcel post agreement between 
the two countries. Parcels should be well 
packed, preferably in light, but strong, 
wooden boxes, since they receive rough 
handling in the mails. 

“Unless advised to the contrary, packages 
should always be insured. The actual value 
of the shipment is seldom that declared for 
marine insurance. Usually the cost of the 
goods, including all incidental charges, is 
increased from ten to fifteen per cent in 
order to cover possible losses to the foreign 
importer because of the non-arrival of 
goods on which he is depending. Marine 
insurance is not profit, but it is clear that 
the market value of goods at points of 
destination is necessarily greater than that 
at points of shipment. 

“It is important also to comply with the 
consular regulations. Invoices must be 
written in indelible ink, in either English 
or Spanish. If written in English they 
must be translated into Spanish by the con- 
signee before presentation at the customs 
house in Cuba. Five copies of each invoice 
are required for Habana and four for all 
other ports. If typewritten, the original 
copy must be presented. When more than 
one sheet is necessary all should be fast- 
ened together and a declaration written on 
the last sheet. Invoices covering ship- 
ments made by freight must contain the 





name of the vessel, marks and numbers, 
description of merchandise, gross and net 
weights of each class of articles, detailed 
prices and total value. The metric system 
of weights is used. In describing merchan- 
dise a statement should be made of what 
it is composed. No distinction is made be- 
tween gold plated and gold filled articles in 
the Cuban tariff; goods made of 10 K., 
14 K., 18 K. and platinum all pay duty at 
the same rate. 

“At the bottom of the invoice the manu- 
facturer or shipper must write in Spanish, 
and sign the following declaration, if the 
merchandise has been made in the United 
States : 

“*T declare that I am the (manu- 
facturer, producer, seller, owner or 
shipper) of the merchandise described 
in the present invoice, and that the 
price and other particulars indicated 
therein are correct and that the mer- 
chandise mentioned in said invoice ts 
the product of the industry of the 
United States of America’ 

“This will entitle the importer to the 
preferential rates of duty, which are from 
twenty to forty per cent less than the reg- 
ular duties, according to the nature of the 
article. 

“Except in the case of a shipment of 
less than $5 in value, the Cuban regulations 
require a consular invoice. Cuban cus- 
toms authorities are authorized to impose 
a fine amounting to twice the consular 
fees if invoices or bills of lading are cer- 
tified under date later than the arrival of 
the corresponding shipment. Two invoices 
and the bill of lading must be submitted 
for viseing, one copy being retained by the 
Cuban consul. 

“As a rule, gold plated articles, such as 
mesh bags and vanity cases, that are set 


with precious stones, should be sent with © 


the stones unmounted, the stones being 
sent in a separate package. This will en- 
able the importer to take advantage of a 
much lower rate of duty.” 

A thorough investigation of the Cuban 
field has been made by Special Agent 
Rosenthal. His first report, on the value 
of the market for American manufacturers, 
has already appeared. 
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A SERIOUS CHARGE 


Cincinnati Jewelry Auctioneer Arrested by 
Federal Authorities Who Believe He 
Made False Affidavit in His 
Draft Questionnaire 

CINCINNATI, O., Jan. 4—Henry A. Davis, 
a jewelry auctioneer, employed at 34 E. 5th 
St., was arrested at the Walton Hotel. 
where he was stopping, last Fridav. and 
taken before U. S. Commissioner Adler on 
a Federal warrant charging him with mak- 
ing a false affidavit in his questionnaire. 
U. S. Deputy Marshal Counts made the 
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arrest following receipt of a letter contain- 
ing Davis’ questionnaire, a letter he is 
alleged to have written his wife and a let- 
ter she sent to Col. William Zimmerman, 
chairman of Selective Service Board No. 3. 

The letter alleged to be from Mrs. Davis 
reads: “Received this questionnaire of my 
husband and I have no right to sign it as 
it is not true.” 

The letter alleged to have been written 
by Davis to his wife says: “I am sending 
you my questionnaire. Please go to a 
notary public and swear to it. You can 
tell them you are just visiting your sister 
and that you are coming back to me. Re- 
member, I am your only support for you 
and the baby. I told them that I sent you 
about $75 a month, but that doesn’t amount 
to much. Just go to the notary and swear 
to it and send it right back, as it is very 
important. Now, don’t forget me and don’t 
forget if they ask you if you worked while 
you have been with me say ‘No.’ Just tell 
them the truth (nicht).” The letter was 
signed, “Daddy.” 

Bond was fixed at $2,000 and hearing set 
for Jan. 9. Failing to supply the bond, 
Davis was taken into custody and sent to 
Dayton, O., jail. 








FIGHT AGAINST AUCTIONS 





Several Arrests Made by Cincinnati Police 
Who Charge Violations of City 
Auction Ordinance 


CINCINNATI, O., Jan. 4.—Several arrests 
were made during the past week in the 
fight being waged against auction jewelers 
by the Retail Jewelers’ Association and the 
police. Dressed in the garb of a man from 
the backwoods, Patrolman Sunderman, 
Thursday, Jan. 3, investigated a number 
of the auction houses. He was under or- 
ders to look for so-called “cappers,” per- 
sons who help the bidding along. 

The officer reported that at one place 
he pretended he wanted to buy some 
jewelry and a woman approached him and 
wanted him to let her aid him bid. She 
called him “honey” and “dearie,” and told 
him that she would buy a watch from him 
if he would bid it in, the officer reported. 
He also declared others in the place offered 
to take certain “bargains” off his hands. 

After hanging around the place for some 
time he gave a prearranged signal and 
Patrolman Shirley Johnson walked into 
the store. The two officers then arrested 
three men and one woman on a charge of 
loitering. They registered as Hattie Fran- 
gott, 22, Ludlow, Ky.; Max Meyer, 39, 1403 
Main St.; George Emanuel, 39, 20 E. Court 
St., and William Savely, 18, Rosedale, Ky. 

Just previous to these arrests, Detectives 
Dunn and Lowenstein arrested Samuel 
Siegel and Joseph Davis, jewelry auction- 
ers at 519 Walnut St. and 34 E. 5th St. A 
charge of selling jewelry without proper 
labeling of goods sold at auction as re- 
quired by a recent city ordinance was 
placed against them. 

Jewelers are anxiously awaiting the final 
disposition of the cases. 








Samuel T. Hough, Magnolia, Miss:, has 
moved to Bogalusa. La. 
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$8,100 FOR Y. M. C. A. 


Jewelers of New York Heavy Contributors 
to the War Fund of This Great 
Organization 
As announced in THE JEWELERS’ CIRCU- 
LAR some time ago, an attempt was made 
through the National Jewelers Board of 
Trade to get the jewelers to contribute to 
the war work fund of the Y. M. C. A. 
For this purpose a meeting was called at 
the rooms of the Board by the president, 
Ludwig Nissen, for the appointment of a 
committee and collection of such funds. 
President Nissen, Thursday, reported to 
Cleveland H. Dodge, treasirer of the 
Y. M. C. A. fund, that in all $8,101 had 
been collected from the jewelers and stated 
that considering that the work in the 
jewelry trade was not started until the 
last day of the drive for $35,000,000 and 
“considering the further fact that practi- 
cally everyone of the subscribers on this 
list had already been seen and made a prior 
subscription, this furnishes fairly good evi- 
dence that the jewelry trade of New York, 
regardless of race, nationality or religion, 
are eager to recognize and support the 


beneficent spirit of this Christian en- 
deavor.” 
The list of subscribers to the fund 


turned over to the Y. M. C. A. fund in- 
cludes: 


Subscriptions for More Than $100 


Ludwig Nissen & Co.. $1,000; L. E. Waterman 
Co., $500: J. R. Wood & Sons, $500: Arnstein 
Bros. & Co., $250: Goldsmith, Stern & Co., 
$250: Davidson & Schwab, $250; Leopold Stern, 
$250; Eichberg & Co., $250; Albert Lorsch & 
Co., $150: Opnenheim Brothers & Veith, $150; 
L. & M. Kahn Bros. & Co., $150; American Gem & 
Pearl Co., $1590. 


Subscriptions for $100 


Kastenhuber & Lehrfeld, Jacobson Bros., Good- 
friend Bros., Charles Adler’s Sons, Freudenheim 
Bros. & Levy, Jackow Bros., Adolphe Schwob, H. 
Nordlinger’s Sons, Havone Corporation, J. B. 
Bowden & Co., Charles Keller & Co., L. Heller & 
Son, Enos Richardson & Co., Geo. Borgfeldt & 
Co., A. S. Van Wezel. 


Subscriptions for $50 


Sinnock & Sherrill, Edmund S. Lorsch, Henry 
Lorsch, Konijn & Frank, A Friend, Roy Watch 
Case Co., Byron L. Strasburger & Co., Wormser 
& Mayers, Inc.; Charles S. Crossman & Co., H. Z. 
& H. Oppenheimer, Zach A. Oppenheimer, Amer- 
ican Watch Case Co., Goldsmith Bros. Smelting 
& Refining Co., I. Ollendorff Co., Oppenheim & 
Strauss. Lissauer & Co., Ingomar Goldsmith & 
Co., Hipp, Didisheim & Bros., H. I. Bushe (Con- 
cord Watch Co.), I. Hochberger & Sons, M. D. 
Mason, Mabie Todd & Co.; Jules Franklin, $30. 


Subscriptions for $25 
Charles Marx, Sig. Hirschberg, W. T. Schneider, 
Shire & Strauss, Morris Weil, Korones Bros., 
Hy. Freund & Bro., Englander & Wallach, Leon 


Hirsch, Jonas Koch, Saunders, Meurer & Co.; 
Chas, T. Dougherty Co., Cross & Beguelin, 
Manasseh Levy & Co., Power & Allen, Meyero- 


witz Bros., United States Agency, Omega Watch 
Co.; Geo. O. Street & Sons, Marchand Bros. & 
Co., Leys Christie & Co., Mark Gattle, Veit 
Hirsch, H. 9. Groen & Bros., Boyajian Bros., 
Julius Wodiska, Louis Manheimer & Bros., N. J. 


Weil, Julius Raunheim, A. L. Brown, Phillip 
Apfel Co., Hy. E. Oppenheimer & Co., Mack M. 
Buinstine, Milton L. Ernst. Hy. C. Barthman, 


Bunde & Upmeyer, Abel Bros. & Co., Lowenthal, 
Loeb & Co.; I. Castagnetta & Son, R. A. Breiden- 
bach, Inc.; Hy. Froehlich & Co., Hy. D. Wilkens, 
Goldmuntz Bros., Finkelstein Bros., Snow & West- 
cott Co., Adolphe Pressel & Cie., B. & L. Veit, 
Henry W. Fishel & Sons. 

John S. Spencer (Spencer Optical Co.), $20; 
Fisen, Ledeberg & Co., Inc., $20; A. Suderov, $15. 


THE JEWELERS’ 


Subscriptions of $10 

Saul Smigrod, L. W. Sweet & Co., Jos. Rosen- 
berg, Saml. Wimpfheimer; Nantz, Peyser & Co.; 
Woodside Sterling Co., A. Wallach & Co., A. J. 
Anderson, Aaron Lauterbach & Bro. (Cash), 
Robert Forsythe, J. Bulova Co., A. R. Katz Co., 
Benj. L. Levy. L. & S. Loeb & Co., Adolph Gold- 
smith & Co., Hugo Baer, Conjoint Jewelry Co., 
S. J. Hunter, E. Lechler, A. Roseman. 


Subscriptions of $5 

TI. Marcus, Harry Abel, Wm. Glaubinger, Albert 
Halprin, Michael Levy, Leon Kantor & Co., Inc.; 
M. Klass, H. W. Sluyter, L. Lewitt & Co, S. & H. 
Levine, Holland & Stein, Wm. B. Meyers Mfg. 
Co., Meyerowitz & Cahn, Borelli & Vitelli, L. 
Kroll & Son, Moskowitz Bros., Bolt & Co., 
Walter P. McTeigue, Maurice Tishman, S. Bruner, 
A. Quint & Co., Louis D. Folkhart, Fogarty’s 
Jewelers’ Directory, M. Fine, A. Gandvie, Max 
Kannengiesser, Louis Speelman, B. J. Van Gelder, 
A. Schorr, Oppenheimer & Goldstone, R. Oblatt, 
Jaffe & Krakower, Wm. Purnell & Co., M. Tush- 
nett & Son, A. M. Mix & Co., Schoengold & 
Rikles. 

Subscriptions for Less Than $5 


Epstein & Weiner, $3; 
Reiner & Berkow, $2: Sigmund 
Wine, $1; J. W. Bookee, $1. 


Herman Baum, $2; 
Blitzer, $2; M. 








E. J. HORNUNG DEAD 


New York Watchmaker Dies Following a 
Fall Down a Flight of Stairs 


Funeral services for Emil J. Hornung, a 
watchmaker of the lower East Side of 
New York, were held last Sunday from 
the home of his sister, Mrs. K. Mayers, at 
Ridgewood, Brooklyn, N. Y. He died on 
New Year’s morning at 1 o’clock follow- 
ing a fall down a flight of stairs in his 
home, 88 Second Ave. 

Mr. Hornung had been in_ splendid 
spirits on Monday, Dec. 31, and had at- 
tended a New Year’s evening gathering 
with several of his friends. On his way 
home at 1 A. M., he died. His friends be- 
lieve that he could not see the stairs in the 
dark hallway and missed his step. The 
doctor who was summoned at the time of 
the accident said that death was instan- 
taneous from a compound fracture of the 
skull. 

Emil J. Hornung was born 61 years ago 
in New York city, and was a watchmaker 
in the employ of several jewelry firms in 
New York for over 35 years. After serv- 
ing a few years’ apprenticeship at the bench 
he entered the employ of Adolph Gold- 
smith & Sons, 68 Nassau St., where he 
remained about five years. He then en- 
tered the employ of A. Ebenstein, 357 
Grand St., with which concern he was 
associated for about five years. He then 
entered the employ of S. Zirinsky & Son, 
341 Grand St., and was in their employ for 
over 19 years, and up until the time of his 
death. 

Interment took place in Evergreen Ceme- 
terv, at 1 p. M., last Sundav. The deceased’s 
only known relative is his sister, Mrs. K. 
Mayers. 








The Supreme Court of Washington held, 
in the case of Droppelman vs. Illinois 


Surety Company, that no jurisdiction ex- 
isted to appoint a receiver for the assets 
of a foreign corporation within the state 
in an action against the corporation, where 
the corporation had been dissolved and a 
receiver appointed for it in the state of its 
domicil. 
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MUST FACE LARCENY CHARGE 


New York Detective Returns to New York 
From Vancouver, B. C., with 
Money Broker 

Detective M. G. Herbert of the First 
Branch Detective Bureau, New York, re- 
turned last week from Vancouver, B. C., 
bringing back Adolph Israelowitz, who is 
wanted in New York on charges of 
swindling Wall St. brokers and duping 
many members of the jewelry trade. De- 
tective Herbert successfully arranged for 
the extradition of Israelowitz after more 
than a month and a half of hard work. 
Israelowitz was located in Vancouver about 
two months ago, through several telegrams 
that he had sent to his friends in New 
York. He will face a charge of grand lar- 
ceny, preferred by Joseph Walker & Son, 
bankers, 61 Broadway, from whom, it is 
charged, he obtained $5,000. 

Israelowitz is wel] known in the jewelry 
district, having been located at 99 Nassau 
St. as head of the firm of A. Israelowiiz & 
Co., brokers in foreign exchange. At the 
time of Israelowitz’s flight it was estimated 
by a member of the jewelry trade, who had 
known of Israelowitz’s alleged operations, 
that he had duped the jewelry trade out of 
nearly $20,000. Israelowitz sold rubles, 
marks and other foreign money on margin. 
His business was mostly among jewelers 
who had to send money abroad. It is al- 
leged that he got into financial difficulties 
from speculating in Wall St., and it is 
charged found one day last October that he 
had used most of his clients’ money in his 
alleged speculations. 

Fearing prosecution, it is charged that he 
escaped from the country and went to Van- 
couver. The specific charge against Israelo- 
witz is for the alleged defrauding of the 
Walker banking house by issuing a check 
on a bank where he had no funds. AIl- 
though it is known that many members of 
the jewelry trade were creditors of Israelo- 
witz, the police refused to disclose the 
names of any jewelry trade victims. It was 
also stated that at the time that Israelowitz 
was located in Vancouver, a Maiden Lane 
jeweler went there to arrange for his ex- 
tradition. 

Jewelers who had dealings with Israelo- 
witz or who have suffered any loss through 
his alleged dealings are urged to communi- 
cate with Detective Herbert of the First 
Branch Detective Bureau, Police Head- 
quarters, New York. 








Bert Brown died recently at the Proctor 
Hospital, Peoria, Ill. He had been ill for 
more than a month. Death was due par- 
tially to an attack of paralysis and to a 
complication of diseases. He was 47 years 
of age. Mr. Brown conducted a jewelry 
store in the Lehman building, and prior to 
that his place of business was located in 
the 400 block, S. Adams St. He was one 
of the most prominent and active members 
of the Masons in Peoria, being affiliated 
with eight separate branches of Masonry, 
in which he had held the presiding office 
of seven. He was also a 33d degree 
Mason. The deceased is survived by his 
widow, Mrs. Violet B. Brown, and a 
daughter Gladys; a brother, a sister and 
his father. 
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JEWELRY STRIKE FAILS Chicago men working, St. Louis manufac- 
turers could have their work done in 
Men Return to St. Louis Factories Without Chicago. 
Gaining Any Concessions No concessions were made by the manu- 
Sr. Louis, Mo., Jan. 4.—The strike of the facturers here and the men are returning 
St. Louis jewelry workers has been called to work as individuals on the same terms 
off. The collapse of the Chicago strike left that existed before the strike. About two- 
the St. Louis men up in the air and there thirds of the men have returned to their 
was nothing else for them to do, as with the jobs. Some left town during the strike, 
Imports of Clocks, Watches, Jewelry and Gems Into Canada. 
Toronto, Canada, Jan. 4—The monthly report of the Canadian Department of Trade 
and Commerce for July gives the value of imports for home consumption in the jewelry 
lied trades as follows: 
and al Four Months 
Month of July Ending July 
- ~ total aitiinaniai 
1916. 1917. 1916. 1917. 
Clocks, time recorders, clock and watch Dollars. Dollars. Dollars. Dollars. 
hone. clock movements and clock cases..United Kingdom... 949 101 2,993 774 
4 ‘United States.... 42,829 44,426 176,605 205,259 
PYOMOS ccecccscce 0 8=—Ctiéiét w@ea‘« 507 127 
Other countries... 48 1,770 156 5,633 
(0 44,083 46,297 180,261 211,793 
Watches ..cccccccce pebeneesescesssccs cee Beem: . 2,408 1,564 6,616 5,539 
United States.... 1,065 553 5,805 2,721 
CE weecikeeb ae. wean 190 984 190 
Switzerland ..... 3,948 4,861 20,540 22,825 
ee I 4 ceees «aweeee qo satus 2 
ee 7,421 7,168 33,945 31,277 
Watch cases and parts thereof, finished or 
CS rr ere TT Ter TT TT TT TT United Kingdom.. 606 520 2,829 996 
‘United States.... 4,569 7,156 23,368 29,666 
Switzerland ..... 3,037 2,449 17,454 15,944 
ee GE cs vcesca. ° cuwdan Ee ee 
(0 8,212 10,125 43,926 46,606 
Watch actions and movements and parts 
thereof, finished or unfinished, including 
winding bars and sleeves.........+-+-+. United Kingdom.. 6,541 5,325 23,649 13,400 
United States.... 61,565 41,310 303,365 239,452 
RE ee 269 1,772 269 
Switzerland ..... 38,777 37,704 164,564 164,535 
ee. Geis Gaeene:- Savees -'! ‘Sewes «  Seaeen 
ee 106,883 84,608 493,350 417,656 
Jewelry, 1.0.P..cccccccccccccvccccccccecrs United Kingdom... 6,121 8,963 38,175 15,570 
United States.... 60,059 59,663 239,661 244,657 
0 eee 1,208 695 3,916 2,681 
Switzerland ..... 143 112 143 807 
Other countries... 103 377 739 1,493 
=r 67,634 69,810 282,634 265,208 
Electro-plated ware and gilt ware, n.o.p....United Kingdom... 10,306 2,261 41,062 13,955 
United States.... 9,380 8,113 60,321 31,984 
Other countries... 433 381 848 1,394 
eo 20,119 10,755 102,231 47,333 
Gold, silver and Dutch or schlag metal leaf. United Kingdom.. 2.741 1,539 5,540 3,887 
United States.... 1,986 1,929 7,752 5,931 
Other countries... 35 122 296 226 
. ere 4,762 3,590 13,588 10,044 
Sterling or other silverware, n.o.p........ United Kingdom.. 6,953 6,362 20,047 22,036 
United States.... 3,757 4,899 16,502 19,058 
Other countries... 162 41 204 81 
Totals ...... 10,872 —-11,302 36,753. 41,175 
Other manufactures of gold and silver, n.o.p. Jnited Kingdom.. 292 122 838 463 
United States.... 499 597 3,461 4,752 
Other countries... 102 12 298 33 
a. 7 893 731 4,597 5,248 
NE oe as eee ameieny United Kingdom.. 177,626 28,295 519,530 297 ,263 
Precious stones and imitations thereof, not 
mounted or set, and pearls and imitations 
thereof, pierced, split, strung or not, but 
not set or mounted..... EE See United Kingdom. . 1,620 3,726 14,862 17,069 
United States.... 2,766 3,813 16,659 15,989 
re 2,004 2,181 10,803 19,638 
Other countries... 1,541 1,057 6,603 7,512 
eee” sutens 7,931 10,777 48,927 60,208 
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which lasted 10 weeks, and some have gone 
into other lines of employment. Manufac- 
turers expect, however, to soon have full 
forces at work. 

That lots of work awaits the manufac- 
turers is shown by the fact that 25 jobs 
were received by one jewelry manufacturing 
company the next morning after notices of 
the strike settlement were sent out. 








HOLD ANNUAL MEETING 


Members of United Retail Jewelry Store- 
keepers’ Association Elect Officers 
and Plan a Banquet 


Members of the United Retail Jewelry 
Storekeepers’ Association gathered last 
Wednesday evening in their meeting room, 
80 Clinton St., New York, to hold their 
annual meeting, election and installation of 
officers. This association is composed of 
members of the retail jewelry trade of the 
East Side. Following the calling to order 
of the meeting by Herman Mestel, the 
election of officers was held and resulted in 
the following being selected for the en- 
suing year: President, L. Cohen, of L. 
Cohen & Son, 360 Grand St.; First vice- 
president, M. Lenkowsky; Second vice- 
president, A. Wolf; Treasurer, N. Herman; 
Financial secretary, Il. Sefi; Recording sec- 
retary, A. H. Straus; First trustee, N. 
Anusowitz; Second trustee, J. Weintraub; 
Third trustee, J. Fass and Fourth trustee, 
A. Grossberg. 

After the election of officers, which was 
the principal business of the evening, the 
meeting took the form of a social gather- 
ing. A banquet followed, during which 
the newly elected officers were installed. 
Ex-president Herman Mestel acted as 
toastmaster. Among the speakers were 
S. Zirinsky, Nathan Herman, N. Anusowitz, 
M. Straus and others. 


At the installation, ex-president Mestel 
who is a member of the entertainment com- 
mittee, which is arranging for the first 
annual banquet and ball, which is to be 
held on Feb. 10, at the Royal Lyceum, 14 
W. 114th St., reviewed the past year’s 
activities of the association. He said that 
he felt sure that the members of the as- 
sociation had derived many benefits from 
the meetings, which were held during the 
past year. He remarked that the meetings 
have been well attended, showing that the 
East Side jewelers are interested in the 
association’s work and urged all the mem- 
bers to co-operate in making the annual 
social event of the association a success. 

The association invites the co-operation 
of all East Side jewelers and others, and 
also invites them to attend the meetings 
which are held every second and fourth 
Wednesday, at the headquarters of the as- 
sociation, 80 Clinton St. 








The L. D. Dana Jewelry Co., Antigo, 
Wis., has moved into a new location in 
the Schoblasky-Guenthner building from 
the Dawley building, where the business 
has been located for over twenty years. 
New fixtures have been ordered, and it 
is expected that they will be ready to De 
installed about the middle of the month. 
None of the old fixtures will then be used. 
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CHICAGO BANDITS AGAIN 





Thieves Hold Up Jeweler and His Employes 
in Daylight and Escape in an Au- 
tomobile with Loot worth 
310,000 

CHICAGO, Jan. 5.—The jewelry store of 
David Holtz, 4738 S. Ashland Ave., was 
held up and robbed by four neat and busi- 
ness-like young men who arrived in an 
automobile, and departed in the same man- 
ner, on last Friday afternoon. The raid 
took only a few moments, but the men 
escaped with $10,000 worth of jewelry, 
practically all that was in sight. 

The bandits all had revolvers and threat- 
ened to use them. They were very polite, 
however, according to Miss Mary Kasper, 
the bookkeeper. 

The bandits arrived just as Joseph Hoo- 
duska, the watch-maker, had taken a tray 
of rings out of the safe. Over at the 
Englewood police station, not far away, the 
blue-coats were congratulating themselves 
that there hadn’t been a robbery since mid- 
night. The robbers entered with drawn 
revolvers, at the same time announcing that 
they had come “to clean out the place, get 
the jewelry, and get away quick.” 

Mr. Holtz, Mr. Hooduska and Mr. Sha- 
piro, a jeweler in the establishment, were 
all asked to elevate their hands and stand 
still. Miss Kasper was also required to 
raise her hands, but one of the robbers 
assured her that nothing would harm her. 
Mr. Holtz jumped up on top of the safe, 
grabbed a few alarm clocks, and started 
them in the direction of the robbers, but 
they closed in on him and warned him 
that any further hostility would result in 
his head being blown off. Mr. Holtz then 
became calm. 

The men carried white bags, and while 
two held the people in the place at bay, 
the others went around and collected the 
jewelry. They then rushed from the place. 

Mr. Holtz pursued the machines a short 
distance down the street, yelling in the hope 
that something might happen to halt them. 
The machine ran south a short distance and 
then turned west. Further trace was lost. 
Mr. Holtz declares the bandits had two 
cars, but the police say there was only 
one. 

The New City police were notified at 
once, and the Englewood auto squad started 
in pursuit. Detectives were put on the 
trail, and the rifle squad of Chief of De- 
tectives Mooney was sent out from down 
town to aid the south side police in look- 
ing for the raiders. None of the men were 
more than 20 years old. 

The loss, according to Mr. Holtz, is cov- 
ered by insurance. 








AUTO BANDITS AT WORK 
Three Robbers Hold Up Montreal Jeweler 


and Escape in Waiting Car with 
Loot Valued at $5,000 
-Montrear, Can., Jan. 4.—Another auda- 
cious daylight jewel robbery took place in 
Montreal at noon yesterday. Three men 
armed with revolvers entered the store of 
O. Ernest Pommer, 661 Mount Royal Ave., 
East. Two of them kept Mr. Pommer cov- 
ered with their weapons while the third 
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ransacked the store, putting the most valu- 
able articles into his pockets. 

Goods to the value of about $5,000 were 
secured, and the robbers, still keeping the 
proprietor covered, jumped into a waiting 
automobile and made their escape. 

The whole affair did not occupy more 
than two minutes. 








ROBBERS LOOT SAFE 





“Cracksmen” Blow Open Strong Box in 
Plant of Philadelphia Refining Co., 
and Escape with Old Gold and 
Silver Valued at $2,000 


PHILADELPHIA, Pa., Jan. 5.—Cracksmen 
sometime during the night broke into the 
building at 808 Walnut St., blew open the 
safe in the Reliable Refining Co., which 
is on the first floor, and, after securing a 
large amount of old gold and silver, made 
their escape. Morris Baylinson, the pro- 
prietor of the establishment, states that the 
amount of loot taken by the thieves will 
amount to about $2,000. He is moving 
into the place, having up to this week been 
located at 9th and Walnut Sts. 

Police of the 15th and Locust Sts. sta- 
tion house and City Hall detectives say 
that from the manner in which the men 
worked they were experienced cracksmen. 
The safe door was ripped in half. The 
intruders gained entrance to the building 
by forcing a rear window. 

Only gold and silver were taken by the 
thieves, other metal of less value being 
discarded. The robbery was discovered by 
Mr. Baylinson, when he went to the place 
to open it this morning. Not only was the 
safe rifled, but drawers and boxes had been 
searched and hundreds of letters, papers 
and other articles were scattered about the 
floor by the robbers in their search for loot. 

Mr. Baylinson believes that the robbers 
were aware that he was moving and took 
this opportunity of blowing his safe before 
he had time to have it equipped with a 
burglar alarm. 








BOGUS AUCTION BILL 





St. Louis Jewelers Have Ordinance Intro- 
duced to Bar “Fly-by-Night” Mer- 
chants and “Fake” Auctions 


St. Lours, Mo., Jan. 5.—A bill intended to 
prohibit “fake” jewelry auction sales and 
the sale of shoddy merchandise by irrespon- 
sible. itinerant merchants has been intro- 
duced in the Board of Aldermen by Alder- 
man Stockhausen. 

The bill requires such merchants to pay 
a license fee of $25 a day and give a bond of 
$1,000 to observe all ordinances. A fine of 
not less than $100 is provided for each 
violation. The measure exempts sales to 
dealers by commercial travelers in the reg- 
ular course of business and bona-fide sales 
by sample for future delivery. 

There were a number of “fake” jewelry 
auctions prior to the holidays and the repu- 
table jewelers, concluding that patience had 
ceased to be a virtue, brought about the in- 
troduction of the bill. 








Theo. J. Blickle has opened a jewelry 
business at Rochester, Minn. 
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GOES INTO BANKRUPTCY 


Creditors of David H: Kahn, Utica, N. Y., 
Start Proceedings After Settlement 
Offer of 25 Per Cent Is Refused 

Utica, N. Y., Jan. 5—David H. Kahn, 
a jeweler of 121 Bleecker St., with a branch 
establishment at Albany, N. Y., is in finan- 
cial trouble, and an involuntary petition in 
bankruptcy has been filed against him by 
New York creditors, alleging liabilities of 
$60,000 and assets of $15,000. The petition- 
ing creditors are L. & S. Loeb, $367; 
Whitelaw Bros., $615, and M. Katz, $95. 
Mr. Kahn admits insolvency through Jacob 
Goldstone, an attorney of this city. Prefer- 
ential payments of $3,000 are alleged. 

The bond of the receiver, Charles B. 
Mason of Utica, has been fixed at $15,000. 
Attorneys Grant & Wager, for the petition- 
ing creditors, state that the stock in the 
Utica and Albany stores may amount to 
$20,000. Attorney Saul H. Immergluck of 
New York is the attorney of record in the 
case. 

Mr. Kahn some time ago sent out a 
circular letter to his creditors, in which he 
stated that his liabilities were $61,000 and 
his assets $26,000. He endeavored to settle, 
offering to pay 15 per cent. cash and 10 
per cent. on notes. Creditors in number 
and amount sufficient to carry the proposal 
through would not accept the offer. 

The involuntary petition alleges that on 
Dec. 25 Mr. Kahn transferred stocks and 
proceeds of over $3,000 to various creditors 
in order to prefer them over other cred- 
itors. 

Mr. Kahn often held auctions and has 
been arrested a number of times in Utica 
and Albany on charges that he was vio- 
lating city ordinances relating to evening 
auctions. Only recently Kahn was dis- 
charged on such a complajnt. 








ALBANY, N. Y., Jan. 3—David H. Kahn, 
who conducts a jewelry auction store at 
Broadway and Maiden Lane, was found 
guilty in the Albany Police Court today by 
a jury on the charge of violating the city 
auction ordinance, prohibiting the auction 
sale of goods between sunset and sunrise. 
He paid a fine of $20 under protest and 
will take an appeal to the Albany County 
Court. Through his attorney, Lester W. 
Bloch, he will contend that this provision 
of the ordinance is unconstitutional and 
void, on the ground that it is unreasonable, 
in restraint of trade and limits the privilege 
of an auctioneer under a state license. 

Mr. Kahn was arrested several months 
ago on the charge of violating the provi- 
sion of the ordinance requiring payment of 
a license fee of $50 a week and after a 
trial in recorder’s court was acquitted and 
Recorder Easton held that this part of 
the ordinance was unconstitutional because 
excessive, discriminatory, unreasonable, in 
restraint of trade, restrictive of the State 
auctioneer’s license and a denial of the 
equal protection of the laws. 

As he was not charged with conducting 
evening sales this question was not in- 
volved in the first case. The ordinance 
was passed several years ago to prevent 
the competition of non-residents with AIl- 
bany merchants who close their stores eve- 
nings. 
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Diamonds and other Precious Stones of quality in regular cut and 
fancy shapes, and will be pleased to fill any special memorandum 
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Flames Sweep Part of Business District of Norfolk, Va. 





Four Jewelry Stores in Direct Path of the Conflagration—Establishments of 
D. Buchanan & Son, Inc., Destroyed and Other Firms Suffer from | 
Water and Smoke. 














NorroLk, Va., Jan. 5.—Four of Norfolk’s 
largest jewelry stores were located in the 
central business district swept by a series 
of incendiary fires on Tuesday. Two other 
firms in the fire area handled novelty and 
moderate priced jewelry. One of the 
jewelry stores was completely burned out; 
another suffered serious damage from 
water and smoke; a third was forced to 
move out and a fourth was menaced by 
two of the fires, on either side, but for- 
tunately escaped without damage of any 
kind, through the valiant work of the fire- 
men, who prevented the flames from 
spreading across a narrow alley to the 
building in which the store was located. 

The store of D. Buchanan & Son, Inc., was 
the scene of the fire in the Lenox build- 
ing, which was razed. This was the third 
fire of the day. The flames were discov- 
ered in the shipping room in the rear of 
the first floor. The first fire of the day 
had taken place directly opposite and the 
second fire was raging a block further 
down the street when Buchanan’s was dis- 
covered to be ablaze. Manager S. T. Hardy 
had been through the store a short while 
previous to the discovery of the fire and 
Mrs. Hardy had passed directly through 
the shipping room not more than 10 minutes 
before the fire started. There were no 


signs of fire at that time and nothing in the 
room from which the conflagration could 
have originated. 

The store was closed at the time, on ac- 


count of the New Year holiday, and no- 
body was in the building when the flames 
were first noticed. The building filled with 
heavy, thick, dense, black smoke—common 
to fires started with oil—so quickly that 
virtually nothing was saved, except the dia- 
monds and other small pieces which had 
been locked in the two safes on the night 
before. These safes have not been re- 
moved from the ruins as yet, and it is not 
known whether the stock placed in them 
escaped damage or not. 

In less than an hour’s time the Lenox 
building was a total wreck, the walls hav- 
ing fallen early giving the fire a full sweep 
in its tide of destruction. D. Buchanan 
& Son, Inc., was one of the smaller jewelry 
stores of the city, yet presented a most at- 
tractive appearance, and enjoyed the con- 
fidence and esteem of a large and growing 
patronage. It was a branch store of the 
Richmond, Va., store of the same name and 
has been managed since its opening in Nor- 
folk by S. D. Hardy, well known to the 
jewelry trade. Mr. Hardy says that 
it is impossible to give an accruate esti- 
mate of his firm’s losses, especially until 
he can get to his safe and take an inven- 
tory of what’s there. 

In a statement by Manager Hardy he 
said: ‘I wish to state that in the disas- 
trous fire of the first, in which our place 
of business was completely destroyed, so 
rapid was the destruction that in five min- 
utes after the fire was discovered it was 
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in such a condition that we could not get 
within 50 feet of it, consequently there 
was nothing saved other than what is in 
the safes. 

“One of the safes we feel sure is all 
right, the other we are not sure about, as 
it is still smouldering and had a stream 
of water on it up until tonight (Jan. 3). 
As soon as we are allowed to move them 
we will give you further information. 

“Our future plans cannot be made until 
safes are inspected, other than we have 
obtained temporary quarters at 106 W. 
Freemason St. 

“We wish to thank most sincerely those 
who have heard of our misfortune and 
offered their help and expressions of sym- 
pathy.” 

The stock in the Buchanan store, ac- 
cording to Manager Hardy, was worth 
about $80,000 and was only partially cov- 
ered by insurance. The temporary quar- 
ters secured are on Freemason St., just 
off Granby St. 

Castleberg’s jewelry store was located 
in the Monticello Hotel building, which 
was gutted. The flames, however, did not 
penetrate to the lower floor, having started 
in the top, and the only damage suffered 
by this firm was from smoke, water and 
ice. All diamonds and highly valuable 
jewelry owned by this firm were placed in 
the safes the night before the fire, and. this 
part of the stock was unharmed. The solid 
mahogany fixtures, which cost $60,000, and 
all the velvet used in displaying the jewelry 
were ruined. Much of the less valuable 
goods also was damaged from water, smoke 
and ice. 

Castleberg’s stock was valued at $300,- 
000, Manager H. H. Barr said, and was 
fully covered by insurance. The store has 
been reopened temporarily at 202 Plume 
St., pending repairs to the former store- 
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room, which are expected to be completed 
within 90 days. 

The Gale-Ford Co.’s jewelry store was 
located in the Tazewell building, immedi- 
ately adjoining the Lenox structure, and 
was seriously menaced; in fact, the Taze- 
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to the National Bank of Commerce build- 
ing, and the only damage suffered was in 
the hurried removal of the jewelry; much 
of the cut glass was broken and silver- 
ware scratched up. 

After the removal of the stock, one sec- 


* 











THE RUINS OF THE D. BUCHANAN & SON, INC., STORE, WHICH WAS IN THE LENOX BUILDING. 


well building was afire several times, and 
only the excellent work of firemen and 
sailors, called to the scene when martial 
law was declared, saved this building. The 
stock of the Gale-Ford Co., which was 
valued at upwards of $100,000, was removed 


tion of the wall of the Lenox building 
crashed down on the Gale-Ford side of the 
Tazewell building, breaking through the 
rear of the’ @fte, where the office was lo- 
cated on the mezzanine floor. About $3,000 
will cover the Gale-Ford Co.’s loss which it 
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is reported is fully protected by insurance. 

Temporary offices have been opened in 
the Mutual Building Association’s building, 
on Tazewell St., and it is expected to re- 
occupy the original storeroom within the 
next 30 days. 

Flickinger’s jewelry store was located in 
the building directly between the two-story 
Dickson structure, which was the first vic- 
tim of the conflagration, and the Monticello 
Hotel building, which was later gutted. It 
looked as if the Flickinger building was 
doomed for several hours, but the firemen 
made a determined and successful effort 
to beat back the flames as they licked across 
the narrow alley intervening between the 
Monticello and the Flickinger structure. 
No damage whatever was suffered by the 
Flickinger firm, and they are now open for 
business. 

Searjy’s Oriental shop, destroyed along 
with the Lenox building, made a specialty 
of novelty and moderate priced women’s 
jewelry. Some of this stock was saved, but 
most of it went up in flames. 

Mme. Sutton, over whose millinery and 
women’s ready-to-wear establishment the 
first of the series of fires originated, handled 
fancy hatpins, breastpins, novelty hairpins, 
dorines, vanity cases, etc., and her entire 
stock was destroyed. 

The S. Galeski Optical Co., which 
handled some articles of jewelry, in addi- 
tion to eyeglasses, etc., located in the Lenox 
building, was burned out. This firm has se- 
cured temporary quarters at 212 Taylor 
building. The loss was $10,000, fully cov- 
ered by insurance. 

The Paul-Gale-Greenwood Co.'s estab- 
lishment across from the Monticello build- 
ing, was in the path of the blaze, but was 
well protected from the spreading flames. 

The home of this concern,’ the 
largest jewelry store in the city, while 
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WHERE THE FIRE FIRST STARTED. 





MME. SUTTON’S ON THE LEFT. 
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We feel that this is wrong. 


that sold them. 


of the moment. 


Wheeler quality. 


2 Maiden Lane 


Keep Up The Standard 


Now that prices have advanced to such an unheard-of point, many 
jewelers feel a strong temptation to lower the standard of quality. 


It is false reasoning, for the time will 
come when inferior goods will reflect their bad influence on the house 


A reputation for high quality built up by maintaining the standard 
through long years, is too precious to risk to meet the emergencies 


That is why the exceptionally high standard of Wheeler products 
will be maintained and the prices kept as low as is consistent with 


HAYDEN W. WHEELER & CO., Inc. 


Manufacturers—Importers 


WY 


Factory, Brooklyn 


New York 
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The Human Eye 


Illustrated in colors with Manikin in two 
sectional overlapping models, containing 
fifteen separate plates. 


A book for every Optometrist. 








Size 7 x 194%2—Price $1.00 


The Optical Publishing Company 


11 John Street - - New York 
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within less than two blocks of the fire 
that destroyed the Lenox building and the 
old Granby Theatre building, and diagonally 
across the street from the Monticello Hotel 
fire, was by a kindly Providence prevented 
from being touched, though business was 
suspended the greater part of two days. — 

D. P. Paul, the general manager of this 
concern, had nothing but praise for the 
Police and Fire Departments of the city 
and those nearby who so nobly responded 
to the city’s need, and special thanks is 
being given by all to the officers and men 
of the Army and Navy who not only as- 
sisted in fighting the fires, but who safe- 
guarded the lives and property of all. While 
most disastrous, plans are already under 
way to rebuild the burned districts, and 
like Baltimore, newer and handsomer struc- 
tures and stores will soon take the places 
of the old, making a bigger and better 
Norfolk. 

The total fire loss to this city is placed 
at $1,241,000, according to a revised list of 
the losses. The estimated cost to replace 
the damaged and burned structures, fixtures, 
etc. at the present high prices, is over 


$2,000,000. 








CAREER OF R. W. SEARS 





A Few Words About the Life of the Late 
Prominent Liberty, N. Y., Jeweler 


Luerty, N. Y., Jan. 2—The recent death 
of Roger W. Sears, member of the firm of 
R. W. Sears & Son, was the cause of many 
expressions of regret. Mr. Sears was for- 
mer treasurer of Liberty County. He died 
on Dec. 22. The funeral services were held 
on Monday, Dec. 24, from the Episcopal 
Church, and was largely attended by men 
prominent in the county’s affairs. 

Mr. Sears who had been at the jewelry 
store of R. W. Sears & Son all of the day 
of his death, seemed as well as usual when 
he left the establishment and went to his 
home shortly after 5 o’clock. He was in 
the act of telephoning at his residence 
when he succumbed to heart failure. 

Mr. Sears was one of the best known 
men in Sullivan County and enjoyed the 
friendship of many in all sections of the 
country. He served the county for two 
terms, a period of six years, as County 
Treasurer, and in this capacity was one 
of the most painstaking and capable officials 
the county has ever had. 








Death of Morris Persoff 


New Haven, Conn., Jan. 4.—Morris 
Persoff, a well known jeweler, died at his 
home on Ellsworth Ave., yesterday. Mr. 
Persoff had been in business on Chapel St. 
for 23 years. 

He is survived by his widow, two sons, 
Louis and Alfred Persoff, who are stu- 
dents at Yale; two daughters, Mrs. Philip 
Swirsky and Miss Sophie Persoff, and one 
brother. The funeral services were held 
at his late residence, 42 Ellsworth Ave. 
and the interment was in the Westville 
cemetery, 

Rabbi Julius Levenberg officiated at the 
funeral and the interment. ‘There were 


many beautiful floral offerings, silent tok- 


ens of the esteem in which Mr. Persoff 
was held. 





DEATH OF S. SULZBERGER 


Retired Gold and Silver Refiner Passes 
Away in His Eightieth Year 


Solomon Sulzberger, a retired gold and 
silver refiner and president of the Congre- 
gation of Beth-El, died at his home, 79 E. 
19th St., New York, last Friday, in his 
80th year. Mr. Sulzberger, who was an 
eminent philanthropist, was ill only 10 days, 
death being due to old age. It is also 
thought that his death was hastened by 
grief over the loss of his daughter, Mrs. 
Florence F. Herzog, who died five weeks 
ago. 

Mr. Sulzberger was born in Germany and 
came to this country 63 years ago. For 
many years he engaged in the smelting and 
refining of gold and silver, and when he 
retired 15 years ago he was the president 








THE 


LATE SOLOMON SULZBERGER. 


of the United States Smelting & Refining 
Co. Previous to entering this business he 
conducted a large dry goods business near 
the site of the old Grand Opera House, 
Eighth Ave. and 23d St. In 1886 he founded 
the United States Smelting and Refining 
Co., which concern was then located at 17 
John St. Upon his retirement, 15 years ago, 
Mr. Sulzberger devoted much of his time 
to Jewish communal work in this city and 
the affairs of the temple of which he was 
president. Mr. Sulzberger was one of the 
most active figures in Jewish charitable 
work in New York city, and his many 
friends turned out in large numbers at the 
funeral last Sunday. 

At the time of his death Mr. Sulzberger 
was also vice-president of the United He- 
brew Congregations of America and treas- 
urer of the United Order of B’nal B'rith, of 
which he was a past president. He had also 
been a director of the Mt. Sinai Hospital, 
the Educational Alliance and many other 
Jewish organizations. Before he became 
president of the Congregation of Temple 
Beth-El he was chairman of the Sabbath 
school of the Temple. 

Resolutions of sorrow were passed by the 
Board of Trustees of Temple Beth-El, and 
resolutions were also passed by the Inde- 
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pendent Order of B’nal B’rith, the Beth-El 
Sisterhood, and the Mt. Neboh Lodge 25/7, 
F.& A. M. 

Funeral services were held last Sunday 
morning at Temple Beth-El, Fifth Ave. and 
76th St., Rabbi Samuel Schulman officiat- 
ing. 

Deceased is survived by three sons—Fred- 
erick and Milton Sulzberger, who are in the 
jewelry business as Sulzberger Bros., 37 
Maiden Lane; and Myron Sulzberger, who 
is an attorney in this city. _A_ brother, 
Moses Sulzberger, also survives him. 








A CORRECTION 
Credit for “Luxury” Advertisement Used 
Successfully in New England Should 
Have Been Given to a Chicago Firm 

In the account last week under the head 
of “A Counter-Blast,” telling of the good 
done to the New England trade by the so- 
called “Luxury” advertisement inserted by 
the jewelers in that territory, an injustice 
was unconsciously done in giving credit for 
the text of the advertisement. 

The first concern to use the advertisement 
in New England, was the Smith, Patterson 
Co., and it was through the efforts of this 
company and its president, M. N. Smith, 
that special advertisements of the same kind 
were prepared for publication in local pa- 
pers, and local dealers had them inserted 
in their name and sometimes (in the case 
of New Bedford) in the name of a number 
of jewelers. 

In speaking of the advertisement credit 
was given to Mr. Smith, of the Smith, Pat- 
terson Co., for originating it, but this was 
an error, as may be seen from the follow- 
ing letter received by THE JEWELERS’ Cir- 
CULAR from Chicago: 


Chicago, Jan. 3, 1918. 
Editor THe JEWELERS’ CIRCULAR, 

In reading your issue of January 2d, page 
57, subject “A Counter-Blast,” in which you 
give great deal of credit to the president 
of Smith-Patterson Company for the ad, 
“What Is a Necessity?” if you will look 
into the matter you will find that this ad 
was used and written by Spaulding & Co., 
Chicago, and in my understanding Smith, 
Patterson & Co. asked or used a copy of 
it. 

This ad was written by Henry C. 
Tilden, secretary of the company. 

As an employe of Spaulding & Co., I 
think it only fair that credit should be 
given where credit is due, and if you, 
with your usual kindness, will give this 
matter your attention you will, I believe, 
find that I am right. 

Yours very truly, 
(Signed) ALFrep LINTON. 


Inquiry at Boston by the Boston corre- 
spondent of THE JEWELERS’ CIRCULAR 
showed the acts mentioned above were ab- 
solutely correct, and that credit to Spaul- 
ding & Co. or to Henry C. Tilden, was un- 
intentionally omitted in the first account. 

On behalf of the Smith-Patterson Co. it 
should be said that no attempt was made 
by them or any one connected with the 
house to take credit for the advertisement, 
they advocating the use of the advertise- 
ment for the good that it would do, and 
their name was associated simply on ac- 
count of their activity in the matter. 
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Black Opal 


Nature’s Masterpiece 


A riotous mass of colors blending harmoni- 
ously together, producing cloud effects, sunsets, 
wonderful lights and shadows, and innumer- 
able color combinations which set these gems 
apart as examples of Nature’s finest handiwork. 

Black Opals are getting scarce and they will 


probably go the way of Hungarian, Queens- 
land and White Cliff Opals. 

The supply of these varieties seemed at one 
time to be inexhaustible—to-day they are 
counted among rare precious stones. 

Black Opals cost no more than White Opals 
of the same quality. 





BUY FROM THE CUTTERS 





American Gem & Pearl Company 
14-16 Church St., New York 
LONDON . PARIS 


26 Holborn Viaduct 39, Rue de Chateaudun 





FROM MINES TO MARKET 
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Lapidaries Importers 


Espositer, Varni Co, 
45 John Street 
New York 


A beautiful Instructive Booklet 
““A Guide to Gem Buyers” 


Free on Request 








Special Cuttings on 
Precious and for 
Semi-Precious Stones Individual Riquivasiil 


Distinctive Stones 





NT 





Black Onyx, 
Coral and 
Mourning 
Jewelry 


ONYX BEADS—CAMEOS 


Memo. Orders Filled — Repairing done on Coral, Jet and Onyx 


DOUBRAVA & CO., 61 MaidenLane, iy, 
AMBER BEADS 


ARREAUD & GRISER 


45 John St., New York 


LAPIDARIES 225 cious 


EMS in Unique Cuttings 


Mr. Jeweler 


After the Holidays, clean up your old gold, silver and 
plated jewelry that is broken and fit for the melting pot. 
We pay highest cash prices for same. If our returns are 
not satisfactory, we will return it to you in the same 












































condition. A trial will convince you 
BAS. REPAIR AND REFINING CO. 
521-22 Commercial Building ST. LOUIS, MO. 


in bronze, | gan and gold for silversmiths, 


iewelers and ee : 

Modern French oundry. Inspection invited. 
Special hard bronzes for automobiles, etc. 
ERNEST VATIER 
Fine Art Caster, Chasing and Mould Making 
545-549 W. 22d Street, New York City 
Tel. Chelsea 952 

















WORKSHOP NOTES (Eiicn) 


For Jewelers and Watchmakers 


The Jewelers’ Circular Publishing Co., 11 John Street, New York 


St. Louis Watchmaking School 
Established Thirty Years 

If you really know how thoroughly we prepare 
you to fill a good position in a first class Jewelry 
Store, you would come to see us at once, and 
learn the practical work as must be done in & 
first class Jewelry Store. 

Write for our Catalog at once. 





ST. LOUIS WATCHMAKING SCHOOL, St. Mo. 














Manipulation of Steel in Watchwork 
By John J. Bowman. Reduced price, SOc. poormy 
| The Jewelers’ Circular Pub. Co., 11 John St.,N. Y 




















White Coral Strings with Pink Tint 


EXTRA LENGTHS 


. Are in Full Fashion 





New Shipment Just Arrived 


Write immediately for a memorandum selection 


to 


BORRELLI & VITELLI, 401 Broadway, NEW YORK 
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New Ruling as to Tax on Watch Bracelets 





Deputy Commissioner of Internal Revenue Reverses Previous Rulings and 
Declares Metal Bracelets Taxable Only When Assembled and Ribbon 
Bracelets Taxable When Slides or Buckles Are of Precious or 
Imitation Metal—Other Decisions. 














a 


The efforts of the Revenue Law Com- 
mittee of the Jewelers’ Vigilance Committee 
to have the Internal Revenue Department 
change its attitude on the taxability of metal 
bracelets made for watch bracelets have been 
successful and hereafter (unless another 
ruling is later handed down to the con- 
trary) the bracelet made simply to be at- 
tached to a watch case and not complete 
in itself, will not be considered taxable as 
jewelry until made into a bracelet watch. 
The man who puts the bracelet watch case, 
clasp, etc., together, assembling them into 
one piece is the producer of the watch 
bracelet and as such is liable to the tax, 
whether he calls himself manufacturer, 
wholesaler or retailer.. 

This matter has annoyed the trade for 
some time, ever since the question was 
raised by the Bugbee & Niles Co., and the In- 
ternal Revenue department declared metal 
bracelets made for use with watches to be 
jewelry. The Revenue Law Committee of 
our trade knowing this to be erroneous, 
took up the question with Deputy Commis- 
sioner Fletcher, who then had charge of 
the jewelry matters and explained that 
such bracelets were not and could not be 
used as complete articles in themselves, but 
were simply parts of watch bracelets. They 
were no more jewelry than was a mount- 
ing or setting without the stones. Chair- 
man Rothschild, of this committee, went to 
Washington and saw the deputy commis- 
sioner, to whom he showed a number of 
exhibits of the various kinds of so-called 
bracelet part of the bracelet watch. He 


was promised that the question would be. 


reconsidered, and it was intimated that the 
attitude of the department would be 
changed in accordance with the logic of the 
arguments advanced and the facts so care- 
fully presented. 

Last week the Jewelers’ Vigilance Com- 
mittee heard that this had been done, and 
the report was verified by Deputy Com- 
missioner Keith in an interview with Chair- 
man Rothschild over the long distance 
phone. In the mean time, Commissioner 
Roper had sent the Vigilance Committee a 
telegram bearing out this fact. 

In speaking of the matter, Chairman 
Larter, of the Jewelers’ Vigilance Com- 
mittee said: “We are distinctly gratified at 
the action of the department in changing 
its attitude on bracelet watches as expressed 
in the Bugbee & Niles ruling. We knew it 
to be wrong and against the.whole theory 
of the jewelry tax as our Revenue Com- 
mittee has worked it out with the depart- 
ment, but we also felt that it had been 
Prompted by a misunderstanding of the 
facts. When Mr. Rothschild went to 
Washington and presented his exhibits 
and explained the situation. we were sure 
the change would be made. He made it clear 
that these parts of bracelet watches could 
not be taxed without upsetting the entire 


principle of taxation that had been so care- 
fully worked out to bring the maximum tax 
on jewelry to the government with the 
minimum of hardship to our industry. 

“We, therefore, expected the reversal, but 
did not know when it would come or in 
what form. We are gratified that the de- 
partment has seen the light, not only for 
the sake of this case, but because it again 
emphasizes that the principle we have 
fought for is correct and will be applied to 
matters of the same kind that will arise 
in the future. 

“It also calls attention to the unwisdom 
of asking questions of the department with- 
out proper preparation and without a 
knowledge of what the department has 
done and how it is working out this theory 
of taxation.” 





The new attitude of the Treasury De- 
partment in regard to the bracelets which 
form the component part of a bracelet 
watch was also manifest in a letter to Gal- 
lert & Heilborn, attorneys for the Novelty 
Jewelers’ Association, who under date of 
Dec. 17 sent the following inquiry to the 
Commissioner of Internal Revenue: 


Dear Sir: 
bracelet 
bracelet. 

The house purchases the movement from one 
concern, the cases from a second concern and 
the bracelets from a third concern, assembles 
them, sells the watch as a bracelet watch and pays 
three per cent. on the sales price. 

The manufacturer who sells the metallic brace- 
let is adding three per cent to the bill and refers 
to a letter from your office under date of Nov. 
26 addressed to Bugbee & Niles Co., copy of 
which we enclose as authority therefore. 

We believe that your letter to the Bugbee & 
Niles Co. imposes a regulation which is different 
from others we have seen, to-wit, that a part of 
jewelry which the bracelet is, is taxable only 
when sold to a consumer and not when sold to a 
manufacturer. 

We should be glad to have a ruling from your 
office on this proposition, to-wit, whether a sale 


which sells 
with a metallic 


house 
to-wit watches 


We represent a 
watches, 


* of a bracelet to a manufacturer of bracelet watches 


is taxable under the circumstances herein set 


forth. 

The answer was not received until last 
week. It was sent by B. C. Keith under 
date of Jan. 2 and reads: 

Sirs: 

Replying to your letter of December 1/7, 
1917, you are advised that a persou or firm 
assembling a watch case, a movement and 
a bracelet into a complete article known 
as a bracelet watch, is regarded as the pro- 
ducer of such article and must account for 
the tax thereon as imposed by the Act of 
October 3, 1917. 

The firm of Bugbee & Niles has been 
advised of this later ruling. 

Respectfully, 
B. C. KEITH, 
Deputy Commtssioner. 

[This is entirely in conformity with the 
information received by the Jewelers’ Vig- 
ilance Committee that the answer original- 
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ly given to the Bugbee & Niles Co. had 
been reversed. | 

The same firm of attorneys also received 
another interesting communication in con- 
nection with the ribbon bracelet watches to 
the effect that these watches and bracelets 
were taxable as jewelry when the ribbon 
contained metallic slides or buckles or fas- 
teners of any kind made of precious or 
imitation precious metals, and that the man 
who puts the slides, ribbon, watch and 
watch case together is regarded as the pro- 
ducer. 

A strange part of this ruling lies in the 
fact that the first request for a ruling sent 
by telegraph Nov. 22 brought forth a tele- 
gram from the Commissioner of Internal 
Revenue to the effect that “unornamented 
bracelet watch, ribbon bracelet with unor- 
namented metallic slide or buckle was not 
deemed jewelry.” This telegram was pub- 
lished in the issue of THe JEWELERS’ Cir- 
CULAR of Nov. 28. 

The attorneys confirmed their telegram 
by a letter on the same day that said: 

Dear Sir: We have telegraphed you today as 
follows which we herewith confirm: 

“Important for clients to know at once 
whether bracelet watch consisting of watch un- 
ornamented and ribbon bracelet with metallic 
slide or buckle is jewelry. Wire wus collect.” 
The watch in question is a watch unornamented 

by either jewel or enamel and the bracelet is 
ribbon sewed to the watch at either end with a 
metallic slide or buckle by which the ribbon is 
made tighter or looser. 

What we desire to know is whether the entire 
article is jewelry or whether the metallic slide or 
buckle alone is jewelry, and further whether the 
person who puts the ribbon through the slide and 
sews it to the watch is a producer. 


We have requested a telegraphic reply at our 
expense which we would appreciate greatly. 


The letter evidently was carefully con- 
sidered and the question put before the 
Solicitor of Internal Revenue, with the re- 
sult that the telegraphic ruling first given 
was not confirmed. The letter was not 


answered until Dec. 29, when Deputy 
Commissioner Keith sent to Gallert & 
Heilborn the following: 

Sirs: 


Replying to your communication of No- 
vember 22, 1917, you are advised that a 
ribbon bracelet with metallic slides, buckles 
or fasteners of any kind made of precious 
or imitation precious metals, is regarded as 
taxable as an article of jewelry under the 
Act of October 3, 1917. 

The tax accrues upon the value of the 
entire ribbon bracelet, and the person who 
assembles the slide, ribbon and watch into 
the completed bracelet watch is regarded 
as the producer and must account for the 
tax thereon. 

Reply to your letter has been delayed, 
pending a decision on this question by the 
Solicitor of Internal Revenue. 

Respectfully, 
B. C. Kertx, 
Deputy Commissioner. 





The War Tax on Gems Mounted in 
Temporary Settings 
Wholesalers or gem dealers who sell 
precious stones by offering them tempo- 
rarily set in mountings for the purpose of 
showing their beauty, but who take back 
the mountings when the stones are sold, 
are not producers of jewelry and will not 


have to pay a tax upon the stones so sold 
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as long as the temporary mountings were 
returned to them. 

This is in accordance with a letter sent 
by a Deputy Commissioner of Internal 
Revenue, B. C. Keith, to Charles Goldman, 
a lawyer at 41 Park Row, New York, who 
is counsel for the United .Retail Jewelry 
Storekeepers’ Association recently formed 
in New York. 

According to Deputy Commissioner 
Keith’s interpretation of the law, whenever 
such temporary mountings are not returned 
to the wholesaler or manufacturer by the 
retailer, the wholesaler or manufacturer 
will become the producer of the article 
and will have to account for the tax. 
Otherwise, the retailer upon remounting 
the diamonds in permanent settings prior 
to sale will become the producer and will 
be held accountable for the tax upon the 
sale of the jewelry. 

The letter came as the result of a query 
propounded by Mr. Goldman on behalf of a 
number of clients. His letter, which was 
sent to Daniel C. Roper, Commissioner of 
Internal Revenue, asked for a ruling on 


the following questions: 

‘A wholesale dealer in diamonds who sells to 
retail stores has for many years past mounted 
diamonds received by him in temporary settings. 
The diamonds are delivered to his customers in 
these temporary settings, and if the sale is made 
by the retail storekeeper the setting is returned 
to the wholesale dealer. The wholesale dealer can 
show that he has re-used these temporary mount- 
ings in some instances for upwards of 10 years. 

“The reason for setting the stones in these 
temporary settings js for convenience in handling, 
and for the purpose of exhibiting the stone to 
advantage. These temporary mountings are very 
cheap affairs of the value of about two dollars. 
The wholesale dealer has printed upon all such 
sales slips that all mountings are to be returned 
to him, otherwise 3 per cent. war tax will be 
added to the price. 

“Under the above circumstances, I desire a 
ruling as to whether this wholesale dealer is sell- 
ing jewelry within the purview of this Act which 
he has produced, or whether he is merely selling 
the diamond, in which latter case the tax will be 
paid by the person to whom the stone is sold 
who, in fact, actually sets the stone in a permanent 
setting and actually produces an article of jewelry 
by so doing. 

“I shall very much appreciate your kind atten- 
tion to this matter, and I feel assured that a 
number of dealers will be interested in this ruling.” 

The reply, which was written Dec. 29, 
but not received until last week by Mr. 
Goldman, was by Mr. Keith and was as 
follows: 

Sir:—Replying to your letter of Dec. 1, 
1917, you are advised that where a whole- 
sale dealer in diamonds mounts diamonds 
in temporary settings in order that they 
may be properly displayed to customers by 
the retailers, and upon sale of the diamonds 
the temporary mountings are returned to 
the wholesaler, the wholesale dealer is not 
regarded as a producer of jewelry under 
the Act of October 3, 1917. 

Where such temporary mountings are not 
returned to him by the retail dealer, the 
wholesaler would then have become the 
producer of that article and would have to 
account for the tax upon the value of the 
article. 

The retailer upon remounting the dia- 
monds in permanent settings prior to sale, 
would become the producer and would be 
held accountable for the tax upon the sale 
of such articles of jewelry. 

Respectfully, 
B. C. Kerru, 
Deputy Commissioner. 


Decisions of General Interest 


WasHINGTON, D. C., Jan. 5.—Decisions 
of interest to jewelers have been rendered 
by the Commissioner of Internal Revenue, 
covering various phases of the war revenue 
act. Among other things, it was ruled that 
collectors may accept uncertified checks in 
payment of income and excess profit taxes. 
If such a check is not paid by the bank on 
which it is drawn, however, the person by 
whom it was tendered shall remain liable 
for the payment of the tax and for all legal 
penalties and additions the same as if such 
check had not been received. The date on 
which the collector receives the check will 
be considered the one on which payment 
is made, unless the check is returned dis- 
honored. 

It has also been ruled that corporations 
and joint-stock companies, or associations, 
keeping books of account on an accrued 
basis, may deduct from gross income in 
returns of annual net income the accrual 
of interest for the return year within the 
limits prescribed by the taxing acts when 
shown as a charge upon accrued income 
upon the books of account. 

Instructions relative to advance pay- 
ments in instalments and in whole of in- 
come and excess profits taxes under Sec- 
tion 1009 of the Act of Oct. 3, 1917, have 
been sent to all collectors. If taxpay <s 
elect to make advance partial payments on 
their income or excess profits taxes, at 
least one-fourth of we estimated tax due 
must be paid within 30 days after the close 
of the taxable year, at least an additional 
fourth within two months after the close 
of the taxable year, at least an additional 
fourth within four months, and the re- 
mainder of the tax due on or before the 
time now fixed by law for such payments. 
The dates this year, therefore, are Jan. 30, 
Feb. 28, April 30 and the remainder on or 
before June 15. Where the fiscal year of 
partnerships and corporations does not co- 
incide with the calendar year, the payments 
must be made within corresponding pe- 
riods after the close of their fiscal year. 

Taxpayers are not allowed, under these 
regulations, to make advance payments in 
instalments or in whole before the close 
of their taxable year. Upon the first three 
instalments, interest at the rate of three 
per cent. per annum will be allowed from 
the date each payment is made to the date 
now fixed by law for such payment. This 
interest, however, must be considered as 
income and accounted for as income by the 
taxpayer in his return for the year in which 
the interest is allowed. 





National Wholesale Jewelers’ Assn. Seeks 
Views of Members on Charging the Tax 


An effort on the part of the National 
Wholesale Jewelers’ Association to ascer- 
tain through a symposium of its entire 
membership the sentiment regarding the 
matter of continuing the separate charge 
at the bottom of a bill on account of the 
War Tax on the articles which are defined 
as jewelry by the Treasury Department, is 
under way this week. Thomas A. Fern- 
ley, secretary of the association, has ad- 
dressed a letter to the members, asking 
them to make as prompt answer as possible 
as the question was one of the utmost im- 
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portance to the entire trade. The asso- 
ciation will advise all members in return 
just what the general sentiment is. 








DEATH OF JOHN W. SALADINE 





Boston Wholesaler Had Been in Business 
for Over Thirty Years 


Boston, Mass., Jan. 3.—John W. Sala- 
dine, for more than 30 years in the whole- 
sale jewelry business in this city, is dead 
at his home, 30 Kilsyth ‘Road, Brookline. 
He was a member of the firm of Creed, 
Kellogg & Co., jewelers in Essex St., and 
retired from business about two years ago. 

John W. Saladine was born in Abington 
61 years ago and came to this city in boy- 
hood. Before moving to Brookline he lived 
in Wellesley Hills. 

Deceased was a member of the Chamber 
of Commerce, Boston City Club, Boston 
Dry-goods Men’s Association, Wellesley 
Country Club, and was a former member of 
the Union Boat Club. 

He leaves his widow, a daughter, Miss 
Ella Saladine, and a son, Lieut. John W. 
Saladine, Jr., who played end on the Dart- 
mouth football team, and is now with the 
American Expeditionary Forces in France. 








A BOLD ROBBERY 





“Gunman” Compels Wellington, Kans., 
Jeweler to Open Safe and Escapes 
with Loot Valued at $1,200 


WELLINGTON, Kans., Jan. 2—E. A. Wright 
of the Fits-U Jewelry & Optical Co., 118 
N. Washington St., was confronted by a 
robber on Dec. 28, who escaped with loot 
valued at $1,200. 

As the jeweler was at work at his 
machine in his front window grinding a 
lens, he looked around to see a man dressed 
in dark clothes and with an old blue hand- 
kerchief tied over his eyes with only one 
eye showing. The man was on his hands 
and knees behind the counter and had a 
gun leveled at the jeweler’s head. 

Mr. Wright obeyed the command to get 
down on his hands and knees. He was 
then ordered to open the safe, from which 
the man took about $900 worth of dia- 
monds and $300 in silver and currency. 
The jeweler was then commanded to crawl 
ahead on his hands and knees to the back 
door when he was told to straighten up, 
the robber doing likewise. 

When the two men had arisen, the robber 
attempted to strike Mr. Wright unconcious 
by a blow with his revolver, but the at- 
tempt was not successful, and only knocked 
the jeweler down. He recovered himself 
as soon as possible and gave chase into 
the alley but the bandit escaped. 

An investigation disclosed that the rear 
door of the establishment was not locked 
and it is believed that the robber entered 
by this door. 





Herbert C. Landers, 47 vears of age and 
foreman of the Balance A department of 
Waltham Watch Co.’s factory at Waltham, 
Mass., died on Dec. 27 as the result of an 
attack of acute indigestion. He is survived 
by his widow and two sons, A. H. Landers 
and C. G. Landers, who are at present in 
the United States service in France. 
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The W. W. W. Service for the 
coming year will be conspicuous 
for its originality, its modern 
ideas and aggressiveness. 


It will be a service that will ap- 
peal to every jeweler who is am- 
bitious enough to want to do 
bigger and better things. 


It will appeal to every jeweler 
who wants to make his store the 
leading jewelry store of his com- 
munity. 


It will appeal to every jeweler 
who is anxious to increase his 
business during the coming year. 


White, Wile & Warner 


Makers of nationally advertised rings 
in which the stones do stay 


BUFFALO, N. Y. 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Amsterdam and Paris Re- 
viewed by Correspondents of The Jewelers’ Circular. 








Lonpon, Dec. 19 (delayed in the mails ). 
_Information gathered from various cir- 
cles in this market shows that the bulk of 
business done during the past fortnight 
was principally among the wholesale firms 
for exportation. In this branch of the 
trade, as in other branches, conditions 
are not moving as smoothly as might be 
wished, owing to the difficulty in obtaining 
proper goods to fill the orders of over-seas 
customers, who are seemingly unacquainted 
with the present market prices. 

Manufacturing jewelers are hindered by 
the scarcity of labor and of material and 
because of this many orders which have 
been received have been left unfinished. 
Some of the manufacturing jewelers report 
a fair trade during the early part of the 
season, which will in part at least com- 
pensate them for the expense entailed in 
the increased price of labor and material. 

Among the jewelry shops there is not 
much indication of a brisk trade at the 
present time, but it is believed that there 
will be a rush for articles in the last few 
days preceding Christmas. 

During the course of last week a public 
auction was held under the auspices of the 
Board of Trade. At this sale loose, cut dia- 
monds, including “roses,” which had been 
confiscated by the Government during the 
war as being imported contrary to the reg- 
ulations of the Defense of the Realm Act, 
were auctioned. Many London and Bir- 
mingham wholesale firms were buyers of 
these goods, which brought fair prices. 

x *k x 

Paris, Dec. 12 (delayed in the mails).— 
It will easily be understood that under 
present circumstances jewelers in this city 
are not displaying the usual energy of 
pre-wartime days in showing diamonds and 
other precious stones for the holiday trade. 
Still, according to information obtainable 
here, the wholesale firms, and especially 
diamond cutters, are doing a fair business. 
This business is coming particularly in the 
sale of medium qualities of mélées and 
smaller sizes, which are cut here at times 
in special styles—generally known to the 
trade as “chatons’—which minimize the 
loss of weight in rough material in the 
process of cutting and at the same time 
giving the stone sufficient lustre and bril- 
lizncy, so that it does not lose anything in 
effect when mounted. As a rule, only stones 
in the smaller sizes are cut in that style, 
while naturally the stones of larger size 
require greater skill in cutting. 

The Jura district has always been known 
as a center for cut stones. During the war, 
as a consequence of the regulations of the 
Ministry of Commerce, the importations 
from the Jura district into France have 
been greatly restricted, but the French Gov- 
ernment, it has been learned, recently is- 
Sued new regulations covering the im- 
Portation of gems. One of the main reg- 
ulations orders the committee for the im- 
portation and exportation of diamonds to 
allow the rough diamonds imported from 





foreign countries to be re-exported in their 
cut state. The amount exported will be 
from one to 50 per cent. of the value of the 
rough material imported. This regulation 
excludes diamonds or other stones used for 
industrial purposes. 

The exhibition recently held by the Syn- 
dical Chamber of Jewelry at Paris resulted 
successfully. 

x * * 

AMSTERDAM, Dec. 14 (delayed in the 
mails).—Some of the many difficulties 
which in the past have hampered the course 
of business in this market have recently 
been removed. Among these was the ex- 
change rate between this country and Eng- 
land. It is easier to carry on business 
under the present arrangement. There is 
a sanguine view taken here about the 
prospect as far as the American diamond 
market is concerned during the next year. 
It is known here that many obstacles that 
have been hindering the jewelers over 
there, as laid down originally in the new 
war tax bill, were removed through the 
energetic and careful work of the Jewelers’ 
Vigilance Committee which has taken a 
lively interest in the jewelry trade in its 
relations with the Government. 

There are at the present time about 6,000 
diamond workers employed here, a satis- 
factory showing under present circum- 
stances. The condition of the market for 
rough diamonds remains very firm and a 
better importation of rough material is to 
be expected as the telegraphic communica- 
tion between England and Holland has been 
recently improved. The poor communica- 
tions afforded prior to this time were of 
course a hindrance in carrying out the 
large transactions between the London Dia- 
mond Syndicate and the local importers 
of rough diamonds. 








DETROIT JEWELERS FAIL 





Two Concerns Give Trust Mortgages and 
Both Will Retire from Business 

Detroit, Mich., Jan. 5.—Two important 
failures marked the end of 1917 in the De- 
troit jewelry field. They were those of 
Walter L. Gepp, trading as Gepp’s, jewel- 
ers, 44 Grand River Ave. W., and Ezra N. 
Griffin, trading as Griffin’s Jewelry Shop, 
181 Shelby St. Both gave trust mortgages 
and, will retire from business. Max H. 
Finkleston & Lovejoy, 1009 Hammond 
Bldg., representing the National Jewelers 
Board of Trade, secured a trust mortgage 
from Gepp and the entire stock will be 
closed out at auction. According to a state- 
ment made by Attorney Finkleston, an in- 
vestigation which he has made revealed that 
for the past few weeks, Mr. Gepp had kept 
no set of books and has had no bank ac- 
count. The attorney says the liabilities are 
between $33,000 and $35,000, with assets 
consisting of between $10,000 and $11,000 
in stock and fixtures claimed worth $5,000. 
Gepp has been doing a big business during 
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the holidays as the result of holding special 
sales, 

Mr. Finkleston has closed out the stock 
of Ezra N. Griffin to James H. Garlick, a 
retail jeweler at 168 Griswold St., for $5,- 
250, including book accounts and store fix- 
tures. James L. Hand, of New York, acted 
as auctioneer in the Griffin sale. 


NO ASSETS FOUND 











Examination of Officers and Employes of 
the Jewelers’ Co-operative Syndicate 
Shows Chaotic Condition of Books 
Further examinations and investigation 
into the business records of the Jewelers’ 
Co-operative Syndicate, 80 Maiden Lane, 
New York, against whom an involuntary 
petition in bankruptcy was recently filed, 
have disclosed the fact that in all prob- 
ability some of those connected with the 
bankrupt company either as principals or 
employes may in the near future be com- 
pelled to face much graver charges. The 
examinations were made before United 
States Commissioner Gilchrist and con- 
ducted by Isaac Steinhaus, attorney for the 

creditors. 

Most important of the witnesses put upon 
the stand were Charles L. VanVleit, presi- 
dent of the corporation; Charles Bick, vice- 
president; Morris Klipper, the secretary; 
Miss Goldclang, former bookkeeper, and 
Samuel C. Panzer, who is not yet 19 years 
of age, who it is alleged aided as buyer. 

The most interesting evidence secured 
was that of Miss Goldclang and Samuel 
Panzer. Their answers to Mr. Steinhaus 
and an examination of the books which 
were subpoenaed and brought into court 
Friday, seemed to indicate that the Jewel- 
ers’ Co-operative Syndicate had apparently 
kept no clear record of having sold any mer- 
chandise during the last year and a half, 
and if it did, the books and testimony fail 
to show it. It appears, however, that a 
large amount was bought. These indica- 
tions, coupled with the fact that so far none 
of the parties concerned have been able to 
discover any assets has caused comment. It 
has been definitely established that jewelry 
amounting to possibly $200,000 has been 
pawned by different individuals of the con- 
cern, the tickets reveal some very unusual 
business methods at least. 

Edward B. Steel, of the firm of Bluenstiel 
& Bluenstiel, one of the attorneys for the 
receivers, stated that he has been unable 
to discover any assets as far as his investi- 
gations have gone, excepting the equity in 
the pawn tickets. Isaac Steinhaus stated 
that the books have been “juggled” in his 
opinion, and that it is impossible to deter- 
mine any of the transactions. He could find’ 
no record of any merchandise having been 
sold, he said, and experts were now at- 
work upon the books in an effort to 
straighten them out. 

Levi, Gutman & Stern, attorneys for the 
Jewelers’ Co-operative Syndicate, while not 
caring to be quoted officially, said that they 
knew their client’s books were in a very 
chaotic state at present, but that when they 
were finally straightened out they expected 
them to show a sufficient margin of assets 
to satisfy all creditors; also that some: kind’ 
of a settlement might be expected at an: 
early date. 
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Reports from All Over the Country Show That the Retail Jewelers Did a Bigger 
Business During 1917 Than During 1916. 





All Indications Point to Still Better Business for 1918. 





The Morale of the Nation, So Essential to Winning the War, Is of the Highest, 





THE JEWELERS’ CIRCULAR has just canvassed the retail jewelry trade of the country and almost with- 
out exception the retail jewelers report that their sales during the past year exceeded by from 10 to 33 1-3 per cent 
their sales of 1916, which in most cases was the best year in their history. The retail jewelers also report that 
they are looking forward with confidence for a record breaking business during 1918 and are making their arrange- 
ments accordingly. Of all the reports received there were only two who reported a falling off of sales last year, 
and these two were very large dealers in large cities who are dependent almost exclusively on the very wealthy 
for their patronage. Every jeweler who caters to the moderately wealthy, the well-to-do and the working people 


reported an increase of business for the year. 


The following letters from various sections of the country indicate the prosperous condition of the jewelry 


trade at the beginning of this year: 


SHENANDOAH, Iowa, Dec. 29, 1917. 
THE JEWELERS’ CIRCULAR PUBLISHING Co. 

GENTLEMEN—Y our letter of the 26th received, and in regard to 
‘my business for this year wish to state that it has been very 
satisfactory. 

My 1917 sales are 30'3% greater than the 1916, and the 
1916 sales were 4014% greater than the 1915. While my 
sales have increased, my selling expense has increased with it 
and as a whole my net earnings are not so much greater. 

The Christmas business this year consisted principally of the 
better class of merchandise, such as diamonds, bracelet watches, 
sterling and Sheffield silverware, also jewelry of every kind. 

Two days this year, the 22nd and 23rd, the sales were 65 per 
cent. greater than any two days’ sales I have ever had since I 
have been in the jewelry business. This phenomenal increase can 
be credited partly to road and weather conditions. 

Every indication is, so far as I can see, that the jewelry business 
will be as good in 1918 as it has ever been. I am making my 
preparations based on the assumption that it will be. 

Very truly yours, 
W. H. REpPLoGLe. 





BRIDGEPORT, Conn., Dec. 27, 1917. 
THE JEWELERS CIRCULAR. 

GENTLEMEN—Replying to your favor of the 26th, would say, 
that our business this year has increased 25% over last year 
and the Christmas trade equalled that of last year. We have 
done as much to December 1 as in 1915 with December and 
January to add to complete the fiscal year. The demand for high 
priced goods has increased. We have found some of our old 
customers are buying less but we have added a number of new 
customers. 

There has been a wonderful demand for watches, diamonds, 
silverware and home furnishing articles and clocks, but little 
Yours very truly, 

G. W. FarrcHiLp & Sons, INc. 

By Geo. A. FAIRCHILD. 





for novelties. 





St. Pau, Minn., Jan. 2, 1918. 
THE JEWELERS’ CIRCULAR. 

Gents—In answer to your letter dated Dec. 26, 1917, inquiring 
about the condition of my business for last year, as well as for 
the month of December, I am pleased to inform you that my 
business showed an increase of 10% in December, and for 
the whole year 15% over last year. The sales of expensive 
goods, especially platinum and diamonds, fell off, but the smaller 
and inexpensive goods sold as well and better than ever before 
Yours truly, 

O. H. ArosiIn. 


and we are more than pleased with results. 


BATTLE CREEK, Mich., Dec. 28, 1917. 
JEWELERS’ CIRCULAR. 

GENTLEMEN—In response to your kind request to write you a 
few lines as to the conditions that trade has been of late and 
through the holiday season, we wish to say that in the past five 
or six months the business has increased fully 50 per cent. 
Flatly estimating December month day by day would say about 
60 per cent. 

Certainly it has not been anything phenomenal and the increase 
is absolutely through the conditions of the growth of the city and 
having a cantonment near Battle Creek. There have been sold a 
good many military articles and military watches. 

There was a good trade on diamonds and a phenomenal trade 
on ladies’ wrist watches, also a fair trade on Edison diamond disc 
instruments. 

As a rule it seems that the people are going in for better and 
higher quality goods. The plated goods seem to be commencing 
to play out. 

We are glad to write you this and think that it is sufficient ac- 
cording to your request. If not, please do not hesitate to com- 
mand us and we will give you any further information that you 
may wish to know. Yours very respectfully, 

| BrRoMBERG & GREGORY, 
H. A. BRoMBERG. 





GreENsSBORO, N. C., Dec. 28, 1917. 
THE JEWELERS’ WEEKLY. 

GENTLEMEN—Your letter to hand. My business for 717 is about 
20% ahead of last year so is the cash business for Decem- 
ber, while cash and credit together are only 10 per cent. better in 
December. 

The greatest increase in business was due to bracelet watches. 
The increase in watches sold is 50 per cent. over last year. I 
sold fewer articles but of better quality. In other years there 
were less customers, but the ones who bought spent more money 
and had the cash and the people that bought jewelry were not 
the well-to-do people who own property but wage earners. Con- 
sidering we lost 600 boys in town that joined the army who usu- 
ally buy presents for their girls, business was fine. 

You remember I was the first who called attention to the fact 
that watches for ladies were considered out of fashion and that 
we needed national advertising to boost watches and my wife 
pointed out to us that the ‘fashion magazines’ are the proper 
channels of gowns, she thinks much of the success of bracelet 
watches is due to her and she is surprised the manufacturers 
have not recognized this fact and sent her a handsome bracelet 


watch. Yours truly, 
R. C. BERNAU. 
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ScRANTON, Pa., Dec. 28, 1917. 

T “LERS’ CIRCULAR 

Pe ieennde reply to your letter of recent date, would say, 
we have just finished comparing our Xmas business for 1917 
with that of 1916 and find that our business for this season was 
about 10% better than it was last year for the same period. 
In fact our business for the entire year of 1917 showed an 
increase over that of 1916 amounting to about 15%. In ond 
of present conditions we consider this an excellent area ee 

We found this year that most of our customers were looking 
for medium priced goods. Diamonds and wrist watches made up 
the bulk of our sales. Diamonds sold better than ever before, 
hut this did not include any large stones, about 95 per cent. of 
those sold weighed less than a carat. | 

Most of our business seemed to come from the working class 
of people, they all seemed to have plenty of money and spent it 
very freely. 

Some of our old customers, who are people of some means and 
who are in the habit of buying high priced jewelry for Xmas 
sifts, apparently cut it out entirely this Xmas. We saw very few 
of them in our store, but the people who formerly worked for 
only a fair salary and are now receiving salaries far in excess of 
anything they ever hoped to get, more than made up what we lost 
from the better class, who seemed to think it was fashionable to 
retrench. 

Taking everything into consideration, we feel that we had a 
very good Xmas business and we are very well satisfied with it. 

Yours very truly, 

Tue A. E. Rocers Co., 
J. W. McAvvic, Sec’y & Treas. 


BurFaLo, N. Y., Dec. 28, 1917. 
JEWELERS’ CirCULAR WEEKLY. 
~ GentLEMEN—In reply to your inquiry of the 26th relative to 
the business done by us in the past year, we beg to state that 
while we have no actual figures for the complete year as yet to 
be guided by we believe that the business for the year will some- 
what exceed that for 1916. 

Of course, a marked change in the price of various lines has 
taken place during the year and considerable adjustment to change 
the conditions has been necessary on the part of the public as well 
as the trade. The unusual demand for men’s service watches and 
other articles useful to the soldier have been one of the marked 
features. 

Our observation is that during the holiday season staple lines 
were more active than novelties. Jewelry, rings and silverware 
of the more ordinary nature were in considerable demand as well 
as the unprecedented sale of bracelet watches. The increased 
amount of money that has been put in circulation makes it rea- 
sonable to expect satisfactory trade for 1918 in practically all the 
articles most in demand during the present year. We trust this 
will give you the information desired. The only marked falling 
off this Fall in lines which have been active sellers were watches 
and Waldemar chains and attachments for young men. 

Very truly yours, 
T. C. TANKE, 
Per E. TANKE. 


IoLA, Kans., Dec. 29, 1917. 
THE JEWELERS’ CIRCULAR. 

GENTLEMEN—Replying to your favor of the 26th asking for a 
comparison of business with last year and the year before, will 
Say my 1916 business was 25 per cent. increase over 1915 and 
1917 made an increase of 35 per cent. over 1916. 

My December business compared as follows: 1916 made an 


increase of 12 per cent. over 1915 and 1917 made an increase of 
20 per cent. over 1916. | 

The demand has been for the better class of goods. Wrist 
watches, as in December, 1916, went big, diamonds fair, leather 
goods poor. Ivory went big again. To my surprise, owing to the 
high price, Sterling Silver was very good, silver plate fair. 
Gent’s watches went good, but the sales did not come up te 
December, 1916. 

The farmers bought more and better goods this year than ever 
before. 

It looks to me like a good business for 1918. 

Yours very truly, 
J. V. MercHanrt. 


OcpenssBure, N. Y., Dec. 27, 1917. 
JEWELERS’ CiRCULAR WEEKLY. 

GENTLEMEN—Replying to your favor of the 26th I am very well 
satisfied with my December business for it was not only up to 
last year but as near as I can judge by the figures ran ahead 
about 2214 per cent. 

With all the Liberty Loans, Red Cross, Y. M. C. A. and Camp 
Community Welfare campaigns calling for money I would still 
have been satisfied had business for the season fallen behind as 
much as 10 per cent. 

I find that this increase came not from our so-called better class 
of trade (these people bought very little), but from the working 
class who seemed to have more money and the same generous 
Christmas spirit. 

Our best selling lines were watches and solid gold jewelry. 
Diamond sales were not up to last year’s standard. 

We put in a line of phonographs last Fall and these were so 
good that I am going to give more attention to this line. 

I used a little different advertising this Fall. 

or the past six or eight years we have sent out catalogs. 
This year I did not purchase catalogs but put the same amount 
of money that the catalogs would have cost into newspaper 
advertising, having two full page ads. and several quarter pages 
and I think that these ads. produced results. 

I appreciate your interest in the retailer and feel sure that it is 
productive of good results among the trade, and I want to take 
this opportunity to thank you for a whole lot of good things that 
| have found in your magazine during the past year. 

Wishing you all the good wishes that all good fellows wish on 
all good fellows at the threshold of a New Year, I am. 

Very truly yours, 


H. L. McCarter. 


LitTLe Fats, N. Y., Dec. 27, 1917. 
THE JEWELERS’ CirCULAR Pups. Co. 

GENTLEMEN—Your esteemed favor of Dec. 26 received. I am 
glad to give you the information you desire. My business has 
gradually increased each year. This year to date shows an in- 
crease Of $500 over last year. 

Our city is not affected to any great extent by war orders, con- 
sequently business is more stable. 

My Christmas irade this year was more on the staple and 
better lines of goods. Bracelet watches were very strong. I 
notice I sold more diamonds than formerly, among the foreign 
trade. At the start of the season a number of my old customers 
made the remark they were not going to make Christmas gifts, 
but during December they were buying as usual. 

I am enclosing a few of my ads. which I used during December. 
I believe in keeping my name before the public in advertising my 
stock and I know I get good results. 


Respectfully, 
Joun E. Lewts. 
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Fonp Du Lac, Wis., Dec. 28, 1917. 
JEWELERS’ CIRCULAR. 

Dear Sirs—Answering yours of Dec. 26 we are pleased to state 
that our business in 1916 showed an increase of 22% over 
that of 1915, and our total sales for the current year show an 
increase of 19% over the total sales of 1916. Our December 
sales in 1916 showed an increase of 15 per cent. over December, 
1915, and December, 1917, shows an increase of 8 per cent. over 
that of last December. Had it not been for a strong agitation 
against exchanging gifts during the period of the war by people 
of wealth who are usually our best customers, the increase in 
December this year would have been much greater. We find the 
demand for better and higher priced goods has increased. Es- 
pecially our rural customers are buying more expensive goods. 

Yours truly, 
Joun P. Hess Co., 
J. P. Hess, Pres. 


Denver, Colo., Dec. 26, 1917. 
THE JEWELERS’ CIRCULAR Pus. Co. 

GENTLEMEN—Replying to your letter of December 21, our busi- 
ness for the entire year of 1917 was good, a gain of about 20% 
over 1916. Our Christmas business this year was fully up 
to 1916. We noticed, however, that quite a number of our usual 
large buyers curtailed their purchases to smaller amounts. 

On the whole, we are very much pleased the way Christmas 
trade turned out. We are rather inclined to think that the 
tendency to buy more moderate priced merchandise prevails. 

We had a splendid business in diamonds. Diamond bracelet 
watches up to $800 sold well. 

To sum up our general business was better than we expected. 
We see no reason why 1918 should not be as good or better. 

Very truly yours, 
BoHM-ALLEN JEWELRY COMPANY. 
Per Henry Boum, Pres. 


Rockrorp, Ill., Dec. 28, 1917. 
JEWELERS’ CiRCULAR Pus. Co. 

Dear Sirs—In reply to your inquiry concerning the business 
conditions, the year of 1917 has been a very successful year all 
through, every month showing an increase. I would say that the 
total year’s business is nearly 20% over the year 1916 or 1915. 
The Christmas business this year was very good, of course 
a good deal of it was made up of the soldiers’ trade from Camp 
Grant, which is located here. If we had not had that I think the 
Christmas business would have fallen off some as the town people 
seem to talk conservation and doing their bit for Red Cross and 
other worthy causes and cut down on Christmas gifts. 

Conditions here are unusual owing to the camp here that offsets 


any normal conditions. 
Yours truly, 


(NAME WITHHELD BY REQUEST.) 


JACKSONVILLE, Fla., Dec. 29, 1917. 





JEWELERS’ CIRCULAR. 

GENTLEMEN—Replying to your letter of December 26 we beg 
to state that we have found our business this year to be about 
15% better than last year; and approximately 25% better 
than 1915. We found that, as a rule, customers bought a 
better grade of merchandise than they have for several years. 
While we noticed that a few of our old customers passed up 
Christmas giving this year, there were many more to take their 
place, so that the number of customers was ahead of the previous 
years also. 

Trusting that this is the information that you are looking for, 
we beg to remain, 

Yours very truly, 

(NAME WITHHELD By REQUEST.) 





GALESBURG, I]]., Dec. 28, 1917. 
THE JEWELERS’ CIRCULAR. 

GENTLEMEN—Yours of Dec. 26 at hand and in regard to our 
business would state that for the years 1915 and 1916 it was prac- 
tically the same, but 1917 has run from 15 to 17% better. 

The business for December, 1915 and 1917 is practically the 
same, but 1916 ran at least 10 per cent. better. 

We find that the small sales have increased and our old cys- 
tomers buying less, but quite a few new ones added to our list. 

Very truly yours, 
(NAME WITHHELD By REQUEST.) 


Jan. 2, 1918, 





THE JEWELERS’ CircuLAR Pus. Co. 

(GGENTLEMEN—In reply to your letter, business for the year has 
shown an increase of about 10% over last year. Christmas 
trade, or December business, about same as last year in volume, 
but a greater demand for high priced goods. 

Money was plenty and sales easily made. We believe that there 
is big business ahead for the jeweler. 

Respectfully, 
(NAME WITHHELD BY REQUEST.) 





Fort Donce, Ia., January 4, 1918, 
JEWELERS’ CIRCULAR. 

GENTLEMEN—Regarding my experience for 1917, will back up 
two months, and start at November, 1916, at which time, due to 
the uncertain feeling we felt that the holiday business would 
run ’way short and arranged accordingly. As we all know it 
proved to be the biggest ever. This was some surprise, and 
then we resumed our pessimistic forecasts, and felt that Jan- 
uary would be a dead one. Wrong again, as it proved another 
record-breaker for a January. February, and up to the middle 
of March, again “disappointed” us most gleefully, but the last 
of March, and for three weeks into April, our most doleful 
predictions were most thoroughly fulfilled. 

We soon recovered from this temporary set-back, caused by 
the actual declaration of war, and business hummed along fine 
until December 1. November, due to the unusual activity in 
October, which was a banner month, seemed dull, but proved to 
be about normal, when the trial balance was finished. Then came 
the great splash. We had weather ranging from zero to eighteen 
below, and of course this discouraged business, and on the 15th 
we were thirty-eight per cent. behind for the month, as com- 
pared with 1916. Then came good weather, trade started in 
and we had more than we could do. We did not quite reach 
1916, but we beat 1915 by twelve per cent. Up to December 
Ist we were ahead of 1916, 32%, so on New Year’s eve we 
showed a good gain for the year. 

As to buying, we noted that indiscriminate buying of gifts 
for the whole neighborhood was cut out, but gifts of real worth 
and quality, combined with utility, were bought for members of 
the family and relatives, as liberally as ever. Non-essentials 
found small favor. Permanency and intrinsic worth combined 
with utility seemed to be what the average purchaser most longed 
for. 

Ladies’ wrist watches led, military watches next. Men’s 
watches and ladies’ watches, aside from above were absolutely 
“nil” with us. Rings were as great or greater, single stone 
and signets. Men’s rings, better than usual. Waldemar chains, 
better than cuff buttons, which was new for us. Lavallieres, 
good, but not up to last year. They are falling off, but locket 
inquiries and sales, indicate a return. In jewelry solid gold was 
about all they would consider. Pearl beads were big. Platinum 
was tabooed, on patriotic grounds. Other lines of jewelry aveéf- 
aged about same as those enumerated above. 

Aside from jewelry, fountain pens lead all else. Clocks for the 
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home came next. Umbrellas and canes were dead. Swagger 
sticks were worse. Leather goods were normal, but only finer 
grades sold. Sterline silver novelties and toilet articles were 
absolutely out of the running. Ebony weak, but white goods 
seemed as popular as ever. Stationery was good. Cut glass 
fair, but sterling for table use better than average. 7 

Special articles concerning the war, aside from military 
watches, were slow and uncertain, people not seeming to care 
for any memories perpetuating it. 

Diamonds in smaller sizes, and running up to two grainers 
were good, as were small diamond mounted articles of jewelry. 
Large diamonds, and finer pieces in clusters, were slow. Cameos 
in brooches were normal, but cameo rings and little finger rings 
were very poor. 

Prospects are good for business I believe for next year, on 
staple and useful articles of intrinsic worth. 

Another thought, we did succeed in keeping engraving down, 
by simply offering to engrave one letter free on stuff, and 
letting our customer draw his own conclusion that more would 
cost money. We also saved quite a bit on deliveries, due to 
previous activities along this line by the retailers’ association. 
' Thanking you for the opportunity to serve the other jewelers, 
and trusting that you may be able to get something of worth 
from the above, I am Sincerely yours, 

Miack A. HuRLBUT. 





Sioux Fatts, S. D., Dec. 31, 1917. 
THE JEWELERS’ CIRCULAR. 

GENTLEMEN—It gives us great pleasure to announce to you that 
this 1917 has been a very prosperous year and is 12% above 
the year 1916, or $5,000. We thank you for the interest 
taken and wish your publishing company a prosperous New Year. 

FRANK Hype JEWELRY Co. 


OmaHwa, Nebr., Jan, 4, 1918. 
JEWELERS’ CIRCULAR. 

Dear Boys—Excuse delay in answering this—just been too 
busy. 

Business for 1917 almost 40% above 1916. Christmas trade 
was 50% ahead. Most sales were for nice goods in diamonds, 
platinum goods, gold jewelry, military and wrist watches, fine 
white stone and pearl goods and lots of silver. 

Am delighted and satisfied with 1917 business and highly op- 
timistic over 1918 outlook. We must all keep our heads up— 
faces beaming—and our Patriotism at high water mark. The 
ditch of despondency isn’t reached yet and it may be never 
reached. So, let’s not hang our heads or stifle our spirits until 
we are hurt so bad we have to. Many old customers and those 
best able to buy sidestepped this Xmas for fear of criticism and 
lack of courage but many new ones came in with confidence and 
cash. So we’re happy and hope for cheer and success for all 
the boys for 1918. 

Most cordially, 
T. L. Comes, 
T. L. Combs Co. 





Yonkers, N. Y., Dec. 27, 1917. 
JEWELERS’ CIRCULAR WEEKLY. 

Dear Sirs—Your letter received and contents carefully noted. 
For the year business has been satisfactory. The first few months 
we were ahead of the preceding year. In regard to December we 
do not, of course, know yet how it compares with last year, but 
we can at least say it is up to 1914 and 1915. 

Medium price goods sold. There was little or no sale for high 
Price stuff, that is, high price for our trade, and yet our working 


people who are all employed did not want cheap plated stuff. 
Good standard merchandise with guaranteed quantity was in 


demand. 
Yours truly, 


Warp & Son. 


Geneva, N. Y., Dec. 28, 1917. 
THE JEWELERS’ CircULAR Pus. Co. | 

GENTLEMEN—Enclosed find check. 

In regard to the condition of affairs, the business was fully as 
good as last year. While we did not have as many customers as 
last year, the merchandise being much higher, it counted into 
more money. 

The demand has been for the higher price merchandise. 

In regard to the holiday trade the business was about the same 
as last year. 

Yours very truly, 


M. SMALL. 


RocuHEstTer, N. Y., Dec. 31, 1917. 
JEWELERS’ CIRCULAR. 

Gents—We are pleased to inform you that our holiday business 
has been gratifying. This exceeded last Xmas business by 
5% and 10%. 

We inventory February 1 and are fully 10% ahead 
of 1916, business for the year attributed largely to the in- 
creased sales of higher priced merchandise. 

Thanking you for inquiry and wishing you a Happy New Year, 
we are, 

Sincerely yours, 
Kioe & Grou. 
NEW ORLEANS, La., Jan. 2, 1918. 
JEWELERS’ CIRCULAR Co.: Y 

GENTLEMEN—lIn reply to your request for information about 
our business we answer as follows: 

Business conditions in general are good. Our business for 
1917 was about the same as for 1916; both years 20 per cent. 
better than 1915. 

The Christmas trade during December, 1917, was about 5 per 
cent. less than that of 1916, and 25 per cent. better than 1915. 

The demand was for goods of good quality and medium prices, 
avoiding the highest and lowest prices, the rich spending less 
and the poor nothing. Old customers bought less, but new ones 
made up the loss. 

Altogether, the business was satisfactory. 

Respectfully, 
A. B. Griswoitp & Co. 





December 31, 1917. 
THE JEWELERS’ CiRCULAR Pus. Co. 

GENTLEMEN—Our December business this year is just 2 per 
cent. less than it was last December. This, to us, is very satis- 
factory. 

The previous 11 months of the year have been the best we 
have ever had, so we have had as good a year’s business as any 
we have ever enjoyed. 

We did not sell as many high priced goods in December as last 
year. We found that people of means gave very few presents this 
year. But the people who work for wages have had a very pros- 
perous year at good wages and bought very liberally of moderate 
priced articles in every line. 

We are looking forward to continued good business as all our 
factories are working at ful! capacity. 


Yours truly, 
(NAME WITHHELD BY REQUEST.) 
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Reports on Trade Conditions from Jewelers’ Circular Correspondents 


Denver 


Local jobbers and retailers report the most satisfactory holiday 
business in their history. Christmas week sales were equal to 
or exceeded the corresponding period of last year, which broke 
all records for volume of transactions. It is believed that jewel- 
ers throughout the State also enjoyed the same measure of 
prosperity. 

No attempt has been made to analyze the conditions respon- 
sible for one of the best seasons ever known. Perhaps the prin- 
cipal factor is the record breaking crops marketed at high prices 
and the liberal wage scales throughout the State. 


Denver bank clearings for December show a gain of more 
than $14,000,000 over December, 1916. Total clearings for the 
year just closed are $870,998,188.54, as compared with $682,- 
799,556.00 in 1916. 

Collections are good. One jobber reports the receipt on Dec. 
31 of five different checks covering December accounts and ag- 
gregating over $1,900. 

The representative of TNE JEWELERS’ CIRCULAR has _ inter- 
viewed Denver’s leading wholesale and retail jewelers on the 
extent of their Christmas trade, with the following results: 

Edward Lehman Jewelry Co.—Our Christmas business was 
much better than we expected and larger than Christmas week 
last year. We cannot estimate the approximate increase now. 
The balance of the year was so much better that we really did 
not expect so large a volume of business in December. 

Lewis Jewelers Supply Co.—We did a big business—a most 
satisfactory business—which is undoubtedly ahead of that of last 
Christmas. 

W. W. Hamilton Jewelry Co—We have enjoyed a splendid 
business during Christmas week, as well as during the whole 
year. Our diamond sales have been fully as large as last year. 
Collections are good. 

Crown Mfg. Co—Our December business exceeded the De- 
cember preceding, and our business for the year has exceeded 
1916 by fully 25 per cent. Diamonds and wrist watches went ex- 
ceedingly well, and we have had large sales of both. Collections 
are fine and remittances are arriving ahead of time. 

The Syman Bros. Jewelry Co.—Our sales Christmas week are 
about 40 per cent. over the same week last year. Sales have 
run to better goods and we have sold more expensive goods than 
any year since we have been in business. Diamond sales were 
good, as were also ivory and solid gold jewelry. Silverware 
slow. 

Charles J. Doersam—We did a very large business Christmas 
week of last year, and our business this Christmas was as good. 
We made many diamond sales and la Vallieres were in good de- 
mand. All kinds of rings and watches were especially good. 
Silverware sales about the same as usual during the holidays. 

J. C. Bloom Jewelry Co.—We had a very heavy Christmas 
trade, and our sales were all for good to expensive goods. 
There was no demand for anything but good goods. Our busi- 
ness was larger than a year ago. 

Morris Jewelry Co.—Our business was 15 to 20 per cent. over 
Christmas week last year. Our sales run largely to diamonds, 
bracelet watches and la Vallieres. 

J. I. Schwartz—We did a fine business, and our sales were at 
least 10 per cent. over a vear ago. Better demand for diamonds 
and the more expensive articles of jewelry. Watches and la 
Vallieres went well. 

S. Bowley—We had a nice business, very good—fully as good 
as last year. 

Jes. I. Hansen—Our sales were 15 to 20 per cent over last 





Christmas. We sold more diamonds and watches than during 
any preceeding holiday. 

Bohm-Allen Jewelry Co—We did a very fine business, and 
sales exceeded those a year ago. We can’t estimate the increase 
at present. We made several large individual sales. 

M. O’Keefe Jewelry Co.—Our business was ahead of last year, 
We sold more diamonds, and all kinds of watches went better 
than for several seasons. 

A. J. Stark & Co.—Christmas business very satisfactory, 
Would estimate increase over last year conservatively at 15 per 
cent. Diamond sales all year very steady; not so many, but as 
much in volume. Higher prices retarded silverware sales some- 
what. We sold many wrist watches. 

H. H. Frumess—Our business was excellent and ahead of last 
year. Perhaps the increase was as much as 20 per cent. We 
sold more diamonds than usual and made several large sales, 
We are well satisfied. 





Milwaukee 


The volume of holiday business reported by the retail jewelry 
trade of Milwaukee and vicinity proved to be considerably in 
excess of transactions during the corresponding period of last 
year, even discounting increased costs and selling prices as 
making up volume. Buying was done on a larger scale than 
in any previous year, the so-called middle class having become 
an important factor by reason of the fact that prosperous in- 
dustrial conditions have moved many persons into that class. 
and increased wages have made them jewelry store customers. 
It was said by many jewelers before the holiday season that 
they would be satisfied if business reached only the level of a 
year ago. Consequently the favorable showing of a very appre- 
ciable increase is a most encouraging thing and is having a most 
heartening effect in the trade in its contemplation of business 
during the new year. 





Baltimore 


The trade conditions here prior to the Christmas holidays was 
above the expectations of all who have been seen, and in a great 
many cases was better than previous years. There was some 
depression about two weeks before Christmas, as up to that time 
sales had lagged and there was a general fear of a losing year, 
but the last few days of the shopping brought out a phenomenal 
rush of buyers that carried the season to a happy end. J. Engel 
& Co., wholesalers, report the biggest December trade they have 
ever had, stating that it was at least 40 per cent better. A cri- 
terion of the retail trade may be had from the store of Leon 
Levi, a cash jeweler on Lexington St., in the heart of the shop- 
ping district, who state their trade for the season was the big- 
gest and best in the history of this house, and they have been 
established there for many, many years. Wrist watches had the 
run again this year. 





San Francisco 

The holiday season closed with a very unusual and decidedly 
unexpected rush of business, leaving the San Francisco trade 
in a very optimistic mood as regards the outlook for the year 
1918. December, which opened rather discouragingly, took 4 
favorable turn early in the month, and during the days preceding 
Christmas became the busiest in many months. The decided 
preference for high class and costly goods which is generally 
noted is taken not as indicating extravagance, but as resulting 
from the fact that it was the richer part of the population which 
did the bulk of the buying. One dealer says that the local trade 
is in better condition than for years, and that if any uncertainty 
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existed as to 1918 it has been entirely dispelled by the good hol- 
jday trade, as well as by the good total made by the year 1917. 
One of the largest wholesalers on the Pacific Coast states that 
the millions of dollars now being paid out in payrolls at the 
various shipyards in the Coast cities give an assurance of pros- 
perity at nearly all of the larger Coast centers, while the closing 
of the rest of the world to eastern tourists guarantees a con- 
tinued growth in the volume of eastern business coming to Calli- 
fornia. The annual inventories are now under way, and the 
traveling men working out of San Francisco are now making ar- 
rangements for their early 1918 trips. 

There is a good deal of disappointment expressed on account 
of the non-arrival of new sample lines. The general feeling is 
that the transportation systems will soon be in better condition 
now that the railroads have been taken over by the Government. 

United States Appraiser Edward Leake announced this week 
that the Panama-Pacific International Exposition Company 
must account for all of the “jewels” imported in bond from 
Austria as decorations for the Tower of Jewels at the big ex- 
position or pay the duty on the missing ones. It is estimated 
that, even with a 50 per cent. reduction on account of deprecia- 
tion, the Exposition Company will be called on to pay approx- 
imately $9,000 duty on jewels captured by souvenir hunters or 
otherwise lost or appropriated or given away. 


——— 


St. Louis 


St. Louis jewelers, in balancing their books for the year, find 
that it measured up very well with the year before. Nearly all 
of the retailers say that, thanks to the 11th hour rush of Christ- 
mas buying, their holiday trade was as good as in 1916 and that, 
everything considered, the entire year’s business was up to that 
of 1916. Two weeks before Christmas, and even one week be- 
fore, it looked as if the holiday trade was going to be short, but 
business was very good in the closing days. The monthly report 
of the Federal Reserve Bank shows that the volume of the retail 
holiday business was greater than that of the year before, when 
measured in dollars, although the number of transactions appears 
to have been less. The information received by William McC. 
Martin, the Federal Reserve agent, is that more useful articles 
were bought than in former years. Business in general main- 
tained the high activity record of preceding months. That there 
is a feeling of confidence in the district is shown by the fact that 
both manufacturers and distributors are buying freely, and new 
enterprises are being launched. Business men, according to the 
report, are becoming reconciled to the taxes and restrictions 
imposed by the Government and are settling down to a grim 
determination to bring the war to a successful conclusion. There 
has been a good demand for money, especially in the large cen- 
ters. The bank rate to customers continues at from 5% to 6 
per cent. 


eee eee 


Boston 


Christmas week, despite the fears and tremblings of not a 
few wholesalers and retailers, showed a decided rally, and 
many houses and stores were swamped with unexpected busi- 
ness, which compensated to a large extent for the dull days 
preceding. It is idle and useless to conceal the fact that 
Liberty Loans, contributions to the American Red Cross, the 
Y. M. C. A. and the Halifax relief made inroads in the Christ- 
mas business, but there came a “life-saver” in the form of pay- 
ment out of Christmas savings by the local banks at the eleventh 
hour, and the clipping of coupons by the many bondholders who 
reply upon these to do their Christmas shopping. A large portion 
of these accumulated funds and increment were invested in 
Jewelry and precious stones, which revived the market to a 


high degree. Purchases in very large amounts were noticeable 
by their absence, but in smaller sums there were almost a super- 
abundance, which balanced things. The year’s trade as a whole 
has been phenomenal, the general opinion being that 1917 has 
set a new record. The greatest demand has been for diamond 
goods and platinum articles, while the call for military wrist 
watches exceeded all calculations. In fact, it may be said that 
this development of the watch industry (even now in _ its 
infancy), has been an undisguised blessing to jewelers. Those 
who were fortunate enough to have on hand a considerable 
supply of these watches before the boom began have reaped a 
rich harvest. Even now the cry of the public is get us more. 
And this requirement, as the armies grow and more and more 
“Plattsburgs” spring into existence, will increase beyond com- 
prehension. 





Omaha 


A. F. Smith, of the A. F. Smith Co., wholesalers here, said: 
“Never were orders so easy to fill as this year and never were 
there so few kicks. The reason is that five principal articles 
were sought most in the jewelry line this year, and they hap- 
pened to be more or less standard, so there was not so much 
opportunity for dissatisfaction with the goods sent to fill orders. 
The five articles I would name in the order of their popularity 
as I found it this year are as follows: Ladies’ bracelet watches, 
military wrist watches, diamonds, silverware, and watches in 
general. It is easy to see that since the demand was greatest 
in these things it was always easier to satisfy a customer who 
asked for a wrist watch than it would be for the one who wants 
a brooch, for example. There are thousands of different designs 
of brooches, but watches are much more nearly standard. Of 
course there was a sprinkling of other things in demand, but 
nothing to attract attention and stand out like these five articles 
I mentioned. This was the largest and most satisfactory fall’s 
business we have yet done.” 

T. J. Bruner, head of the T. J. Bruner Co., said: “Our De- 
cember business ran more than 50 per cent. ahead of last year. 
Diamonds sold exceptionally well. The demand for them was 
heavy and constant. A noticeable thing about it, too, was that 
people were all asking for a better grade of goods than usual. 
They were not looking for the cheap things this year. It was a 
very satisfactory Fall’s business. The year’s business, too, has 
been far ahead of last year, and I should not be surprised if 
the summary of the entire year would show that the jewelers 
of this section ran 60 per cent. ahead of last year in volume. I 
am speaking now of the dollars and cents taken in not of the 
turnover, but I should say that jewelers’ stocks on the whole 
are not more than 10 per cent. higher in price than last year, 
when all lines of the stock are considered.” 





Pittsburgh 


Contrary to general expectations some of Pittsburgh jewelers 
actually broke all business records during the final Christmas 
week, as far as sales are concerned. The medium-priced stores 
—the establishments which make the popular-priced goods their 
leaders, did the largest business. Several houses not only 
equaled last year’s trade but actually passed it by 25 per cent., 
which, it was thought, was impossible. The last four days before 
Christmas were exceedingly good, and in fact a very pleasant 
surprise. The high grade stores did not do the volume enjoyed 
one year ago, but none of them complained—in fact, most of 
them were entirely satisfied with the business done. The stores 
in the smal! towns around Pittsburgh enjoyed exceptionally good 
trade and the news of this condition was particularly pleasing 
to the trade generally. The small out-of-town merchant appears 
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to have done better than ever before. This is partly explained 
by the fact that poor street car service has existed here as well 
as train service. Hundreds of persons did their shopping in 
their own communities rather than try to come to a large city 
to make their purchases. It is figured that this condition will 
make a much better demand for goods of medium price. Costly 
gifts did not sell as well as had been expected. Events of the 
last few days, however, have put new heart into the business 
men of this section and, should peace come soon, the amount 
of business that would follow, it is believed, would be tremen- 
dous. People, it is figured, would buy just for the joy of giving, 
knowing full well that prosperity would continue for a long 
period of time. 


_—- — —- -—— 


New Orleans 


Alfred Krower made the statement Wednesday that Leonard 
Krower & Son did the largest business this year in its history, 
and also that many of the jewelers have made the same report 
to him. The firm had considerable trouble with the post office 
and express companies in having prompt deliveries made, and to 
facilitate getting goods to the post office and express offices a 
special delivery wagon was employed. One valuable package 
destined for an Illinois Central point was in danger of delay, 
and arrangements had been made for one of the Krower em- 
ployes to make a special trip to deliver it when the good offices 
of the express manager arranged for a rush delivery. 

Hausmann, Inc., is recovering from an enormous rush during 
the holidays and reports business as having been excellent. 

Fitzgerald Bros. report the best business ever had. One of 
their sales was the magnificent cup presented to Levering Moore 
by the Rotarians for the best attendance at meetings. 





Philadelphia 


Retail jewelers in this city are elated over the final result of 
the Christmas season, which started off dull but brightened up 
in the last week. Numerous retailers said today that it was a 
better season than last year, and the optimistic views expressed 
before Christmas Day seem to have been more than realized 
throughout the balance of the trade. 





Evansville, Ind. 


The holiday trade with both the local wholesale and retail 
jewelers this season was unusually good and the New Year 
starts in under the most auspicious circumstances. The stores 
were crowded for several days and evenings preceding Christ- 
mas and business has been very good since the Christmas shop- 
ping. While January is not expected to be as active a month 
as December, the retail dealers say, they look for a fairly good 
trade and expect it to show up favorably with the corresponding 
month of last’ year. Collections are reported good and general 
trade conditions are quite promising. _ 





Lancaster, Pa. 


The holiday season just closed was entirely satisfactory to the 
Lancaster jewelers, though they believe they would have done 
even better had the department stores consented to keep open 
in the evening a few more evenings than they did. The day 
before Christmas was the biggest the jewelry stores ever had, 
and the class of goods sold was above the average, as to cost. 
Several of the stores which make a specialty of diamonds report 
unusually large sales this Christmas season. » 





Cleveland 


The retail jewelry business continues active after the Christ. 
mas rush, and the trade as a whole is well satisfied with condi- 
tions, according to Frank X. Russert, secretary of the Cleveland 
Retail Jewelers’ Association. However, within two or three 
weeks, Mr. Russert expects the activity to fall off somewhat. 
According to the manufacturers business is still good. There is 
not so much overtime as two and three weeks ago, but the ma- 
jority of shops are running full time and working hard to get 
the work out promptly. Everyone seems to be satisfied with the 
way the work came in during November and December, and no 
one feels that the war has hurt the volume of trade, although 
the demand may be along slightly different lines than formerly, 


—_— —_—_ __. 


San Diego 


All local shops report a holiday trade in excess of a year ago, 
and it is partially attributed to the large number of men in the 
military service who are stationed in and near this city, and 
many of whom have families temporarily located in San Diego. 





Canada 


Jewelers are generally well satisfied with the results of the 
Christmas trade, the volume of which in this city compared 
favorably with other seasons since the beginning of the war. 
Reports from the country indicate that this holds good of the 
province generally. Owing to the Victory Loan subscriptions 
and the general election the rush of holiday buying was consid- 
erably later than usual, and a very large business was done 
during the last few days before Christmas. Wrist watches were 
much in requisition and diamond goods sold freely, but there was 
comparatively little demand for brooches, necklets, chains and 
articles of that class. 





Few Failures in 1917 
(From Dun’s Revicw.) 


Numbering 13,855 and supplying liabilities of $182,441,371, com- 
mercial failures in the United States during 1917 compared with 
16,993 in the previous year for $196,212,256 and with the high 
record of 22,156 defaults in 1915, when the indebtedness was 
$302,286,148. It thus appears that in a year featured by un- 
precedented economic changes the country’s business mortality 
disclosed further substantial reduction, and the insolvency state- 
ment makes the best numerical exhibit since 1911, with the 
amount involved the lightest in nearly a decade. That such facts 
are shown, with various elements combining to enhance the pos- 
sibilities of financial embarrassment, testifies both to the sound- 
ness of fundamental conditions and to the stimulating effects of 
the great governmental demands of the war period, with trade 
and industrial profits in many instances unexampled. 

Not only were insolvencies decidedly fewer in number last 
year than in 1916, but the improvement in this respect extended 
to manufacturing, trading and other commercial occupations, 
with trading branches making the most satisfactory showing. 
Thus, there were 9,430 defaults in this class, against 11,923, or a 
reduction of fully 20 per cent.; among manufacturers, failures 
numbered 3,691, as compared with 4,196, a decrease of 12 per 
cent., and the falling off among agents, brokers, and other similar 
concerns, not properly included in either manufacturing or trad- 
ing, was 16 per cent. But while there was a $21,000,000 con- 
traction in the trading liabilities—$70,116,669 against $91,373,828 
—the manufacturing indebtedness, owing to an increased num- 
ber of insolvencies of exceptional size, rose from $72,999,580 to 


$79,543,507. 
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“Jewelry Making and Design.” By Augustus F. 
Rose and Antonio Cirino. Cloth, 12mo., 480 
pp. profusely illustrated with half-tone and 
color plates. Published by Metal Crafts Pub- 
lishing Co., Providence, R. I. Price, $5 net. 


A VALUABLE contribution to the lit- 
erature of jewelry making is to be 
found in the above volume whose authors, 
Messrs. Rose and Cerino, are respectively 
the head and assistant in the department ot 
jewelry and silvermaking and normal art 
in the Rhode Island School of Design. 


In this book of 54 chapters and 480 pages, 
the subject of jewelry is treated from the 
practical and aesthetic standpoint. The book 
makes clear that jewe!ry is not a luxury 
but vitally important to all apparel. No 
costume is complete and no person, how- 
ever humble, is satisfied unless supplied 
with the proper and harmonious jewel. It 
suggests ways and means of keeping in 
close contact with the changing of fashions 
and sets forth an abundance of sources 
from which designs may be derived. The 
book makes clear how simple it is to make 
designs from such natural sources as bird, 
animal, marine and insect life by the most 
simple and yet logical steps. This is not 
only described in the text in a simple 
language that is free trom technical words, 
but also by illustrations that represent the 
evolution of design from the natural source. 
through the different steps to the completed 
design. With its many sketches of natural 
forms this book convincingly shows how 
to use Nature, that inexhaustible source of 
supply, to meet the demand for new ideas. 

Rarely in the realm of fine arts do we 
find a treatise which combines all informa- 
tion as to the designing and the making of 
things beautiful in as simple a way as is 
demonstrated by this book. The combina- 
tion is a most fascinating and a unique one. 
It first shows how the article of jewelry 
is designed, discusses the limitations and 
possibilities of the problem, then it shows 
how it is executed by simple and progres- 
sive steps. It is almost unnecessary at 
times to read the text as the illustrations 
show in detail to processes involved. 

_The chapters on “Gold,” “Silver” and 
Platinum” describe in a brief way the es- 
sential facts tracing them from the time 
they are taken from Mother Earth to the 
time they are ready to be fashioned into 
beautiful articles. A table for changing 
gold from one karat to another is worked 
out in a way as to make it a ready book 
for consultation. A chapter on the cut- 
ting and polishing of stones, illustrated 
with excellent halt-tone cuts, gives the 
young jeweler an appreciation of gem stones 
that can be acquired in no other way. The 
most important gems are reproduced in 
color and each is briefly described in the 
text to impart the knowledge that is neces- 
Sary to become familiar with them. 

The hundreds of finished pieces of jewels 


ry illustrated in the book.are simple, yet 
characterized by a mastery of those prin- 
ciples of design that gives them artistic 
distinction. Those who are seeking in- 
dividuality in hand-wrought jewelry, done 
with devotion and with passion will find in 
these pages an inexhaustible supply of ex- 
amples for inspiration. 

The book itself breathes an atmosphere 
of artistic refinement. It is beautifully put 
together with many splendid color plates 
and over 600 illustrations. It is bound in 
art buckram, printed in a good type and 
on the best coated paper. A glance at the 
book convinces one that neither time nor 
money has been spared in the making of 
it. It will assuredly fill a want in the 
jewelry trade. 








“CHATEAU CAMOUFLAGE” 


Army Home of Capt. C. J. Dieges Attracts 
Favorable Comment 

Capt. Charles J. Dieges, of Dieges & 

Clust, 15 John St., New York, while visit- 

ing his many friends last week on a 10 

days’ furlough, as noted in THE JEWELERS’ 
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of service in the army he has proven him- 
self an expert on trenches, dugouts and 
general mining. Some of his bomb-proof 
shelters have been 40 feet underground. 
Lieutenant Dieges has won his promotion 
through his own hard work. 

When Captain Dieges was asked for a 
few words describing the tent, he said: 
“When I arrived at Camp Wadsworth, 
Spartansburg, S. C., with the old 22nd 
Regiment, New York, now the 102nd Engi- 
neers, U. S. A., we found that all of the 
units were preparing to make themselves 
as comfortable as possible. The units were 
constructing all styles of bungalow shacks. 
The photograph represents the regulation 
United States Army Officers’ tent. At one 
time we had a 10-inch snowfall, and at 
times, especially at night, it has been very 
cold. As engineers we must use all mate- 
rial found at hand to carry out our work. 
As a designer of jewelry, I decided to get 
up something out of the general run. [ 
made a small sketch of the ‘camouflage’ 
tent, which was to be my home, and had 
the young man on the right, who is an 
architect in civil life, paint the same to 
represent just what the name designated, 
‘camouflage.’ The front, rear and sides 
are constructed of rough pine, utilizing the 
tent for the roof and partly covering the 
sides. It has been commented upon most 
favorably as one of the most unique ‘com- 
fies’ in camp. The inside is furnished with 
a cot, small table and chair and the army 
stove with a miniature fireplace. While 
there are plenty of cracks and openings 
for fresh air, at the same time it is very 
comfortable.” 












































“CHATEAU CAMOUFLAGE, THE TENT OCCUPIED BY CAPT. C. J. DIEGES. 


CIRCULAR, showed the picture of his tent, 
illustrated herewith, in which he is making 
his home until he goes “Over There.” In 
the picture Captain Dieges is shown out- 
side of his regulation United States Of- 
ficers’ tent, which is named the “Chateau 
Camouflage,” in the company of his son, 
Robert Dieges, who has served with the 
United States Army for over nine years 
and now has the rank of second lieutenant. 
In civil life, Lieut. Robert Dieges is the as- 
sistant foreman in the manufacturing plant 
of Dieges & Clust. During his nine years 


The dog in the picture is the mascot of 
the company. and is from the famous Van 
Wyke kennels of New Jersey, an -Ameri- 
can Airedale, named “Bunkie.” “Bunkie” 
expects to go “Over There” with the 
boys. 








Joseph Carter, a pioneer jeweler of 
Vancouver, Wash., has been elected to the 
City Council of that city from Vancouver 
Heights, his home district. Mr. Carter is 
a past exalted ruler of the Elks and has 
long been active in civic affairs. 
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Telephone—1624 Cortlandt 


The Leading Jewelry Auctioneers 
ot the United States 


COMRIE & BROKAW 


14 Maiden Lane, New York 
A. J. COMRIE 
=== Our Methods Are a Guarantee Against Loss 


RELIABILITY — EXPERIENCE — SALESMANSHIP 


We have the evidence to prove that we have conducted the largest sales ever held in this country for leading Mer- 
chants, Banks, Receivers and Trustees. 
When you want the best, and a guarantee of assured success, write or wire us. 


14 MAIDEN LANE - - - - - NEW YORK 











W. H. BROKAW 















































L. A. Dodd & CO. sccioncers 





Hands $3.00 Per Doz. Pair—aAll Sizes. 


JUPITER RADIO CO. 


30 E. 14th St.,. NEW YORK 


Manufacturers of Radious Luminous Material and Per- 
manently Luminous Dials. Our capacity is 5,000 dials 


4609 Michigan Avenue, Chicago per day. We are doing the work for the biggest im- 
Telephone—Drexel 2906 porters in New York. 























FRENCH CRUCIBLES 


Giving 43, 50, 55 and 65 heats CRUCIBLES 


t 
NEW YORK 





FOREIGN 


Large New York Stock—American Shapes and Sizes 


FOREIGN CRUCIBLES CORPOR ATION, Lt d., Hudson Terminal Bldg., N. Y. 


Paid-in Capital $250,000 




















AMERICA’S FOREMOST AUCTIONEERS 
THE THOMAS J. FAUSSETT COMPANY 


. Lia Established 1904 
Reliabhi lit y The list of reliable references offered is indicative of the success and 


: scope of our service. The stability of our business is nation-wide. Our 
reputation precludes the possibility of disappointment. Retailers, wholesalers and banks 
attest to the complete methods and financial responsibility of Faussett Co., and the high stand- 
ard upon which their business transactions are conducted. You have but to ask any one of our 
tlients as to our ability and desire to make every transaction satisfactory. 


The First State Savings Bank, Webb C. Ball Watch Co., Norris, Alister-Ball Co. 
Howell, Mich. Cleveland, Ohio. Chicago, II. 
G. D. Davidson Co., E. C. Fleming Co., G. W. Haltom, 
Jersey City, N. J. Los Angeles, Cal. Fort Worth, Tex. 
F. H. Smith, Arnold Degrozier Co., Cc. U. Owsley. 
Austin, Tex. Texarkana, Ark. Chickasha, Okla. 





THE THOMAS J. FAUSSETT CO., Howell, Mich. 
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John Kelso, the Dorrance St. diamond 
jeweler, was a business visitor in Boston 


the past week. 

William Loeb of William Loeb & Co., 
spent the past week in New York and 
vicinity on business. | 

C. J. Roehr of the Bassett Jewelry Co. is 
spending a few days at the company’s plant, 
101 Sabin St., this city. 

Everett L. Spencer of the E. L. Spencer 
Co. has returned from a several weeks’ re- 
cuperation trip to Florida. . 

A petition in the bankruptcy proceedings 
against Tred Kalman, retailer, 85 Aborn 
St.. to sell assets has been filed with the 
referee. 

The regular monthly meeting of the di- 
rectors of the Manufacturing Jewelers’ 
Board of Trade will be held Friday after- 
noon, Jan. 18. 

James J. McKenna, manager of the City 
Brass Foundry of Pawtucket, on New 
Year’s Day presented $50 in gold to every 
employe of the concern. 

On New Year’s Day the Nicholson File 
Co. paid the regular quarterly dividend of 
four per cent. and an extra dividend of 11 
per cent., or 15 per cent. in all. 

The custodian of the estate of Vernon 
Keach, 878 Westminster St., has been 
granted permission by Judge George A. 
Stone of the Municipal] Court to pay certain 
claims and expenses. 

Harald W. Ostby, president of the Ostby 
& Barton Co., has returned from a stay at 
Poland Spring. Erling C. Ostby, treasurer 
of the Ostby & Barton Co., is recovering 
from a recent illness, occasioned by a severe 
cold. 

J. Earl Bacon, for many years office man- 
ager for Wightman & Hough, returned re- 
cently from Lake Spofford, N. H., suffer- 
ing from the mumps. He is convalescing, 
but on account of his age the attack was 
severe. 

Theodore A. Droz, manager for Ernest 
H. Lohrmann, has the sympathy of a large 
circle of friends in and out of the trade in 
the recent death of his 11-year-old daughter, 
following a three-days’ illness of acute ap- 
pendicitis. 

Lester E. Fulford, president of the Ful- 
ford Mfg. Co., and son of Harry E. Ful- 
ford, who recently received a lieutenant’s 
commission in the Gas Defense Depart- 
ment, is awaiting orders for his departure 
to Washington. 

The R. & T. Mfg. Co., which was recently 
formed by Frank B. Rhodes, William Tib- 
bell and Arthur O. Weidlich, is now settled 
in its new shop, 95 Pine St., and Mr. Weid- 
lich will take the road in a short time with 
the firm’s line. 

E. Merle Bixby, superintendent of the 
silverware department of The Shepard Co., 
was chairman of the special committee of 
the City Council that had charge of the 
exercises at the raising of a service flag at 
the City Hall last Monday noon. 

Abbie Earle of East Providence has filed 
a suit in the Superior Court against the F. 
W. Woolworth Co., alleging that she was 
struck by the door as she was entering the 
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defendant's store in July last and suffered 
severe injuries. She sues for $10,000. 

A blaze, which started around a blower 
machine in the shop of the Armour Mfg. 
Co., 220 Eddy St., Tuesday morning, Jan. 1, 
caused several hundred dollars damage. S. 
C. Chappaneilli is proprietor of the con- 
cern, which has its shop on the fourth floor. 

Myles B. Preston, who for the past 10 
years has been connected with the Keystone 
Publishing Co., has accepted the position of 
vice-president and assistant treasurer of the 
Low-Taussig-Karpeles Co. of Providence, 
Paris and New York. Mr. Preston will as- 
sume his new duties Feb. 1, and his friends 
throughout the trade are wishing him good 
luck in his new position. 

Among the jewelry buyers in the city the 
past week were the following: I. Lachman 
of I. Lachman & Sons Co., Seattle, Wash. ; 
Mr. Gustafson of C. H. Knights-Thearle 
Co., Chicago; H. Cerf and W. M. Bonn of 
M. Bonn Co., Pittsburgh, Pa. and St. 
Louis, Mo.; Mr. Tietz of Charles Broadway 
Rouss, New York city; Mr. Kingsbacher of 
Kingsbacher Bros., Pittsburgh, Pa. 

Winfield S. Solomon, ior 12 years super- 
intendent of department stores in this city 
who resigned from L. Dimond & Sons, 
Inc., last Summer to accept a commission 
of First Lieutenant in the Signal Officers’ 
Reserve Cerps, has been promoted to be a 
Captain. He was first stationed at Camp 
Alfred Vail, Little Silver, N. J., and re- 
cently at Fort Wood, New York. He will 
remain at his present post as Quarter- 
master. He served for two years and a 
half in the Philippines during the Spanish- 
American War, in the Signal Corps. 

At the annual meeting of the Society of 
Colonial Wars for Rhode Island, held at 
the Narragansett Hotel last Tuesday even- 
ing, Henry D. Sharpe of the Brown & 
Sharpe Mfg. Co. was elected deputy gov- 
ernor and Frederick D. Carr, secretary of 
the Ostby & Barton Co., lieutenant gov- 
ernor. Among those present were Frank 
W. Matteson, Samuel M. Nicholson, Wal- 
ter Hidden, Paul C. Nicholson, George H. 
Holmes, Ralph S. Hamilton, Everett I. 
Rogers, Henry G. Thresher, George C. 
Darling, A. H. Brown, Ira G. Whittier, 
George H. Grant and Edward N. Slade. 

Manager Woodward Booth, of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, held a conference 
with Mr. Prew to secure direct information 
as to exactly what the embargo would 
amount to as concerned the movement of 
jewelry packages. The whole situation was 
carefully gone over, the handicap that was 
placed upon the industry was pointed out, 
but Mr. Prew was unable to give any as- 
surances of any immediate relief or to give 
any idea as to how long the embargo would 
last, but promising to take into considera- 
tion the peculiar necessities of the jewelry 
industry and to afford such relief as was 
possible at the earliest moment he could. 

The manufacturing jewelry and allied in- 
dustries are much concerned by the action 
of the Adams Express Co. in announcing 
an embargo upon all express shipments from 
this city except articles consigned on gov- 
ernment bills of lading and food products. 
The announcement was made Friday eve- 
ning through H. Fred Prew, general agent 
for the company. The embargo will take 
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effect at once and continue until traffic 
conditions are relieved. Providence is the 
first city in New England upon which the 
company has placed an absolute embargo, 
although it is expected to soon be applied 
to others. The embargo follows several 
weeks of congestion at the local offices of 
the company, said to be due to the large 
amount of government shipments now being 
sent through the office. In addition, the 
railroad companies have curtailed express 
service On many trains, their cars being re- 
quisitioned by the government for war use. 











Private Lindred C. Thurber, a former 
jewelry. salesman, has been selected to at- 
tend the officers’ training camp at Platts- 
burg this month. 

Mayor Harold E. Sweet delivered his 
fourth inaugural speech last Tuesday even- 
ing in the High School hall before a large 
number of citizens. 

A new firm, to be known as the Johnson 
Tool Co., has been established in South 
Attleboro, and will deal in the manufacture 
of tools and machinery. 

Several of the buildings in which jewelry 
firms are located have only a small supply 
of coal on hand and every effort is being 
made to obtain a supply for their needs. | 

Mr. and Mrs. Charles C. Wilmarth cele- 
brated their 45th wedding anniversary last 
Tuesday. Mr. Wilmarth is the senior part- 
ner of the firm of W. E. Hayward & Co. 

John C. Hodges last Wednesday com- 
pleted a term of 30 years’ employment at 
the factory of the S. O. Bigney Co. Mr. 
Hodges was presented with a purse of gold 
by the firm. 

There were 18 failures in the Attleboros 
the past year as compared with 19 the year 
before, and the liabilities were less by $100,- 
000. Of those failing four were manufac- 
turing jewelers. 

James H. Crowell, president of the Attle- 
boro local of the International Jewelry 
Workers’ union, went to Boston last week 
with a copy of a bill for an eight-hour day 
which he asked the local representatives to 
present to the Legislature. 

The Attleboro and North Attleboro man- 
ufacturing jewelers are greatly interested in 
the contract that has been offered by the 
Government for the making of clasps, 
buckles, fasteners, etc., and one manufac- 
turing jeweler left last Thursday night for 
Washington to obtain additional informa- 
tion regarding the matter. It is said that at 
least 15 manufacturers in the Attleboros 
have filed sealed proposals for the manufac- 
ture of some of the articles which are for 
the use of the marine department. The 
matter was brought to the attention of the 
manufacturers by the Attleboro Chamber of 
Commerce. 


F. W. Wheeler, who, for more than 10 
years, conducted a jewelry store at Van- 
couver, Wash., died recently at his home, 
309 W. 5th St. Mr. Wheeler had been in ill 
health for about a year but up to about two 
months ago conducted his business. He is 
survived by his widow, two daughters, a 
son, two sisters and five brothers. 
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TRADE MARK 


GUO 


STERLING 


HE importance of Chil- 

dren’s Silver has long 
been recognized by The 
Gorham Company. It is a large and interesting part of its business. The imperishable 
character of the metal and the beauty of the patterns give to Gorham Children’s Silver a 
value which the years increase, and a service which passes from one generation to another. 
Gorham Silver comes in a wonderful variety of patterns, any of which may be bought 
either as unit pieces or as a nucleus for future giving. The Gorham trade-mark on Children’s 
Silver is recognized by the public as positive assurance of integrity and worth. 


Gorham Silverware is offered for sale through jewelers exclusively 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 


Fifth Avenue and 36th Street, New York 


NEW YORK: 15, 17, 19 Maiden Lane Branches: SAN FRANCISCO: 140 Geary Street 
CHICAGO: 10 South Wabash Avenue LONDON: Ely Place 
Works: Providence, New York, Birmingham 
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Retail Jewelers “PoE reports of the 


Report Excellent retail jewelry 
trade as to the busi- 


ness done during the 
holidays and during the past year are as 
gratifying as they are surprising to those 
pessimists who believed that the Christ- 
mas business of the trade as a whole 
might be seriously affected by conditions 
that developed in the last few months 
of 1917. The reports published in the 
last issue of THE JEWELERS’ CIRCULAR 
from various centers as to trade conditions 
were remarkably good, but good as they 
were they were not nearly as favorable as 
the reports of individual jewelers received 
at this office during the past week. 

Letters from retailers in all sections of 
the country (sent in response to a query 
which they received just after Christmas) 
indicate that not only was the last year 
one of the best business years which the 
jewelers have experienced for a long time, 
but the Christmas business itself was ex- 
cellent, in most cases far exceeding the 
unusually fine Christmas business of 1916. 
True, a very few of the largest jewelers 
suffered as a result of the smaller demand 
for very fine and very expensive pieces, 
but this applies only to a handful of houses 
in the great business centers having a 
clientele among a very wealthy class of 
people, whose patronage is in no way a 
factor with the great mass of the jewelers 
of the country. The ordinary jeweler did 
well and some did much better. All did 
far better than they had expected. 

Without going into detail, we simply 
call attention to the letters published on 
pages 72 to 77a in this issue from a number 
of representative houses in different sec- 
tions of the country. explaining in their 
own way how well the Christmas trade 
turned out for them, and this at a time 
when many believed the Christmas business 
of the jewelry trade might be seriously 
hurt. We let the letters speak for them- 
selves. 
that the number of jewelry buyers in this 
country is not only increasing, but that 
the class of goods demanded is of a good 
and even fine grade; that the worker who 
is buying jewelry for the first time de- 
mands not trash but a substantial jewelry 
product of value. 

To those who have the slightest doubt as 
what the jewelry trade of this country is 
in for, or who felt that Christmas business 
might show a “slump,” we suggest that 
they read these letters from beginning to 
end and let the lesson they teach sink 
home. The conditions that produced this 
business as against adverse factors that 
might ordinarily have hurt the jewelry 
trade are but the forerunners of conditions 
that will make the coming year notable in 
our industry as one of the great jewelry 
years in the history of our trade. 





HE question has 
been raised in 
several quarters as to 
both the advisability 
and propriety of accepting United States 
Government bonds as currency, and par- 
ticularly in regard to advertising or in any 
way urging people to buy jewelry by offer- 
ing to take the bonds they hold at par or 
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at a premium. The question has come up 
in our trade from two angles: First, as 
to the retail jeweler accepting the bonds 
from a customer; second, in regard to the 
jeweler paying his obligations to the jobber 
and manufacturer with the bonds so ob- 
tained. 

At first it was thought in many quarters 
(and we frankly admit that the idea ap- 
pealed to us) that the acceptance of Gov- 
ernment bonds at par or at a premium 
would not only stimulate business but 
would help stabilize the market for Gov- 
ernment bonds, practically making the pub- 
lic feel that they were the same as cur- 
rency. Many jewelers in advertising to 
accept such bonds thought they were doing 
right to themselves and to their Govern- 
ment. However, it has developed in the 
last week that the acceptance of Govern- 
ment bonds by merchants is not at -all 
in line with the ideas of the Treasury 
Department, whose officials believe that the 
merchants so doing are defeating the very 
object they are working to achieve, i. e., 
that of helping the Government. dispose of 
the bonds. It is felt that merchants who 
accept such bonds for merchandise will in 
the end often find it necessary to turn 
them into money quickly, and to do this 
they or the jobber or manufacturer who 
accepts them may eventually have to throw 
them on an open market, thereby depreciat- 
ing the market value. 

Appealing to jewelers and other mer- 
chants to withdraw their offers to take 
Liberty Bonds in payment, Secretary Mc- 
Adoo recently issued the following state- 
ment: 

“Tt has been brought to my attention that num- 
bers of merchants throughout the country are 
offering to take Liberty Loan bonds of the first 
and second issue at par, or even in some cases 
at a premium, in exchange for merchandise. While 
I have no doubt that these merchants are actuated 
by patriotic motives, I am sure that they have 
failed to consider the effect which the acceptance 
of their offers would have upon the situation. We 
are making the strongest effort to have these Gov- 
ernment bonds purchased for permanent invest- 
ment by the people at large, to be paid for out 
of the past or future savings of those who buy 
them. Purchases thus made not only result in 
providing funds for the uses of the Government, 
but they also affect a conservation of labor and 
material. When the bonds are exchanged for mer- 
chandise, it defeats the primary object of their 
sale, it discourages thrift and increases expendi- 
tures, thus depriving the government of labor 
and material needed for war purposes. In addi- 
tion to this, such bonds, when taken in exchange 
for merchandise, must in most cases be imme- 
diately sold in the open market. This naturally 
tends to depress the market price of the issue and 
makes it less easy to sell future issues at the 
same rate. 

‘T hope that the merchants of the country, upon 
a more careful consideration of this subject, will 
discontinue their efforts to sell merchandise and 
take Liberty bonds in payment.” 

It would appear from this that the prac- 
tice is officially discountenanced by our 
Government officers, and that despite the 
good intention of the merchants advertis- 
ing to take such bonds they are apt to 
court criticism if they continue the practice. 
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tions between the Government and its of. 
ficial departments, or agencies, on one 
hand, and any part of the jewelry trade 
on the other. As already noted in Tye 
JEWELERS’ CIRCULAR, such committees now 
being formed in all industries were calfed 
into existence by the work of the Chamber 
of Commerce of the United States in the 
attempt to mobilize the industries “Of the 
country in a way that it would be effective 
for them to deal with the Government. Tt 
is particularly the result of the “War 
Service” conference, held in Washington 
Dec. 12, at which the outlines of the work 
of such War Service Committees were de- 
termined upon, the idea being that each 
committee represent an entire industry in 
all its branches. As it is practically im- 
possible for the Government agents to 
deal with individuals hereafter on trade 
matters, the idea is to have the committees 
recognized by the proper Government 
authorities as the point of contact between 
the respective industries and the Govern- 
ment. 

Sixty-five industries had created such 
committees prior to Dec. 12 when the first 
conference was held in Washington. A 
central committee of industries has been 
created to act for these different commit- 
tees and to help in organizing the re- 
mainder of the industries. This committee 
consists of Waddill Catchings, New York, 
chairman; Lewis E. Pierson, New York; 
Homer L. Ferguson, Newport News; 
Harry A. Wheeler, Chicago, William But- 
terworth, Moline; Charles H. Nagel, St. 
Louis; John H. Fahey, Boston. 

At the conference in Washington the 
jewelry trade was represented by the vice- 
chairman of the Jewelers Vigilance Com- 
mittee, to which body has: fallen the task 
of seeing to it that a proper and repre- 
sentative committee is formed in our in- 
dustry. While the Jewelers Vigilance 
Committee in itself is a representative 
body covering various lines of trade, and 
it has been suggested that the committee 
act in the war capacity also, it was felt, 
however, that in a matter such as this the 
committee to be appointed should be nom- 
inated by the various organizations in the 
various branches of our trade, and where 
the branch or division was not organized, 
that nominations come from the principal 
houses in the trade. 

As a result of its work on this line the 
Jewelers Vigilance Committee has received 
nominations from a large number of 
people connected with every branch and 
section of the industry, and when the com- 
mittee is formed (as it probably will be at 
a meeting soon to be held) it will be a 
simple matter to select from the various 
nominees 10 or 15 men who will be of 
the caliber and have the qualifications 
necessary to perform the work that will 
devolve upon them. 

Inasmuch as this committee will repre- 
sent not only the gold, platinum and plated 
jewelry lines, but the watch, watch case 
material, diamond, gem, imitation stone, 
silver, silver plated ware and other trades 
(and, in addition, probably many of the 
kindred industries whose product the 
jeweler sells), it may be impossible to put 
one from each of the divisions to be rep- 
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C. W. Harmon, secretary of Joseph Fahys 


S. Bruner, manufacturing 


of Albert Lorsch & Co., 
has been put on the 


& Co., 54 Maiden Lane, will return this 
week from a week’s stay at Pinehurst, 
N. C. 

The annual meeting of the Jewelry Trav- 
elers’ Association will be held Wednesday, 
Jan. 16, in the rooms of the Jewelers’ 24- 
Karat Club, 15 Maiden Lane. 


Mrs. Elizabeth Kolb, wife of John D. 
Kolb, a salesman employed by Reed & 
Barton, 2 Maiden Lane, died _ recently 
at her home in Bloomfield, N. J. Mrs. 
Kolb was 37 years of age. 

I. Garson and J. L. Kaufman have with- 
drawn from the Kaufman Mfg. Co., Inc., 
106 Fulton St., having sold their interests 
to Harry G. Kaufman, who is now the sole 
owner of the concern. Harry G. Kaufman 
will continue to do business under the name 
of the Kaufman Mfg. Co., at 106 Fulton St. 


Albert Lorsch & Co., importers of 
diamonds, pearls and imitation stones, have 
greatly enlarged their quarters in the Lorsch 
building, at 35-37 Maiden Lane. The firm 
since 1894 has had the fifth floor in the 
building at 35-37 Maiden Lane, but now has 
added the entire floor of the building at 35 
Maiden Lane, breaking through the wall 
and making one great commodius suite of 
offices of the two floors. This will afford 
the house greater facilities than ever be- 
fore to show its new lines and to take 
care of the wants of customers. 


The Bronx International Exposition of 
Science, Arts and Industries, commemorat- 
ing the 300th anniversary of the settle- 
ment of the Borough of the Bronx, will be 
opened to the public on May 30, next. The 
exposition will include a large exhibit of 
jewelry and other specimens of fine arts, 
displayed in the Fine Arts building. The 
exposition buildings which are now under 
construction at the E. 177th St. subway en- 
trance and the Bronx River, will cover 24 
acres of ground, owned by William Wal- 
dorf Astor. The exposition season, each 
year, will be from May 30 to Nov. 1. A 
general idea of what may be expected can 
be taken from the announcements made by 
the exposition management. “The primary 
Purpose of the exposition is educational, 
and to this end will be exhibited the latest 
and greatest triumphs of man’s handiwork 
along artistic, scientific and industrial lines, 
portraying its progress and development; 
the assemblying of the accomplishments of 
all the ages, brought together in friéndly 
rivalry by the nations and races of the 
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earth; presenting to the masses of the peo- 
ple the wonders of the world—the prod- 
ucts of the air, land and sea.” 

Jacob Mehrlust, chairman of the finance 
committee which has charge of raising 
funds to equip the jewelry class which it 
has proposed to establish in the New York 
Vocational Schools, made a report of the 
subscriptions already received. This shows 
a total of over $1,400, the subscriptions to 
the same being: Platinumsmiths’ Associa- 
tion, $500; David Belais, $100; J. Mehr- 
lust, $100; Shiman Bros. & Co., $100; John 
R. Wood & Son, $100; Bonner Mfg. Co., 
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dence, against the company, and ordered 
a new trial. The case was before the 
Appellate Division before, when the de- 
fendant appealed from a judgment for 
$3,940, obtained by Getty for breach of 
contract of employment, and on _ that 
occasion the Appellate Division -reversed 
the judgment and dismissed the com- 
plaint. The plaintiff appealed to the 
Court of Appeals, which reversed the Ap- 
pellate Division ruling, and directed that 
court to decide whether or not Getty was 
negligent in conducting defendant’s busi- 
ness and thus caused a loss of its property. 
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$50; Monroe, Paris & Co., $50; John 
Schumacher & Co., $50; Silbermann, Kohn 
& Wallenstein, $50; Untermeyer, Robbins 
& Co., $50; Henry Baschkopf, $25; Blan- 
card & Co., $25; Thomas F. Brogan, $25; 
Joseph L. Herzog & Co., $25; William 
Scheer, Inc., $25; Shire & Strauss, $25; 
Oscar Heyman & Bro., $25; Segman & 
Abrahams, $20; Crossman Co., $20; George 
F. Brecht, $15; Louis Levine, $15; L. B. 
Brookov, $15; A. M. Kohn, of Theodore A. 
Kohn & Son, $10; Udall & Ballou, $10; 
E. W. Kohn, of Theodore A. Kohn & 
Son, $10. Arrangements are being gradu- 
ally perfected by the committee to have the 
class established. According to present 
plans it is hoped that the class will be 
opened in the Murray Hill Vocation 
School, 36th St. between Second and Third 
Aves. 

The Appellate Division of the Supreme 
Court on Wednesday last directed a new 
trial of a suit of Innes Getty, formerly 
manager of the New York store of the 
Roger Williams Silver Co., of Provi- 


The Appellate Division now holds that a 
finding by the jury that Getty was not 
negligent was absolutely against the weight 
of evidence. The facts of the case were 
that Getty was in charge of the defendant's 
New York store from 1909 to 1911, when 
William Linker was elected president of 
the defendant concern. Getty had been 
receiving nine percent. on his sales and 
Mr. Linker offered him $3,500 a year salary 
and $50 a week expenses, which he re- 
fused to accept. The defendant dis- 
charged Getty and contended that it was 
justified in doing so because Getty was 
negligent and careless.in the reshipping of 
defendant’s goods to Providence when it 
gave up the New York store. On this 
point the defendant showed that Getty left 
the duty of shipping the stock to an 
eighteen-years-old assistant, who in turn 
entrusted the elevator man with delivery 
of the packed trunks to an expressman. 
Two trunks remained in the hallway of 
the building occupied by the New York 





(New York News continued on page 83.) 
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store at 320 Fifth Avenue over night and 
while left there unguarded they were stolen. 
They contained goods worth $2,000. Getty 
contended that he couldn’t supervise the 
work because he had to be in other cities 
on the defendant’s business, and insisted 
that as the goods were insured the de- 
fendant lost nothing. He also insisted that 
he wasn't negligent, but the Appellate Divi- 
sion rules against him. Beekman, Menken 
& Griscom appeared for the defendant and 
A. C. B. McNevin for the plaintiff. 

J. Arthur Rogers is now in charge of 
the New York office of A. S. Hirshberg, 
importer and cutter of diamonds, 1/0 
Broadway. 

Work on the new cupola and clock on the 
City Hall was started last Saturday and the 
contractors are bending every effort to 
hurry the work to completion. 

Fred M. Weiss found his quarters at 170 
Broadway too small, and being unable to 
secure larger accommodations at that ad- 
dress has moved across the street to 6 
Maiden Lane. 

S. Raphael has severed his connections 
with A. S. Hirshberg, of New York and 
Boston, and will represent the Kaufman 
Mfg. Co. at 108 Fulton St. He will call 
on the jobbing trade shortly with a line of 
platinum mountings. 

The J. B. Ahrons Mfg. Co., jewelry 
manufacturer, 47 Maiden Lane, moved re- 
cently to the Prescott building, 65 Nassau 
St. where more commodious quarters have 
been obtained to handle the increased busi- 
ness. 


D. L. Greiner & Son is the name of a 
concern which was recently incorporated 
under the laws of New York State to deal 
in optical goods in the Borough of Brook- 
lyn, with a capital of $50,000. The incor- 
porators are A. Skillman, A. G. Thaanum 
and A. Foshay. 

Myles B. Preston becomes vice-president 
and assistant treasurer of the Low-Taussig- 
Karpeles Co., 14 Maiden Lane, Feb. 1. Mr. 
Preston was formerly connected with the 
Keystone Publishing Co. He originally 
Started in the trade in New York many 
years ago with the Spencer Optical Mfg. Co. 

The monthly meeting of the Board of 
Directors of the National Jewelers Board 
of Trade will be held Thursday in the 
Board of Trade rooms, 15 Maiden Lane. 
This is the last meeting of the present 
board before the annual election of direc- 
tors, which will be held on Thursday, Jan. 
17, in the rooms of the Board of Trade. 

The James H. Dedericks Sons, Inc., re- 
finers and dealers in precious metals, whose 
Principal office is located at 15 Exchange 
PI, Jersey City, filed articles of incorpora- 
tion during the past week in the office of 
the county clerk, Jersey City, N. J. The 
total authorized capital stock is $30,000 and 
the incorporators are Cornelius A. Cole, 
Arthur R. Oakley and Paul Britch, all of 
Jersey City. 

Marctis Goldsmid, 170 Broadway, was 
one of the principal characters in the Ice 
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Pageant and Historical Tableau held Jan. 
3-4, at the Waldorf-Astoria. This spectacle 
was for the benefit of the New York Sun 
Tobacco Fund. Miss Flora Goldsmid, his 
daughter, also took an active part in the 
tableau. This young lady contributed a 
beautiful gold coral and pearl brooch, to 
be sold for the benefit of the tobacco fund. 

Henry Labouseur, with Joseph Fahys & 
Co., 54 Maiden Lane, expects to start out 
shortiy on a two weeks’ trip through New 
York, Pennsylvania and Ohio. E. H. Har- 
mon, son of C. W. Harmon, secretary of 
the same company, who applied for a com- 
mission in the aviation section of the Signal 
Corps as aeroplane pilot, has completed his 
training, comprising a course of study at 
Massachusetts “Tech” and later at the fly- 
ing school at Camp Dix. He expects to re- 
ceive a commission soon and will then re- 
turn to New York on a short furlough. 

Borough President Marcus N. Marks, 
the able champion of “Daylight Saving,” 
retired from office on Tuesday, Jan. 1, in 
favor of Frank L. Dowling, newly-elected 
borough president. In a farewell address, 
at a luncheon given to him by his aides, 
Mr. Marks said that nothing would inter- 
fere with his continued advocacy of the 
“Daylight Savings. Bill,” which he said he 
believed would pass the House of Repre- 
sentatives at the January session. Mr. 
Marks said that upon his retirement from 
public office he would work hard and long 
in support of the “Daylight Savings” bill, 
the benefits of which no one could deny. 
Mr. Marks also commended the members 
of the New York Daylight Saving Associa- 
tion and the New York Daylight Saving 
Committee for their untiring support of 
the measure, designed to benefit humanity 
and to conserve our national resources. 

Differences between David Grabla and his 
partner, Herman Bruner, in the Imperial 
Jewelry Case Co., at 48 Maiden Lane, have 
resulted in the filing of a suit of Grabla 
against Bruner. The complaint is not yet 
on file, but the answer by Morrison & 
Schiff, 320 Broadway, as attorneys, alleges 
as a separate defense and counterclaim that 
on April 1, 1916, the parties made an agree- 
ment to become partners under the name of 
the Imperial Jewelry Case Co., to be con- 
ducted by Grabla as proprietor for a year. 
The amounts paid by each partner were to 
be repaid when the business was dissolved 
and the assets divided equally. On April 1 
last it was agreed that the firm would con- 
tinue. The defendant alleges that Grabla 
had full charge of the business and that 
the defendant now desires to withdraw and 
wind up the business, but the plaintiff re- 
fuses to account for large profits alleged to 
have been made. Bruner asks the court to 
dissolve the business and appoint a receiver 
of the assets to wind it up. 

Schedules in bankruptcy of Samuel Hor- 
owitz, retail jeweler at 2062 Third Ave., 
were filed last Wednesday in the United 
States District Court. They show liabili- 
ties consisting of unsecured claims of 


$5,818 and assets, consisting of stock in 
trade, in the hands of assignee, William 
Jasie, $2,500, and the fixtures, which are 
also in the hands of the assignee, $2,000. 
The creditors holding claims of $100 or 
more are B. Taylor, $1,500; S. Baturin, 
$1,067; Aisenstein & Woronock, $210; A. 
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Ash, $181; Atlesberg & Kleinman, $133; 
A. Cohen & Son, $325; Goldberg & Blum- 
men, $109; Henry Davidson, $211; H. Et- 
tenson, $150; M.. T. Goldstein, $243; Henry 
Weiner, $115; N. Landon, $120; Posen & 
Risick, $140; Reich & Rottenberg, $225; 
N. Suderov, $300; Schwartzman & Meister, 
$250; Standard Diamond Co., $193; Stumer 
& Kasinitz, $220; Max Fine, $293; Niagles 
& Wolfson, $600, and A. Barondes, $280., 
An involuntary petition in bankruptcy was 
filed against Mr. Horowitz last week by 
Saul H. Immergluck, an attorney, 27 Cedar 
St., representing Frank Nelson, with a 
claim of $84; Max Fine, $293; L. S. Meyer 
& Bro., $47, and Seigfried Bernbaum, $111. 
Marcus Goldsmid, 170 Broadway, who 
recently, personally, canvassed the New 
York jewelry trade to secure subscriptions 
for the purpose of buying uniforms and 
other equipment for the 26th Battalion of 
the United States Boy Scouts, of which 
he is the president, reports that he 
has succeeded in collecting about $400. 
Those subscribing were: H. Z. & H. 
Oppenheimer, Henry E. Oppenheimer & 
Co., Shiman Bros. & Co., Oppenheim Bros. 
& Veith, Zimmern, Rees & Co., Jacobson 
Bros., William S. Hedges & Co., L. & M. 
Kahn & Co., Arnstein Bros. & Co., Freud- 
enheim Bros. & Levy, I. Hochberger & 
Sons, Reichman Bros., Meyerowitz Bros., 
Barnett Daniel, Stern Bros. & Co., Lowen- 
thal, Loeb & Co., Milton Rosenberg, Zach 
A. Oppenheim, Goldsmith, Stern & Co., 
Shiman, Miller Mfg. Co., Charles Keller & 
Co., Goldmuntz Bros., Arthur Silberfeld, 
Wolfsheim & Sachs, Jung & Klitz, Joe 
Rifkin, J. Michaelson & Sons, Max Bau- 
man, Hirsch & Flaschner, Silvermann, Kohn 
& Wallenstein, Korones Bros., Herpers 
Bros., I. Levinson, S. Guggenheim, Charles 
Marx, C. H. Conant & Bro., David Kaiser 
& Co., J. Mehrlust, Moskowitz Bros., Otto 
J. Somers, Adolph Goldsmith & Son, Jacob 
Schoen, Louis L. Gray & Co., Laubheim 
Bros., Herman Hamburger, I. Ollendorff 
& Co., Abel Bros. & Co., Bonner Mfg. Co., 
Fred. Kaufman, Brod & Co., Baumgold 
Bros., William C. Solomon, Finkelstein 
Bros., S. L. VanWezel, Henry Freund & 
Bro., L. Stern & Co. and John Schumacher. 
At the Anderson Galleries last Friday, 
the Alfred Sauer collections of what he 
called “A Hundred Chinese Antiques,” was 
sold, bringing returns of $6,217. A globu- 
lar bronze bottle of the Chow period, 1122 
to 255 B. C., brought the highest price of 
the day, going to E. Collins for $300. To 
the same buyer went a bronze bowl and 
cover, Sui, for $130; a bronze censor, Han, 
for $125; a large bronze bowl and cover, 
Han, for $250; a heroic pottery horse, 
Tang, 20 inches high, for $120; a Sung 
water-bottle of cream colored porcelain, 
for $150, and a pair of Fu lions, Ming, in 
hard stone, three feet high, for $190. An- 
other heroic horse in pottery, Han, 11 
inches high, from a tomb in the Tienho 
district of Shantung Province, went to B. 
Cromwell for $205, and ‘a vase in old 
carved jade, Chien Lung, 11 inches high, 
in the shape of a lotus plant, for $135. A 
10-panel low Caromandel screen of lacquer, 
Chien Lung, went to J. Thompson for $285, 
and a large bronze bowl of the Sung period 
for $160. A 13-inch cloisonné jar with tur- 
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quoise blue background and design in pink 
chrysanthemums, Chien Lung, went to T. 
Bailey for $160. The Tiffany Studios gave 
$105 for an early Han bronze tripod vessel. 

J. & L. Montalto, manufacturers of dia- 
mond mountings at 1472 Broadway, have 
dissolved their copartnership by mutual 
consent. Joseph Montalto will continue 
the business at the above address. 

Announcement has been made of the be- 
trothal of Miss Shirley Finke of this city 
to Louis P. Marks. Mr. Marks represents 
A. Edward Fischer, 71 Nassau St., and 
leaves this week on his regular business 
trip. 

The firm of Leblang & Cohen, 71 Nassau 
St., has been dissolved by mutual consent. 
David Leblang will continue as a diamond 
setter, in the same building, and Ben and 
Michael Cohen will continue as manufac- 
turing jewelers under the firm name of Ben 
Cohen & Bro., room 1303, 71 Nassau St. 

The De Luke Clock & Mfg. Co. is the 
name of a concern which was incorporated 
last week under the laws of New York 
State to manufacture watches, clocks and 
parts of clocks, with a capital of $50,000. 
The incorporators are Helen R. Sheahan, 
Jersey City, N. J.; Josephine Bowns, 945 
Park Place, Brooklyn, N. Y., and Claire M. 
Chute, 1134 Bergen St., Brooklyn, N. Y. 

Word reached this city last Monday that 
J. L. Tuthill, for a number of years travel- 
ing salesman for Staiger & Sons, 170 
Broadway, died Saturday, Jan. 5, in Tuc- 
son, Ariz. Mr. Tuthill had been in Tucson 
for the last three years, suffering from 
tuberculosis. The late Mr. Tuthill was a 
brother of Arthur B. Tuthill, dealer in dia- 
monds and precious stones, 170 Broadway. 

Referee in Bankruptcy Seaman Miller 
announces that a second dividend of eight 
per cent. has been declared out of the es- 
tate of the S. Cottle Co., bankrupt, and also 
announces that the trustee in bankruptcy, 
Oliver G. Fessenden, will distribute this 
dividend through his attorneys, Kafer & 
Wilds, 31 Nassau St., on Jan. 14 or any 
day thereafter between the hours of 10 
A. M. and 3 P. M. 

The Ott-Kit Mfg. Co., 240 Broadway, 
is the name of a new firm which will make 
riding crops, whips, canes, swagger sticks 
and the like. This firm is the patentee of 
the new military crops, trench and swagger 
sticks that hold cigarettes and matches. 
I. H. Ott will be the manager of the new 
firm. He is well known to the jewelry 
trade, having traveled for the past 10 years 
through the south and west. 

Jewelry buyers noted in the city during 
the past week included H. Cerf, of the M. 
Bonn Jewelry Co., St. Louis, Mo.; A. 
McLain, of the Jordan-Marsh Co., Boston, 
Mass.: T. F. Finnin, of S. Kann Sons & Co., 
Washington, D. C.; A. Lauter, of the Lau- 
ter Mercantile Co., San Francisco, Cal.; 
H. M. Greene, of G. M. McKelvey & Co., 
Youngstown, O., and Miss B. Conrad,: of 
Stewart & Co., Baltimore, Md. 

Announcement has been sent out to the 
trade by B. Raff, 453 Sixth Ave., to the 
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effect that on Jan. 15 next new offices and 
show rooms, which will be devoted exclus- 
ively to the use of the wholesale depart- 
ment, will be opened at 1161-75 Broadway. 
The retail business will be continued as 
heretofore under the tirm and style of B. 
Raff, 453 Sixth Ave. The wholesale busi- 
ness will be inaugurated under the firm 
style of B. Raff & Sons, at the new loca- 
tion, where there will be spacious quarters 
and modern improvements. -Isadore A. 
Raff and Max J. Raff, both thoroughly 
trained in the wholesale department for 
many years past, will take charge of the 
new department. 

The stock of diamonds, watches, jewelry, 
silverware and fixtures of Philip W. Tay- 
lor, formerly in business at 466 Fulton St., 
Brooklyn, N. Y., will be sold at public 
auction in trade lots. Frank Walker, of 
the Brooklyn Purchasing Syndicate, 610 
Broadway, Brooklyn, N. Y., is the auc- 
tioneer. The sale will take place at the 
salesrooms of the Brooklyn Purchasing 
Syndicate, 610 Broadway, Brooklyn, on 
Tuesday, Jan. 22, at 10.30 A. mM. Inspection 
of the diamonds, jewelry and other articles 
for sale will be permitted on Monday, Jan. 
21, and catalogues will be supplied. Mr. 
Taylor had been in business continuously 
for nearly 60 years in Brooklyn. Last 
October he announced that he would retire 
on Jan. 1, 1918. 

Charles Shongood, auctioneer, sold last 
Mionday, by order of the United States 
District Court, the assets of the John New- 
ton Porter Co., Inc., 361 Broadway. The 
sale took place at 10:30 a. m. at the bank- 
rupt’s place of business, and jewelry, cut- 
lery, hardware, novelties, office furniture, 
fixtures, toys, etc., were sold. An involun- 
tary petition in bankruptcy was filed in the 
early part of December against this con- 
cern. In the petition the alleged bankrupts 
were said to have assets of approximately 
$10,000 and liabilities amounting to $25,000. 
Charles Harwood was appointed by Judge 
Manton as temporary receiver, with a bond 
of $5,000. This concern was engaged in the 
selling of articles to concerns engaged in 
the supplying of premiums. 

A. Saltzman, 5105 Fifth Ave., Brooklyn, 
assigned last week to William Jasie, an 
attorney, 20 Vesey St., for the benefit of 
creditors. His assets are about $1,200 while 
liabilities are said to total $9,000. Mr. Saltz- 
man came from Russia in 1903 and started 
in business with M. Kutich as Kutich & 
Saltzman in Astoria, L. I. A year later 
Mr. Saltzman withdrew from that firm and 
entered the employ of his father-in-law, 
J. Fedelman, 2014 Third Ave., Brooklyn. 
In January, 1909, he purchased that busi- 
ness. In February, 1912, he bought the fix- 
tures of Paul Edelman, 75 E. Houston St., 
Manhattan, where he conducted the business 
for about three years. He then sold the 
business to his father-in-law and became an 
employe of the latter. He remained with 
him until February, 1917, when he engaged 
in business on his own account, at the pres- 
ent location. 

Two meetings of the New York branch 
of the American Electroplaters’ Society 


were held during the month of December 
and were well attended. Some very lively 
discussions took place at these meetings. 
Mr. Voss gave a very interesting talk on 
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“Electroplating,” and William Schneider 
spoke on a very fine zinc deposit he had 
scen. Mr. Schneider explained that this 
deposit would stand all tests. He also 
spoke on the annual banquet which is to 
be held by the association, and said that he 
and the committee in charge are working 
hard to make it a success and urged aff 
members to co-operate toward making it 
the success which it deserves to be, An 
interesting discussion on “How to Deposit 
Aluminum on Metals” took place at one of 
the meetings. The annual banquet of the 
association will be held Saturday evening, 
‘eb. 23, at the Broadway Central Hotel. 

A meeting of the Pawnbrokers’ Sales 
Dealers’ Association, Inc., was held last 
Thursday evening, in Parlor C of the Hotel 
McAlpin. President Benjamin Steinberg 
presided. At this meeting a resolution of 
interest to all pawnbrokers was _ passed, 
This resolution was to the effect that the 
members of the association will in the 
future use The American Surety Co. as 
bondsmen on all renewal of licenses. A 
large attendance is expected at the next 
meeting of the organization which is to 
be held Thursday evening, Jan. 17, in Par- 
lor C of the Hotel McAlpin. At this meet- 
ing the association will attend to the re- 
newal of applications for second hand 
dealers’ licenses. This association will 
furnish to its members, free of charge, 
notary services and will file application for 
the members so as to save them much time, 
trouble and expense. It is also announced 
that the members of the association are 
privileged to bring their friends, who desire 
the renewal of second hand dealers’ li- 
censes, to whom the same services will be 
given free. 

The New- York jewelry trade has re- 
sponded generously to the campaign for 
funds to aid the United Hospital Fund. 
Leopold Stern, of Stern Bros. & Co., ® 
Nassau St., is treasurer of the jewelry and 
kindred trades committee, and _ reported 
that he has collected a total of $1,320. The 
subscribers are as follows: Stern Bros. & 
Co., $250; Kastenhuber & Lehrfeld, $250. 
For $50—Charles Adler’s Sons, Arnstein 
Bros. & Co., J. R. Wood & Sons, The Gor- 
ham Co. Cartier, $30. For $25—Theodore 
B. Starr, Inc., Jacobson Bros., T. Kirkpat- 
rick & Co., Reichman Bros., H. A. Groen & 
Bro., S. L. Van Wezel, Benedict & Warner. 
For $20—J. Mehrlust, Eichberg & Co, 
Belais & Cohn. For $15—J. A. Goldberg, 
Freudenheim Bros. & Levy, H. Nordlinger’s 
Sons, Goodfriend Bros. For $10—Zach A. 
Oppenheimer, Benjamin Fox, James P. 
Harper, L. Stern & Co., William S. Hedges 
& Co., R. A. Brudenbach, H. Z. & H. Op- 
penheimer, G. A. Veeck, Oppenheim & 
Strauss, Edward S. Smith, Zimmern, Rees 
& Co., Henry Kryn, Joseph Polak, Schenck 
& Van Haelen, H. Scheukein’s Sons, Jung 
& Klitz, C. G. Alford & Co., William 1 
Rosenfeld, Staiger & Sons, Julius King 
Optical Co., Charles T. Dougherty Co. 
Bigalke & Eckert Co., Max Bernstem. 
For $5—David L. Gluck, Manasseh, Levy 
& Co., Leo M. Sachs, Joseph Haskell, Graff, 
Washbourne & Dunn, Abraham M. Van 
Praag, Morris Weil, B. Fiegel, L. Lewitt & 
Co., Adolph Goldsmith & Sons, Oppemt 
heimer & Goldstone, E. Beline, William 
Seckels. 
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Chester R. Hoag, of Mt. Prospect Ave., 
and his son, Walter, have left for a southern 
trip. 
Cc. W. Parks, fermerly manufacturer of 
silver goods at 109 Oliver St., has gone out 
of business. 

Philip Krimke has been elected chief 
rabban of Salaam Temple, Ancient Arabic 
Order Nobles of the Mystic Shrine. 

Mr. and Mrs. Wallace Durand has given 
$50 to the Bureau of Associated Charities 
toward the relief of the needy of the city. 

Rothrock Bros., manufacturers of silver 
goods, have moved their office and factory 
from Monmouth St. to the Crane building, 
109 Oliver St. 

Edward E. Allsopp has returned to Camp 
Dix after spending two weeks with his 
parents, Mr. and Mrs. George A. Allsopp, 
of Johnson Ave. 7 

Mr. and Mrs. Benjamin Whitehead have 
closed their home in Mt. Prospect Ave., 
and for the next few months will be at 
the Robert Treat Hotel. 

Frank J. Wiley, of the Wiley-Crawford 
Co., manufacturing jewelers at 91 Oliver 
St., is a member of the present petit jury 
panel of the Essex County Courts. 

On New Year’s Eve there was a fire in 
the Dick building, 129-131 Oliver St., which 
caused $2,000 damage. R. C. Dick & Co., 
manufacturers of jewelry and metal trim- 
mings, occupied part of the building. 

Roland S. Condit will continue to repre- 
sent the Wiley-Crawford Co., 91 Oliver 
St. in the New England territory during 
the coming year. William R. Boyd will also 
continue to represent the firm in the south- 
ern territory. 

Harry C. Schick, secretary and treasurer 
of C. Le Maitre & Co., manufacturers of 
chain findings, at 105 Chestnut St., has re- 
signed as a member of the Red Cross com- 
mittee in Irvington, and is now on the 
general committee in Newark on war saving 
stamps. 

B. S. Whitehead and A. V. Hamburg 
were among the half dozen or more per- 
sons whom Mayor Gillen called into con- 
ference regarding the advisability or 
feasibility of establishing a joint central 
agency for the collection and distribution 
of funds for the non-sectarian charitable 
work in the city. 

Among the concerns which have just 
reopened their factories after their semi- 
annual shut-down for alterations, repairs, 
etc., are the following: C. Le Maitre & Co., 
the Wiley-Crawford Co., Ehrlich & Sin- 
nock, Sinnock & Sherrill, La Secla, Fried 
& Co., the Merigold Electro-Plating Co., F. 
Kirchenbauer and the Long & Koch Co. 

The. International Jewelry Workers’ 
Union, Local No. 2, of Newark, last Sat- 
urday had a service flag raising. There are 
155 members of the organization in the 
service of the United States, aside from 
the several hundred doing war work of 
one kind or another. Instead of having 
155 Stars on the service flag, the figure 
155,” with a star each side of it, appears 
upon the flag. 

During the semi-annual shut-down of the 
Merigold Flectro-Plating Co., 97 Chestnut 


~ 


St., the firm moved its plating department 
to its new quarters, which open, by means 
of a bridge, out of the original quarters. 
The office will remain as heretofore, and 
the old quarters will be used for the other 
departments of the firm’s business. The 
capacity of the factory has been doubled. 
The firm is doing some war work. 

Springfield Ave. merchants have pub- 
lished in the local newspapers a four-col- 
umn advertisement which reads, in large 
type: “To co-operate with the Govern- 
ment to conserve heat, light and energy, 
progressive merchants of Springfield Ave. 
will close their stores at 6 o’clock Tuesday 
and Thursday evenings during January, 
February, July and August. All other 
months, 6 p. M., Tuesdays only. The public 
is earnestly requested to assist in promot- 
ing the success of this patriotic movement.” 
Along Springfield Ave. a considerable pro- 
portion of the business of merchants is 
transacted evenings. Among the Springfield 
Ave. merchants affected are a number of 
retail jewelers. 








Harrisburg, Pa. 





Mr. and Mrs. Herman Tausig left Satur- 
day from New York for an extended stay 
in Cuba. 

L. Kamsky of the Capital City Jewelry 
Co. has installed an oxygen platinum melt- 
ing apparatus at his shop at 26 N. 3rd St. 

The Harrisburg Club gave the annual 
“Big Brother’ Dinner to 380 poor children 
of the city at Chestnut Street Hall, Dec. 
27. 

Irvin Rubin, of Rubin & Rubin, opticians, 
was married Tuesday, Jan. 1, after THE 
JEWELERS’ CrrcULAR had gone to press, to 
Miss Ivy Friedman of this city. They have 
gone to Palm Beach, Fla., on their wed- 
ding trip. 

The Masoni: Fraternity cf Pennsylvania 
is planning to give each member called 
into war service a gold recognition badge 
to be worn on the breast of the uniform. 
The emblem will bear the wearer’s name 
with the familiar compass and square in- 
scribed on it. The local lodges are pre- 
paring to present their war members with 
these special badges. 

President Rinkenbach of the Harrisburg 
Retail Jewelers’ Association stated to THE 
JEWELERS’ CiRCULAR correspondent that he 
knew of no contemplated action by that 
body in the matter of the arrest of Max 
Reiter and David Kaplan of Max Reiter 
& Co. on a charge of publishing mislead- 
ing statements concerning jewelry. Neither 
of the indicted men is a member of the 
local association, a meeting of which 
will likely be held either in January or 
February. 








The police are still looking for the bur- 
elars who gained entrance to the Post Of- 
fice at Massena, N. Y., early one morning 
recently. The safe was tampered with, 
the combination being hammered out of 
commission and the knob broken off. A 
number of packages were taken from the 
parcel post department. John R. Roof, a 
local jeweler, had a package containing 
watches which he was sending away, and 
this was taken. The package was insured, 
but for not enough to cover the loss, 








Frank Lewis, Lambertville, N. J., who 
was ill over the holidays, is convalescing. 

Jacob Faist of Worthington & Raymond, 
Inc., New York, was a business visitor in 
town last week. 

S. Sickles, of M. Sickles & Sons, has 
gone to Florida for a combination business 
and pleasure trip. , 

M. Lang, son of J. Lang, 2547 Kensing- 
ton Ave., has joined the new National 
Army at Camp Meade, Md. 

Major J. Warner Hutchins, who is home 
for a short leave of absence, has been ap- 
pointed a. member of the anniversary din- 
ner committee of the Friendly Sons of St. 
Patrick. 

W. H. Stetser, Sr., father of W. H. 
Stetser, Jr., a widely known jewelry mer- 
chant of 7th and Sansom Sts., died at his 
home in Chester several days ago at the 
age of 84 years. 

Charles Solliday, a retailer of Lambert- 
ville, N. J., was a visitor recently with his 
family in this city, en route to his home 
from the Eastern Shore of Maryland, 
where he had spent several weeks. 

Robert Beitel, of James C. Beitel & Co., 
Catasaqua, was a buyer who combined 
business with pleasure and looked over:the 
Mummers’ Parade on New Year’s Day and 
visited the jobbers the following day. 

H. J. Andrews, of H. J. Andrews & Co., 
manufacturing jewelers of 108 S. 8th St, 
inaugurated the New Year by a bad fall. 
Mr. Andrews slipped on the icy pavement 
New Year’s Day and fractured two ribs. 

The local draft board having reached his 
number and certified him for service in 
the new National Army, I. Kogen is clos- 
ing up his retail business at 1517 W. Sus- 
quehanna Ave., and will soon leave for 
Camp Meade. 

Fire which broke out in the block where 
his store is located in Hagerstown, Md., 
damaged the stock and fixtures of J. F. 
Denniston. Mr. Denniston, who was a re- 
cent buyer in the city, had made no esti- 
mate of his loss at that time. 

Willard Sickles, a son of A. Sickles, of 
M. Sickles & Son, spent New Year’s Day 
with his parents, being on a three days 
leave of absence from Wissahickon Bar- 
racks of the Naval Coast Defense Reserve, 
Cape May, N. J., where he is enrolled as 
a private. 

Among the guests at the wedding of 
Miss Sara Dubal, daughter of a widely 
known jeweler, announced in these col- 
umns last week, were Mr. and Mrs. David 
Atlas, Mr. and Mrs. A. Lopatin, Mr. and 
Mrs. M. E. Gordon; Mr. and Mrs. A. 
Aisenstein and Mr. and Mrs. J. Fischer. 








lire recently destroyed three business 
blocks of Poultney, Vt., wiping out five 
places of business, rendering five fami- 
lies homeless and causing a total loss 
exceeding $50,000. The market where the 
fire started was in the block owned by 
E. M. Bixby and occupied also by the 
Carleton jewelry store, where the loss is 
estimated at $4,000 on which an insurance 
of $1,000 is reported. 
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Tell Your Customers 
about the “Unit” Idea 


embodied in this patented “Solitaire” dia- 
mond cluster. The customer will be glad 
to know the “Unit” composed of seven pure 
white, brilliant diamonds can be transferred 
from one mounting to another intact. 
Dealers find 


it is a SALIENT feature of 


The Gebhardt Patented 
“Solitaire’’ Diamond Cluster 


Get our ideas and plans for assisting the 
growth of your business. Let us tell you 
of some of the many new and original de- 
signs in gold and platinum, and how you 
can create a sale for them in your locality. 


IT WILL INCREASE YOUR BUSINESS. 
WRITE FOR ADVERTISING IDEAS TODAY. 












Pat’d Apr. 12, 1910 


Pat’d Apr. 12, 1910 


Gebhardt Bros. 


Sole Manufacturers CINCINNATI, OHIO 








Increase Your Profits— Add to Your Source of Income— 
Our Prices Have Not Been Increased 
No. 100 No. 150 


OUR. factory leader. EEDLE receptacles set in 

"Simple in design; priced tandem in sliding dis- 
within reach of all, yet appearing receptacles. Heavily 
artistic enough for the most nickel plated on all exposed 
discriminating. metal parts. 





No. 200 
~. HEAVILY gold plated on 
©. all exposed metal parts. 
° Sound chamber has _§ special 
ta carved doors opening out 
from it. 





~ 
> “s ' ; 7 : 

lof? oftean cn, Te *«. These instruments are made of genuine mahogany of exquisite workmanship and design 
paw. and compare favorably with the most expensive standard machines now upon the 
wiz sy“, sy. market. They are unapproachable in their priced class anywhere. 

The prices of all standard makes of Phonographs have been increased. 
~~ ° ° . 
Cee See hin, Makled ea? cay Ne We have determined to keep ours the same until after the Holiday 

SEM ye NS in Sta Atop V0, *.. Season. Write us today. 
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TRADE CONDITIONS. 


With the exception of three jewelers, all of 
those who could be seen by Tue JEWELERS _Cir- 
CULAR correspondent the day after New Year's re- 


ness as good and better than last year. 
ted it had far exceeded last year, while 
‘small gain. The three who 
1 to last year are small 


ported busi 
Some repor 
others reported only a 
reported business not equa 


dealers. 





his auction on 
P. Copland discontinued 
Jan. 1, after having had one of the most 


successful sales in the history of the busi- 


ness. | 
! merly located in 
Alex Ferro, who was formerly 


Decatur St., is now in S. Rampart St., lo- 
cated in the midst of a number of other 
establishments. | 

ier Medikow will go to Memphis Jan. 
15 to look after his store at that point. His 
son, Charles, will go to New York in a few 
days to purchase stocks. 

H. B. Moliere, who for many years was 
located at 1234 Decatur St., has moved to 
the opposite side, where he has a much 
larger and more attractive place. 

Capt. William J. Young, who was con- 
fined to a sanitarium for nearly two weeks 
by injuries received in an encounter with a 
burglar in his home, has recovered sufh- 
ciently to return to work. 

The sympathies of the trade have been 
extended to B. Barnett, whose father died 
New Year’s eve. Joseph Isaac Barnett was 
85 years and four months of age. He re- 
sided at 3726 Danneel St. 

W. E. Taylor, the head of the supply 
house that bears his name, was confined to 
his bed for several days from the effects of 
ptomaine poisoning, caused by eating lobster 
a la Newberg on Christmas Day. 











F. M. Whiting & Co. was closed last 
week for the annual stock account taking. 

Carl Hempel delivered a talk last Friday 
evening in Mansfield in the interests of the 
Red Cross. 

Albert Totten, a former manufacturing 
jeweler, is acting as chairman of the Public 
Safety committee. 

The annual meeting of the directors of 
the Attelboro Savings Bank was held on 
Monday of this week. 

The Webster Co. resumed operations on 
Monday morning of this week after being 
closed for two weeks. 

The sprinkler system at, the company 
buildings was frozen last week during the 
cold spell, and considerable damage was 
done. 

The following firms are working on a 
nine-hour-day schedule: T. G. Frothingham 
& Co. Whiting Chain Co., Whiting & 
Davis Co., W. & S. Blackinton Co., and the 
George L. Paine Co. 

Randolph Bell of W. H. Bell & Co., At- 
tleboro Falls, who was recently appointed 
a non-commissioned officer in his company, 
has been selected to go to an officers’ 
training camp in Georgia. 
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The Emerson hotel, which was frequented 
by all of the jewelers who visited North At- 
tleboro, was destroyed by fire last Thursday 
evening. The building was one of the 
largest frame buildings in the State and the 
fire caused thousands of people to come 
from Attleboro and Pawtucket to witness 
it. The damage is estimated at $100,000. 
Selectman Orin W. Clifford, who is super- 
intendent of the Webster Co., was one of 
the most active firefighters at the big fire. 
George L. Paine was one of the regular 
roomers at the hotel. : 

Many of the jewelers who went out on 
strike were disappointed last Monday morn- 
ing when they went back to their former 
employers and were informed that it was 
impossible to take them in just at the pres- 
ent time owing to the slackness of business. 
Many of the high price men have lost their 
jobs, but most of the workmen will be put 
to work as soon as business warrants it. 








A. Leibowitz, Omaha, Nebr., Offers Cred- 
itors Settlement at 25 Cents 


OmABA, Nebr., Jan. 5.—Abraham Leibo- 
witz, a retail jeweler at 218 S. 15th St., is 
in financial difficulties and is offering credi- 
tors a settlement on a basis of 25 per cent. 
Whether or. not bankruptcy proceedings 
will be begun against him.is not known 
here at the present time. 

According to the statement made on be- 
half of Leibowitz, his assets will total $14,- 
500 and his liabilities about $26,500. Of 
the assets, the value of the merchandise on 
hand is about $5,100 the merchandise on 
deposit with the bank is $2,205; accounts 
receivable about $5,700, and the fixtures 
worth approximately $1,500. Of the in- 
debtedness about $25,100 is due for mer- 
chandise, while $1,000 is owing to the bank. 
He has other indebtedness amounting to 
about $400. 

Leibowitz has been in business here since 
July 1, 1916. Prior to that time he was 
connected with the business of his father 
in St. Joseph, Mo. 








Gold Bars Withdrawn and 
Exchanged at New York 
Week ended Jan. 5, 1918. 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. 
Gold Bars paid depositors........ a wt 


Total 


Jewelers’ 


$340,331.28 
384,339.86 


$724,671.14 





Of this the gold bars exchanged for gold coin 
are reported as follows: 





ile Bs caiycewaiewses qacnionbeaes $75,949.22 
We Bs ote eleC ieee C4 RRA eee ees Holiday 
er. dl ac db ol ae Cadet cae & atewiuewk 91,304.44 
De bn o's cad ae Hks CER er es as eke teak 50,437.98 
Me: Miss wage 0-6 bie Unica Baath ahike Ooek 61,570.51 
Dh? nwa ch hee ce Khan TASS OO aS 6 OOS 61,069.13 

PE pcan ed Kwek dabews .» $340,331.28 





Market Prices for Silver Bars 
The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 


New York 
Selling Price, 
Date London. .999 Basis. 

De Se aoe sat ok oh oe we ban 43% 92 

pS BRE ee ee aay Coen Holiday Holiday 
EAN 5 wine hie:c> u 84 be vee 43% 92% 

ME Mises oe bode sata Vast ne 43% 93% 

SS TIE Im sale 44%, 95%, 

Se Minsk c kes Kaeaned luted 45% 96% 

Ss WiviketaaeUe a caciet ews 45% 96% 
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resented without having the number of the 
committee exceed the number suggested at 
the Chamber of Commerce conference. 
Therefore, it will be necessary in picking 
the members to see to it that the man 
selected not only has the knowledge of 
the industry which he primarily repre- 
sents, but also has a knowledge of- the 
other industries of the jewelry trade, their 
needs and their relations to the trade at 
large. At the same time, he must have a 
broad and patriotic point of view by which 
he can look at questions that come up 
from the standpoint of the industry as a 
whole. He must also be a man both 
public spirited and patriotic, who will be 
willing to sacrifice his time and his ener- 
gies in the interests of his trade and his 
Government, and at all times be ready to 
get into active service in the committee 
work. 

The positions will not be sinecures, and 
will call for a great deal of self-denial 
and altruistic labor, for the members must 
be ready to serve the Government as well 
as their own trade, and must be willing 
to work without hope for either remuner- 
ation or reward of any kind. We have n- 
doubt, however, that more than enoug> 
unselfish and able men can be found in 
the industry to properly represent on the 
War Service Committee. It is up to the 
trade and to those in charge of forming 
such a committee to see to it that no one 
is appointed purely for the honor. of the 
appointment and that the members, one 
and all, will be active, progressive men 
ready to make any personal or financial 
sacrifices necessary in the interests of their 
country and their trade. 








Importations at the Port of New York 


For month beginning Nov. 1, 1917, and ending 


Nov. 30, 1917. 
China and earthefware: 
China (decorated) ...... ein nting abies $230,749 
Earthenware (decorated) ........... 105,033 
Glassware: 
ES rg era EE Sa A 44,921 
NI WU Sr 8 8 Ta oc bnate 
Re ey A es a aaa 10,239 
Instruments: 
I ics Wa Sine Chih oN Gb ree ae cokckea 30,398 
Jewelry: 
Ln Bees freak: oe | eae 17,822 
Re SN i 1,236,417 
Diamonds (cut but not set).......... 544,301 
Other precious stones (uncut)....... 26,000 
Other precious stones (cut).......... 187,898 
Imitation precious stones............ 53,190 
OR: er Ci Raph welredihe to's c uk cabs 56,933 
WN niente UG oh.c0% F040) 60's So oh, 799,604 
IED EE a 6 ag ois sa 6 kde wc dns 406,920 
Be OE NS dk iin ces clic tn ines 284,222 
Other unmanufactured shells......... 23,622 
Manufactures, gold and silver........ 174,512 
Gold and Silver Sweepings.......... 1,006 
Metals: 
DOU a6 xs Cid aceite. sc 6c els 16,392 
CE Wa wic sndaeteudeeh saws ide 13,206 
Platinum (unmanufactured) ........ 177,109 
ee ee eee ee ee 228 
ROD. 68S cna n00 ocetic’ cavbsea ven 125,184 
Miscellaneous: 
DE a. cud ces Cebs 4 wotees dubvome tad 126,587 
Cy fara s kino &w'cae da ean eke be Boe 4,440 
BI a fn 6 bards 9 2a cee Wade kee 935 
ie cited Misa idan na eee ncaa eters ie 2,630 
Ivory (manufacturers of)............ 1,678 
Marble (manufactures of)........... 20,003 
IE..fain ua dO bio vdndkcauie cits gues 6,593 
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PACKAGES 
SENT 


a DIANoee 


EXPRESS 
TO RETAIL 
JEWELERS § 339 °57 AVE., PITTSBURGH, PA. 


ol icd om ame a te) | 
AMSTERDAM 


HEEREN BROS. @ CO. 


MANUFACTURERS JOBBERS IMPORTERS 
Complete Departments in 


DIAMONDS JEWELRY WATCHES CLOCKS MATERIALS 


OPTICAL GOODS STATUARY FACTORY WORK 
PENN AVE. AND EIGHTH ST. PITTSBURGH, PA. 


VERNON GOLD AND REFINING CO. 


Smelters and Refiners of Gold, Silver, Platinum, Scraps 
and Sweepings 


We submit our assay and return goods if it is not satisfactory. 














Established 1867 




















422 First Avenue PITTSBURGH, PA. 
ry ANDAW BROS. COMPANY Leading Supply House of Pittsburgh 
Pittsburgh Life Building MARTIN GLUCK & SON 
Importers and Jobbers of Watch Mate rials Jobbers and Importers Tools 

' tc Jewelers’ Findin 
Watch Materials and Jewelers’ Supplies sr ay on Jewelers’ Findings 
Our stock is complete with all tools, materials, and sup- Jewelry Cards Show Case Trays 

plies for the watchmakers, jewelers and engravers. ia _ ae pa 

Orders filled same day as received i wae cn PITTSBURGH, PA. 























DIAMONDS, PEARLS, PRECIOUS AND IMITATION STONES 
Largest assortment of the above carried in stock. Big Line Diamond Mountings on Hand. 
| Save time and send us your special order work. Memo packages sent on request. 


LEVITAN BROS. 309 Bessimer Bldg., Pittsburgh, Pa. 








French Ivory—Pyralin Ivory—De Paris Ivory 


We have on hand a large stock of Ivory Goods and will take care of your 
Rush Orders. Send us your wants from Arlington Catalogue for Ivory 
Pyralin. Complete stock Du Barry Pattern. 


S. DAVIS CO. 


Manufacturers—JEWELERS—Wholesalers 
712 Penn Ave. Pittsburgh, Pa. 
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D. Krasik, Monessen, Pa., who was here 
week, says that business is booming in 


last 
his town. 

George M. Baily, the jeweler-mayor of 
Uniontown, Pa., was in Pittsburgh last 


week buying goods and announced that he 
‘s leaving in a few days for Florida to 
spend a few weeks of the Winter. 

~W. Warren Mather, whose office is at 
6117 Jenkins Arcade and who represents H. 
O. Hurlburt & Sons, Philadelphia, Pa., ac- 
cidentatly broke one of his legs in Youngs- 
town, O., Dec. 12, and is just able to get 
around at the present time. He went to 
turn to greet a friend when the accident 
happened: 

Dividend checks have been mailed for 
the creditors of Flath & DeWolfe, who are 
in bankruptcy. The initial payment is 20 
per cent. The Pittsburgh Association of 
Credit Men, which is winding up the affairs 
of this concern, believe that a dividend of 
40 to 45 per cent. will be paid to the credi- 
tors eventually. The stock of the bank- 
rupts was bought at the receiver’s sale re- 
cently by N. Gordon, Boston, Mass. 

The proprietor of a men’s clothing and 
furnishing store at Pleasant Unity, Pa., 
has been arrested on a charge of arson 
and held under $1,000 bail for a hearing. 
The fire which he is charged with having 
started burned $65,000 worth of property, 
including the jewelry store of C. J. Nichols, 
whose building had to be dynamited in 
order to check the spread of the flames, 
as the whole town was threatened. The 
blaze burned to the ground the most of 
the business block of the town, rendering 
12 families homeless besides destroying 
business property. 

The annual exhibit of the National Glass- 
ware Manufacturers’ Association is being 
held at the Fort Pitt Hotel and will con- 
tinue for the remainder of the month. This 
is a yearly event in Pittsburgh. American 
wares have in a large measure replaced 
those of the German and French. Freight 
congestion on the railroads interfered 
slightly with the opening of the exhibit, but 
at this writing about 150 firms are repre- 
sented, the number of individual exhibitors 
being larger this year than last. The exhi- 
bition is an independent affair. It was 
originally intended for the buyers of the 
United States, Canada and Mexico, but 
now persons come here from many other 
quarters of the world. 


Action was scheduled to be taken last 
Monday night by the Retail Credit Men’s 
Association, looking to the formulation 
of a plan to put an end to the giving of 
hogus checks. The program is to have the 
secretary of the association notify each 
member of the name of the person giving 
the check, together with the circumstances. 
Pittsburgh is flooded with worthless checks 
and those who ply this activity usually suc- 
ceed, for merchants feel that to try and 
collect on them is only spending good 
money for bad. The plan proposed will 
enable the merchants to “spot” those who 
habitually give bogus checks. It is likely 
that some method may be used to prose- 
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cuté offenders. In any event, it is planned 
to give the subject publicity; believing that 
the fact that those who do so will be ex- 
posed to all merchants, members of the 
association will have a tendency to curb 
the evil. Enoch Rauh, a former president 
of the Pittsburgh Association of Credit 
Men, spoke on the subject of “1918 Cred- 
its.” The meeting was held at the Seventh 
Ave. hotel and was preceded by a dinner. 








Canada Notes. 





W. B. Williams, Halifax, N. S., has sus- 
tained a fire loss. 

Joseph Daniels, of St. John, Que., re- 
cently sustained a fire loss. 

George H. Walton, Dawson, Yukon, has 
sold his business to the Jeanneret Jewelry 
Co. and is leaving the territory. 

On Jan. 1 the jewelry store of A. B. 
Smalley & Son, 91 Prince William St., St. 
John, N. B., was damaged by fire, causing 
a loss of $50,000. 

W. J. Cowan, formerly in the jewelry 
trade in Montreal, and an all-round athlete, 
who went overseas with a cavalry unit, has 
been wounded for the third time. 

A man was arrested in a second-hand 
store in Toronto recently when he was en- 
deavoring to dispose of a number of articles 
of broken up jewelry. He had previously 
pawned several watches. 

Pascale Nassaro, who stole three rings 
and a chain from the jewelry department of 
the store of the T. Eaton Co., Toronto, 
during the holiday rush, has been sentenced 
to thirty days’ imprisonment. 

John Larson, who was convicted of for- 
gery and passing a check raised from $2.70 
to $270 at the jewelry store of Jackson 
Bros., Edmonton, Alta., has been sentenced 
to three years’ imprisonment. 

Samuel and Lionel Isadore, brothers, of 
Montreal, convicted of robbery and assault 
on S. McKinley, jeweler, of 775 St. Lau- 
rence Blvd., St. Catherine St., Montreal, 
were sentenced by Judge Bazin on Dec. 27. 
Lionel was given 12 years and Samuel 7 
years in prison. 

Jackson Bros., Edmonton, Alta., were 
recently victimized by means of a forged 
check, presented by a coal miner. The 
check was made for $2.70, and was raised 
to $270.70, the work being very cleverly 
done. The man who presented the check 
bought a watch for $25, and the sales- 
man gave him the balance in cash. An 
arrest has been made. 








Announcement is made that the Freeman- 
Daughaday Co., one of the largest and most 
successful jewelry concerns in New Eng- 
land, will open a branch in Middleboro, 
Mass., in the near future. The present busi- 
ness plant at Chartley will continue at ca- 
pacity as in the past, but at the new factory 
articles other than those manufactured at 
Chartley will be made, and the company 
will specialize on some lines which it is un- 
able to handle in the present quarters owing 
to lack of space. The new factory contains 
18,000 square feet of space exclusive of the 
basement. It is 200 feet by 30 and has three 
stories. The building is unusually well 


adapted for the jewelry business and enjoys 
excellent lighting facilities. 
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Lancaster, Pa. 





Kugene Bb. Keller, a son of Jeweler 
Kugene H. Keller, who was home for the 
holidays, has returned to St. Vincent’s 
College, at Latrobe, Pa. , 

Charles I. Bowman, of Ezra F. Bow- 
man’s Sons, took an active part in helping 
to make a success of the recent War Serv- 
ice Exhibit and entertainment at the Mar- 
tin Auditorium. 

Lawrence Studewroth, a former student 
of the Lancaster School of ,Watchmaking 
and Engraving, now with Edwin Keller & 
Sons, of Allentown, Pa., paid a visit to the 
school last week. 

Robert J. Baechle, late with W. L. Fred- 
eking, Hinton, W. Va., who was watch 
inspector for the Chesapeake & Ohio rail- 
road, has. taken a position in Lancaster 
with Jeweler Samuel Loper. 

Among the trade visitors here lately 
were B. B. Billmeyer, Marietta; H. Frank 
Maurer, Stroudsburg; H. R. Wertsch and 
G. L. Hepp, Lititz; John S. Clark, of Pitts- 
burgh, and Newton Cooke, Columbus. 

Probably something may be done this 
year by local jewelers toward effecting a 
jewelers’ organization. With one or two 
exceptions the trade favors it. Very little 
effort would be required to bring about this 
desired organization. 

Clayton Z. Meiskey, Lititz, a son of 
H. S. Meiskey, head of the H. S. Meiskey 
Co., Lancaster, died last week. A brother, 
Carl F. Meiskey, formerly with the firm, 
now a member of an ambulance company 
at Camp Hancock, Ga., was home for the 
funeral. 

The local. police authorities have an- 
nounced the intention of putting tighter 
screws on itinerant jewelers this year. 
Local merchants will look to a closer ob-; 
servance of the law against auction sales 
by concerns that conduct them after being 
in business here only a short time. 

A man was arrested a few days ago ona - 
charge of false pretense, on complaint of 
Jeweler S. E. Fegley. The latter had pur- 
chased a bill of goods which was not satis- 
factory and the man called and represented 
himself as an agent of the firm, come to 
effect a settlement. He secured a check 
for $37.50 and a pair of eyeglasses. The 
accused will answer in court. 

The new Pennsylvania Optometry Law 
went into effect on Jan. 1, but the local 
optometrists have not yet received their 
certificates. As all passed the necessary 
examinations qualifying them to perform 
the duties of optometrists, they are able to 
conduct their business. The new law re- 
quires all optometrists to pass an exami- 
nation before the State Examining Board. 








Arthur A. Evarts, Dallas, Tex., deliv- 
ered an address recently before the local 
Rotary. Club, in which he enumerated the 
many necessities of life which the jeweler 
furnishes, among them being watches and 
wedding rings. “All the war funds of the 
warring nations cannot pay the world’s 
debt to the jeweler. One little gold locket 
worn with a mother’s picture around the 
neck of a soldier the day he charges out 
of the trenches for the last time,” said Mr. 
Evarts, “is worth all the money in. the 
world to her.” 





a - 
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—without a doubt the greatest 12 size com- 
plete watch on the market to retail for $40. 


The movements have 21 ruby and sap- 
phire jewels and are adjusted to FIVE 
positions, to temperature and isochronism. 


The cases—open face only—are guaran- 
teed for twenty-five years, have an inside 
cap and are made in two styles—empire and 
bassine. 


The - ” Se & is cased and timed 


at the factory and a price card 1s furnished 
with each watch together with a handsome 


display box. 
Ask your jobber for it. 


Illinois Watch Company 


Springfield 
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Chicago Notes. 

Isaac Goldstein, 4606 Kenmore Ave., died 
recently and his jewelry business has been 
discontinued. 

Peter Rinkin, buyer of silverware at the 
“Boston Store,” will leave this week on an 
eastern trip. | 

W. W. Beckwith, of the Chicago office 
of Joseph Fahys & Co., will leave in a few 
days on a road trip. 

Sam W. Hoke, manager of the Jewelers 
Technical Advice Co. of New York, is at 
the Hotel Alexandria. 

F. M. Drummond, of the J. H. Stouffer 
Co., returned recently from a short busi- 
ness trip out of the city. 

C. J. Roehr, of the Bassett Jewelry Co., 
will leave in a few days on a road trip, 
his first of the new year. 

H. G. Drover, in the jewelry business in 
Little Rock, Ark., passed through the city 
this week on his way east. 

Charles Gustafson, who is in the jewelry 
business in Lincoln, Nebr., was in the city 
last week buying ecclesiastical jewelry. 

W. G. Minnemeyer, salesman well known 
in the jewelry trade, tripped in alighting 

‘from his automobile last week and gave 
his ankle a bad sprain. 

Briggs & Reid, jewelers auctioneers of 
this city, last month sold out for the re- 
ceiver the entire stock of George L. 
Flaherty of Missoula, Mont. 

It was announced last week that the 
Great Western Mail Order Co. was in 
financial difficulties, F. M. McKey being 
appointed trustee for the benefit of credi- 
tors. 

Dave Saunders, who represents the Bon- 
ita Art Co., of Wheeling, W. Va., will be 
at the Fort Pitt Hotel in Pittsburgh next 
week with this line and all the others he 
represents. 

F. B. Tinker, Chicago representative of 
the Anco Silver Co., has been ill for sev- 
eral days past with lumbago, but will be 
able to go to Pittsburgh, where he will 
represent the line at the Fort Pitt Hotel at 
the exposition. 

Scott R. Hamilton, jeweler at 1048” 
Argyle Ave., has discovered that the op- 
portunities are better in the photography 
business than in the jewelry business, and 
he has therefore decided to give his entire 
attention to the former line. 

Sometime between Dec. 22 and 24 bur- 
glars entered the jewelry store of Morris 
Stepner, 321 W. Madison St., and robbed 
him of $600 worth of watches, rings and 
La Vallieres. The burglar gained entrance 


coinensamendnemtet 


to the jewelry store by the roof of a neigh- 
boring cigar store. 

More activity was seen among the manu- 
facturing plants of the city last week than 
for a long time, owing to the fact that the 
strike has been settled and a good many 
of the men have returned to work. In 
spite of the fact that the holidays are now 
over, the shops of the city are filled with 
all sorts of orders. 

A thief broke the show window at the 
store of Charles A. Joneson, 5915 S. Hal- 
sted St., early on the morning of Jan. l, 
but, before he could get away, a policeman 
arrested him. The policeman reports that 
he had pocket knives and valuable china 
in his possession. No jewelry was on dis- 
play in the window at the time. 

Several auction sales of jewelry, con- 
ducted by “fakers” well known to the trade, 
have been called to the attention of the 
Advertising Association of Chicago, and 
the vigilance committee may prosecute un- 
der the State advertising laws. The sales 
were held during the holidays, and it is said 
that there was gross misrepresentation. 

The worry and anxiety caused by the 
placing in operation of the new Federal 
war tax laws have abated to a considerable 
extent, since the trade has secured a bet- 
ter knowledge of the matter. The ma- 
jority of the wholesale firms of the city 
were taking inventory this week, and there 
was a tendency on the part of the sales- 
men to visit their factories during this 
period. 

Figures which have just been announced 
by the newspaper bureau of statistics show 
that the past year was a very favorable one 
for the jewelry and optical business, from 
the standpoint of production. During the 
year the total value of the jewelry and 
optical goods produced in the city was 
$96,075,000, compared with $91,500,000 in 
1916. The showing in the manufacturing 
figures is most interesting, since it indi- 
cates that in spite of the strike the makers 
of jewelry were able ot sell enough goods 
to considerably better the showing of last 
year. 

A man using the name of Willard W. 
Mack passed a bogus check on C. E. Dice, 
2161%4 N. Chicago St., Joliet, Ill., a short 
time ago, securing in exchange a _ white 
gold ring set with a centre diamond and 
three others on the side. of the shank. 
The scratch number on the watch was 
“761.” The man took a taxicab to the 
LaSalle Hotel, Chicago, but has not been 
traced further. He was an employe of the 
American Can Co. in Joliet, is 24 years of 
age, 5 feet 7 inches in height, smooth 





Telephone: 


CENTRAL 5125 
Chicago 


———ae ee 


shaven and wore a dark overcoat with a’ 
belt and a dark soft hat. 

A report from Washington, D. C., has 
reached Chicago optical concerns showing 
the remarkable growth of the optical glass 
manufacturing industry in this country 
since the war started. The industry, it is 
stated, is one of the few which has been 
successfully developed as a direct result of 
the war. Prior to the opening of the war, 
all the optical glass used by Chicago firms 
was imported from either Germany or 
England. About two years ago experiments 
were started with Government aid, to see 
if it could not be produced in-this country. 
Until a few months ago results were not 
entirely satisfactory, but the difficulties, it 
is stated in the report, have been overcome. 


Dr. Raymond A. Swett, who is said. by 
the police to have a dozen jewel robberies 
in as many cities to his credit, escaped from 
officers last week by jumping overboard 
from a steamboat on the Mississippi River 
near New Orleans. He had been arrested 
and was being taken back to Los Angeles, 
Cal., to answer a charge of robbing the 
home of William Wrigley, Jr., in that city 
of jewels valued at $40,000. The robbery 
occurred last April. According to the Chi- 
cago police, Swett is wanted here in con- 
nection with the robbery of several jewelry 
stores last Winter. His specialty is said 
to be jewelry, no record of his having 
taken any other loot at any time being on 
file. He is a lentist. 








Because of the fact that many instances 
have been reported where merchants lo- 
cated near camps and cantonments have 
increased their prices since the opening of 
such camps, sometimes several hundred 
per cent., when market and other industrial 
conditions do not warrant such increases, 
Representative McKeown, of Oklahoma, 
has introduced a bill into Congress making 
it unlawful to wilfully overcharge for 
goods, wares and merchandise sold to per- 
sons in the military service of the United 
States. The bill provides that whoever 
shall wilfully charge, receive or collect any 
greater sum for goods, wares and mer- 
chandise sold to persons in the military 
service of the United States than the regu- 
lar retail price of goods, wares and mer- 
chandise offered. for sale to the general 
public shall be punished by a fine of not 
more than $1,000, or by imprisonment for 
a term not to exceed one year, or by both, 
in the discretion of the court. The meas- 
ure has been referred to the Committee on 
the Judiciary. 
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Buy in Cincinnati 


The Great Central-Western Market 








THE THOMA BROS. CO. 


Established 1868—Incorporated 1909 


Wholesale Distributors 
fo Retail Jewelers 


Watchmakers’ and Jewelers’ Tools, Materials, Findings, 
Boxes, Cards, Tags, Etc. Watches, Chains, Fobs, La Vallieres, 
Pendants, Lockets, Bracelets, Knives, Pencils, Etc. 


WE SPECIALIZE in Genuine Watch Materials and the 
Highest Grade Findings. 


_—_ —_ 
a 


128-130 EAST FOURTH STREET 
CINCINNATI 














Write for our 


900-PAGE 


complete 


Catalogue “J” 








Wallenstein, Mayer & Co. 


Wholesale Dealers in 


Jewelry, Watches, Cut Glass, 
Silverware, Clocks, etc. 


31 TO 39 FOURTH AVE. E., CINCINNATI, O. 

















A LINE OF QUALITY 


Which Appeals to Exclusive 
Jewelers 


Most extensive and the very latest 








designs at reasonable prices. 








LINDENBERG, STRAUSS & CO 


Long Distance Phone, Main 2536 


The Dorst Company 
THE SPECIAL 
Manufacturing Jewelers 


for the 


Retail Jewelry Trade 


S. E. Cor. Fifth and Elm Sts., Lion Building 
CINCINNATI, O. 


OUR SPECIALTIES:—Diamond Rfounsing,. Js omy t d Case 
Repairing, Emblem Goods and Jewels, adges and 
Class Pins, Engraving and Enameling. 

















ENGRAVING BLOCKS 


Victor 
— For All Purposes 











DIES AND SPECIAL TOOLS 


For Jewelers 


Adolph Muehimatt 


Lion Building 
CINCINNATI 














Send for Booklet 
Patent April 9, °12. 











Platinum, Gold, Gold-Filled, 
Silver and Gold Plated 


Bracelet 


Watches 


Ranging in price from 


$2.50 to $500.00 


. = # ~Loose and Mounted Diamonds 
Send for Catalog 


Richter & Phillips 


THE LEADERS 
114-116 West Gth St., Cincinnati, Ohio 
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Fred Goosmann, 


Somerville, Tenn., 
jeweler, is visiting relatives in Cincinnati. 
Joseph Hennocksberg, 31 E. 4th St., job- 


ber, returned from a week’s‘trip on Wednes- 
day, Jan. 2. 

Ed Cronginger returned to his desk and 
again took up the reins of his jewelry busi- 
ness the day after New Year’s, after being 
home for three weeks because of illness. 

Visitors during the week at wholesale 
houses included Frank G. Meyer, Dayton, 
O.: E. Mueller, Hamilton, O.; C. C. Mar- 
lett, Middletown, O.; Mr. Bader, Middle- 
town, O., and George Kolb, Hopkinsville, 


Ky. 

Walter Wilkinson of the Wilkinson 
Jewelry Co., Eastman, Ga., is visiting Aaron 
Cohn, of Cohn, Hahn & Newstedt. Nate 
Hahn of the same firm is spending a few 
days on a hunting trip through West Vir- 
ginia. 

The Meyers Jewelry Co., Milford, O., 
reported to the Cincinnati police that its 
safe had been blown open Monday morn- 
ing, Dec. 31, and $200 in cash and $100 in 
checks were missing. Nuitro-glycerin was 
used to blow the safe. 

Sig Strauss of Lindenberg, Strauss & 
Co., has been confined to his home for sev- 
eral days with a bad attack of tonsilitis. 
Another victim of the same disease is 
Charles Gerlack of Wagenlander Bros., 
who has been home two days with a slight 
attack. 

Fire Saturday, Dec. 29, on Central Ave., 
threatened for some time to spread to ad- 
joining blocks where Anthony Schemel and 
S. Shapiro have locations for their jewelry 
stores. The blaze caused a loss of $60,- 
000 in the square adjoining the locations of 
the jewelers before it was controlled. 

Activities of workers for the Red Cross 
campaign among the empoyees of the Wads- 
worth Watch Case Co. enabled the city of 
Dayton, Ky., to lead the over-the-river 
towns in the race for supremacy. Practi- 
cally every employee of the big factory be- 
came a member of the organization during 
the campaign. 

Bingaman & Co., jewelers at 6th and 
Vine Sts., are preparing to give up a por- 
tion of their store on the corner to make 
way for the location of a new drug store, 
which will take over the Vine St. front- 
age and 28 feet deep on 6th St. The bal- 
ance of the store will be kept by the 
Bingaman concern. The change will not 
take place until Feb. 1. 








Pacific Coast Notes. 


Frank S. Ziegler, Stockton, Cal., spent 
o closing days of 1917 at San Francisco, 

al, 

Fordwood Bros., formerly of Washing- 
ton, have opened a store and repair shop 
at Corning, Cal. 

J. H. Leyson, a Salt Lake, Utah, jeweler, 
is now making a trip along the Pacific Coast 
to various points, including San Francisco. 

E. W. Hoffman, Hubbard, Ore., is ad- 
vertising a closing out sale with the idea 
of retiring from business early in the new 
year, 


H. O. Chute, formerly of Tulare, Cal., 
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and Prescott, Ariz., who recently opened a 
store at Sawtelle, Cal., is preparing to add 
a novelty department and other lines. 

H. C. Timms, who has been in business 
at Halfway near Richland, Ore., for several 
years, has closed his store and left with his 
stock for a destination to be announced 
later. 








Evansville, Ind. 





Hovey H. Tislow, leading jeweler at 
Petersburg, Ind., was a business visitor in 
Evansville a few days ago. 

Fred Damm, a well known jeweler of this 
city and Miss Ethel L. Jones, were united 
in marriage at the home of the bride’s 
parents here, on New Year’s day and will 
make Evansville their home. 

Oliver Artes has returned to Chicago 
after spending the holidays here with 
friends and relatives. He was accompa- 
nied by his wife and daughter. Mr. Artes 
is connected with a large watch manufac- 
turing company in Chicago. 

Mr. Rhodes, father of F. A. Rhodes, the 
well known retail jeweler at Chrisney, Ind., 
has been appointed by Governor James P. 
Goodrich as a member of the Nancy Hanks 
Commission, which organization looks after 
the park at Lincoln City, Ind., where the 
body of the mother of Abraham Lincoln 
is buried. 

The button factories at Petersburg, Ind., 
and Shoals, Ind., are being operated on 
steady time and it is reported they will 
operate on full time so long as they can 
get the shells. None of the mussel shell 
crews along the rivers in this section are 
working now as most of the rivers have 
been frozen over for the past several weeks. 

R. Newt Sisson, well known pearl buyer 
of Qakland City, Ind., was here during the 
holidays as the guest of his brother, Logan 
Blaine Sisson, editor of the Evansville 
Commercial. Mr. Sisson said that he did 
not look for much business in the pearl 
buying line until the mussel digging season 
opens again next Spring in southern In- 
diana and southern Illinois. 

J. D. Jensen & Co. and L. F. Blanc, lead- 
ing retail jewelers at Henderson, Ky., 12 
miles below here, are on the Red Cross 
roll of honor, as all members of those firms 
and the employes have taken out member- 
ships in the Red Cross. In Evansville the 
following are on the Red Cross roll of 
honor: Bitterman Bros., 204-206 Main St.; 
Kruckemeyer & Cohn, 407 Main St., and 
the Charles F. Artes Co., Inc., 327 Main 
St. 

The local retail jewelers are much inter- 
terested in the announcement that Moore’s 
Hill College, at Moore’s Hill, Ind., will be 
moved to Evansville and the college will 
open here in the Fall of 1918. The city 
of Evansville raised $500,000 to get the col- 
lege and the Methodist Episcopal Church 
of the State raised a similar sum. It is 
believed that with several hundred college 
students here each year that the trade of 
the retail jewelers will be increased a great 
deal. Jewelers did their part in the cam- 
paign to locate the college here. 








Fire recently destroyed the Humrichouse 
building at Hagerstown, Md., occupied by 
the jewelry store of J. F. Denniston and a 
number of other business establishments. 


Cleveland. 





Edward Nolf, of Nolf Bros., Wadsworth, 
Ohio, was a recent visitor to the Cleveland 
market. 

W. J. Rieth, jeweler at 3741 Fulton Road, 
is selling out his shop at auction, not having 
been able to find a purchaser by the first 
of the year. As soon as his stock is closed 
out he will go to Elyria, where he will go 
into business with his brother, also a 
jeweler. | 

J. E. Speaker, formerly of L. H. Schafer 
& Co., Chicago, has been added to the sell- 
ing staff of the H. W. Burdick Co., Sweat- 
land building, and will travel West Vir- 
ginia, Kentucky, Indiana, Illinois and 
Michigan. This is the territory previously 
covered for the Burdick company by E. F. 
Mallet, who recently left the employ. of the 
concern. 

Word has been received that Dewey T. 
Sigler, of Sigler Bros. Co., wholesale jewel- 
ers of Cleveland, has been made captain of 
Battery D, United States Field Artillery 
stationed at Camp Sheridan, Montgomery, 
Ala. Captain Sigler, received his first mil- 
itary training with Troop A, Cleveland’s 
crack cavalry troop. He served as sergeant 
in the Ohio Guard on the Mexican border, 
and was raised to his captaincy on account 
of his previous military experience and 
capacity. 

A. E. Schultz, manufacturing jeweler in 
the Sweatland building, has just added an- 
other star to his service. flag, and three 
new men to his force of workers. Within 
the last few weeks, John Pressler has left 
the Schultz shop to go into the National 
Army at Camp Sherman, Chillicothe, Ohio, 
and William Slapnicka has joined the Coast 
Guard artillery. .Their places have been 
filled and an additional man taken on. Mr. 
Schultz is well satisfied with the way work 
is coming in and finds his shop busy taking 
care of it. 

G. L. Sigler Bros. Co., and Sol Nusbaum, 
of the Wagner-Gilger-Cohn Co., both Cleve- 
land wholesalers, are administrators in 
charge of the store of the late William G. 
Hildebrand. An appraisal of the store is 
now under way, after which it will be dis- 
posed of. The store, at 1416 W. 25th St., is 
for sale, if a purchaser can be found. The 
closing of W. 25th St. to traffic during the 
completion of the western approach to the 
high level bridge and the new subway, is 
said to have been the cause of a bad season, 
worry over which resulted in Mr. Hilde- 
brand’s death. Vehicular traffic over the 
bridge is again open, however, and when 
the site of the subway is finally cleared the 
location is expected to be much better than 
before the bridge was started. The stand 
was formerly that of Charles J. Roseberry, 

jeweler, who sold out to Mr. Hildebrand 
about two months ago. 








Burglars recently entered the jewelry 
store of Carl Rivinius, on High St., Ebens- 
burg, Pa., and got away with several trays 
of jewelry, valued at about $400. En- 
trance to the store was effected by remov- 
ing a wooden shutter, which protected a 
large glass in a rear door. The burglars 
used a “jimmy,” inserted under the lower 
edge of the glass, shattering the pane at a 
place which enabled them to reach through 
and unlock the door from within. 
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St. Louis, Mo. 


We are gratified to announce that the general 
strike of jewelry workers, which has been in 





progress for the past three months, has been called 
oft and the men are now returning to work with- 


out any stipulations. 


We are soliciting the resumption of your patron- 
age with the assurance of prompt, efficient and 
uninterrupted Service. 


ST. LOUIS MFG. JEWELERS ASSN. 


Bauman-Massa Jewelry Co. 


Eisenstadt Mfg. Co. 
Gutfreund-Arnold Jewelry Co. 
Martin Hacker 

Kennedy & Company 

Lee & Helmerichs Co. 
Loewenstein Bros. 
Maritz Jewelry Co. 
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A. R. Brooks, of the Brooks Jewelry & 
Optical Co., is building a bungalow on his 
farm at Wright City, Mo. 

L. A. Fassett, president of the Weiss & 
Fassett Diamond Corporation, says the 
December business of the firm was the 
greatest in its history. | 

Joseph M. Ebeling, formerly a_ well- 
known jeweler, is now secretary of the 
St. Louis Real Estate Exchange and one 
of the leading real estate men of the city. 


Lawrence Oberting of the St. Louis 
Clock & Silverware Co. has returned from 
a week’s vacation at his home at Smith- 
ton, Ill. His wife, who was recently in a 
critical condition, is now convalescent. 

S. G. Smiley, formerly traveler for the 
Elliott Manufacturing & Jewelry Co. in 
Kansas, Missouri and Southern Illinois, is 
now representing the Eisenstadt Mfg. Co. 
in North and South Dakota and Minne- 
sota. 

H. F. Hines, western representative of 
the Weidlich Bros. Mfg. Co., Bridgeport, 
Conn., has been in Mullanphy Hospital for 
a week recuperating from an operation for 
a diseased tooth. He has recovered suffi- 
ciently to leave for New York. 

The following out-of-town jewelers were 
here during the past week. D. E. Guthrie, 
Raymond, Ill. A. L. Alpiser, Edwardsville, 
Ill.; George Tetley of the Robert Tetley 
Jewelry Co., Farmington, Mo. Mr. White 
of the White Jewelry & Art Co., Litchfield, 
Til. 

Four men while robbing the jewelry 
store of William E. Golb at 3418 Olive 
St. by smashing a window made so much 
noise that the police were attracted. In 
the revolver battle that followed several 
plate glass windows were shattered but 
nobody was wounded. One man was cap- 
tured. He said he was Joseph Brown of 
15 N. Sarah St. Jewelry valued at $75 
found on him was identified as part of 
the loot from the store. The other three 
escaped. 

When City Clerk M. J. Whelan called 
up an East St. Louis jeweler, and reminded 
him that he had not taken out his retail 
merchant’s license for 1918 and suggested 
that he come over to the city hall and take 
it out, the jeweler thought Whelan was in 
a bit too much of a hurry and said some- 
thing to that effect. The clerk caused a 
warrant to be issued. Before it was served 
the jeweler sent a check for the license fee, 
but he was arrested anyway, although im- 
mediately released. 

Max Greenberg and Patrick Smith have 
been indicted on the charge of robbery in 
the first degree. They are accused of 
having forced their way into the home of 
S. Pian, a jeweler, 4651 Newberry Terrace 
and, after binding and gagging Mrs. Pian 
and two maids, stealing diamonds and 
Jewelry valued at $2,000. The men were 
arrested at the Metropole Hotel. In their 
possession 101 diamonds were found, the 
police say. They said they were diamond 
brokers. Pian identified part of the dia- 
monds as having been stolen from his wife. 
Greenberg is under sentence of five years 


a toe 
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to the penitentiary for robbing box cars 


and is under indictment on another charge. 

The Elliott Manufacturing & Jewelry 
Co., conducted for the past 10 years by 
J. Reed Elliott, discontinued business on 
Jan. 1 and was succeeded by the Sartor 
& Kroeger Jewelry Co. The new firm 
consists of L. G. Sartor and R. F. Kroeger, 
who have been connected with the Elliott 
firm for about eight years. Mr. Elliott will 
retire from the wholesale jewelry and 
manufacturing business and will not be 
connected with the new firm. The Sar- 
tor & Kroeger company will do a whole- 
sale business in jewelry, watches and dia- 
monds. It will continue in the same loca- 
tion, rooms 506 and 507 Globe-Democrat 
building, but extensive alterations are be- 
ing made. The new firm will be repre- 
sented on the road by L. G. Sartor and 
Robert Evans. The latter was an inside 
man with the Elliott firm for seven years. 
Mr. Kroeger will not be able to take an 
active part in the conduct of the business 
at present, as he is a first sergeant in the 
National Army at Camp Funston. He was 
at home during the past week on fur- 
lough. The manufacturing branch of the 
Elliott company has been sold to the Hy- 
man & Abraham Mfg. Co., a newly or- 
ganized company which will continue to 
occupy rooms 508 and 509, adjoining the 
Sartor & Kroeger establishment. Mr. Hy- 
man has been foreman of several St. Louis 
factories and has had long experience and 
is an expert in his line. Mr. Abraham 
has also had a long factory experience and 
was until recently connected with one of 
the largest firms in Kansas City. 
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A. N. Field, Redgranite, Wis., has com- 
pleted a successful auction sale, lasting 10 
days, which was conducted by George W. 
Wisnom. 

Edwin Neseman, expert jeweler and 
watchmaker, Munising, Mich., spent the 
holidays at the home of his parents in 
Algoma, Wis. 

R. J. Goetzl, manager of the retail jewelry 
store conducted at Tigerton, Wis., by Fred 
N. Harris, Wittenberg, Wis., took a short 
vacation following the holiday season and 
visited his parents at Appleton, Wis. 

Syd. E. Brown & Co., Merrillan, Wis., 
are closing out their jewelry, silverware 
and cut glass departments, due to the con- 
tinued illness of Mr. Brown, who has had 
personal charge of this part of the busi- 
ness, 

Charles Calkins, who has been associated 
with the retail jewelry store and-repair shop 
of P. C. Walters, Viola, Wis., for several 
years, has resigned in order to engage in 
another line of business on his own ac- 
count. 

Letters received at Berlin, Wis., from 
Capt. Robert S. Doering, who was manager 
of the Berlin store of the Doering Jewelry 
Co., Waterloo, Berlin and Waupun, Wis., 
until entering the military service, indicate 
that he expects soon to be “Over There.” 

Nels Thorbus, Brantwood, Wis., who has 
been manufacturing fine cutlery and edged 
tools on a small scale for several vears, has 
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established a complete factory and hence- 
forth will market his increased output 
through the retail and jobbing trade. 

The Milwaukee Jewelers’ Club will hold 
its regular monthly meeting tonight (Wed- 
nesday, Jan. 9), at the Hotel Blatz. The 
session will be preceded by the usual din- 
ner. The December meeting, as usual, was 
omitted because of the pressure of holiday 
business demands upon members of the 
trade. 


The Bunde & Upmeyer Co. donated a 
beautiful silver trophy for one of the prin- 
cipal events of the annual tournament of 
the Wisconsin State Pony Bowling Asso- 
ciation, which opened at the Calumet Club, 
Milwaukee, on Friday evening, Jan, 4. 
Forty-four teams from all parts of the 
State participated. 


Miss Evelyn Horstmann, formerly asso- 
ciated with the retail jewelry store of T. J. 
Thompson, Barron, Wis., is now studying 
optometry at Minneapolis, Minn., and in- 
tends to establish herself in regular prac- 
tice in Barron upon completing the course 
and passing the Wisconsin and Minnesota 
state board examinations. 

Gustave Keller, Appleton, Wis., former 
president of the Wisconsin Retail Jewelers’ 
Association, and head of K. F. Keller & 
Sons, jewelers and optometrists, spent a 
day in Milwaukee last week with his son, 
Lieut. L. Hugo Keller, who left for the 
east to take his station in the army. Lieut. 
Keller is a graduate of the second officers’ 
training camp at Ft. Sheridan, IIl. 

L. B. Young, jeweler and optometrist, 
Park Falls, Wis., was made the subject of 
an interesting historical sketch in a special 
edition of the Park Falls Independent last 
week, which reviewed the growth of the 
city. The article tells how Mr. Young 
opened a small store 15 years ago and today 
has one of the finest establishments in 
northern Wisconsin. Mr. Young was one 
of the organizers and is a director of the 
First National Bank of Park Falls. 

The Wisconsin retail jewelry trade noted 
with much regret that Anton P. Hirzy, 
Grand Rapids, Wis., one of the oldest and 
best known members of the trade in this 
State, is disposing of his stock and will re- 
tire from active business about Jan. 15. Mr. 
Hirzy suffered a stroke of paralysis nearly 
a year ago and while he has made fair re- 
covery, he still felt unable to devote the 
attention to his business which it deserved 
and therefore determined to retire. The 
fine business block owned by Mr. Hirzy 
already has been leased for another line of 
business. 

The L. D. Dana Jewelry Co., Antigo, 
Wis., with a branch store at Marshfield, 
Wis., has moved into its new location in 
Antigo, vacating quarters which it has oc- 
cupied for more than 20 years. The new 
store occupies the Guenther building, which 
has been rebuilt and re-equipped with new 
furniture and fixtures throughout. L. D. 
Dana came to Antigo in 1888 and opened 
a retail jewelry store in connection with 
the Schutz Drug Co. In 1897 he moved 
to larger quarters in the Dawley building, 
just vacated. Several months ago the busi- 
ness was incorporated, the sons, Robert 
and Guy, being admitted into the business. 
The Marshfield store then was established, 
with Guy Dana in charge. 
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UY IN KANSAS 
The Heart of the U.S. A. 


The following houses will 
supply your wants 


















Farming 







EXPECTATIONS 


When you send your old gold, silver, filled material and platinum away to be disposed of, you are expecting to 
get your full value for same. 


Did you ever stop to figure why you get more from us than you would from the smelters and refiners. We will 
tell you why. The fact that we use this material in our own factory, whereas, the refiners have to dispose ot 
theirs and of course you are the man who helps to pay their profit. 







We admit that it is economy for us to buy the old gold in preference to the fine gold, which costs us a little 
bit more. We are going to ask you to send us what you have on hand, at our expense, and if our price is not 
satisfactory, ask us to return it at our expense. 

MEYER JEWELRY COMPANY Boley Building, Kansas City, Mo. 








-There Are No Mummies Here 


You know what a mummy is. Dead Stuff. Unsalable Goods—the kind you couldn’t give away. 


We are dealers in live, up to snap, gingery jewelry, that sells. Selling “sellable” merchandise is 
our business. And with the goods we selt you comes a service that makes you feel that you are the 
chief consideration. 







“Some Satisfactory Service” 


C. B. NORTON JEWELRY CO. 1016-18 Walnut Street, Kansas City, Mo. 









Edwards-Ludwig-Fuller Jewelry Co. 


(Formerly EDWARDS & SLOANE JEWELRY CO.) 


WHOLESALERS OF 


JEWELRY, WATCHES, DIAMONDS, CLOCKS, SILVERWARE, 
CUT GLASS, TOOLS, MATERIALS, Etc. Catalog on Request 














MANUFACTURING JEWELERS, EXPERT REPAIRERS AND SKILLFUL ENGRAVERS. 
Send your work to a factory where the proprietors are experts. 


Mr. H. W. Porter, Engraver Mr. E. B. Wiser, Jeweler 


These men are well known for their efficiency in handling work mentioned above, 
each has had many years of experience and all work leaving the factory is 
personally inspected by them. ESTABLISHED 30 YEARS. 







———$<——<$<————— — —_ 


PORTER & & WISER: CO. 


MANUFACTURING JEWEL 


(74g KANSAS CITY. MO: 

















Traffic 266 Trains a day 
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F. P. Yearick, Fillmore, spent a few days 
here at Christmas time. 

Mr. and Mrs. A. S. Shaddow, Fresno, 
accompanied by Miss Epstein, have been 
spending some time here. 

Isador Behrstock and Harry Wolfe of 
the I. Behrstock Co., will start out about 
Jan. 10, affer new business. 

Mrs. Davidson, mother of G. D. David- 
son, of the G. D. Davidson Co., has arrived 
from the east to spend the Winter in Pasa- 


dena. 

Otto Boss, manager of the Los Angeles 
office of A. I. Hall & Son, San Francisco, 
went to that city to spend the holidays 
with friends. 

A. E. Baranger, manufacturers’ agent, 
has just started on a business trip to El 
Paso, San Antonio and Denver. He will 
be gone about one month. 

The entire force of the E. Bastheim Co. 
are busily engaged in taking the annual 
inventory of the company’s stock. The 
traveling men will not start out on the 
road until after Jan. 15. 

R. Wirth, watchmaker with the H. F. Wal- 
lace Co., finding himself unable to care 
for all his work himself, has secured the 
services of Mr. Risard, who came here 
recently from Salt Lake City. 

I. N. Sisselman, a newcomer in Los 
Angeles, has opened a store at 504 W. 
Washington St., near Figueroa. The loca- 
tion is a good one, though some distance 
from the present business center. 

Ray Vercler has returned from San 
Diego and reports having had a very suc- 
cessful trip. Mr. Royston, associated with 
Mr. Vercler, has started for a business trip 
around the “Kite-Shaped” track. 

J. P. Tait, 329 W. 7th St., reports his 
business during the holiday season much 
better than last year. This fact he attrib- 
utes quite largely to the rapid movement 
of the business center of the city toward 
W. 7th St. 

Perin Clark, who has been serving as 
salesman for Charles H. Clark, 704 
Broadway, has returned to his old home at 
Chillicothe, O., where he registered for the 
draft. He expects to be drawn into the 
service in the next draft. 

E. Gerson. 415 Title Guarantee building, 
spent the Christmas holidays in Oxnard, 
visiting his sister and brother-in-law. Mr. 
Gerson reports a very satisfactory holiday 
business which was larger than that of last 
year. 

Charles Schwenck, manager of the H. 
F. Wallace Co., spent New Year’s day in 
Pasadena, attending the Tournament of 
Roses, in company with his cousin from 
Chicago. Howard Barry of the same com- 
pany went to San Diego by motor for his 
holiday trip. 

D. A. Strausbach, 643 S. Spring St., has 
decided to retire from the jewelry business 
and is offering his stock and fixtures for 
sale. He has not fully décided what he 
will do in the future. He was formerly in 
business in Salt Lake City, having come 
here two and a half years ago. 
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A special sale is being held in the art 
department of S. Nordlinger & Sons. All 
art goods and chinaware are included. On 
account of the war, Giuseppe Ghizi, mana- 
ger of this department, will not go to Italy 
and France this year as usual. Mrs. Guizi 
is still in Italy, where she has been for more 
than a year. 

Among the out-of-town visitors here re- 
cently were the following: J. Howard 
Blanchard, Ocean Park; W. A. Manson, 
San Bernardino; J. H. Woolard, Whittier ; 
D. Van Wart, Huntington Park; L. C. Sa- 
win, Whittier; H. E. Wellman, Alhambra; 
Mrs. George L. Deitrich, Fullerton; R. D. 
Phillips, Long Beach. 

The wedding of Miss Ada Levinson, of- 
fice manager for her father, J. Levinson, 
wholesaler in the Title Guarantee building, 
to Arthur Blumenthal, a merchant of Santa 
Paula, Cal., occurred at the home of the 
bride’s parents in this city on Sunday, Dec. 
30. The young couple have gone to San 
Francisco on their wedding trip. 

Charles H. Clark, 704 S. Broadway, 
reports that his holiday business this year 
was between 30 and 40 per cent. better than 
last year. He has had among his custom- 
ers a number of motion-picture people, who 
are liberal spenders. Mr. Clark has secured 
an addition to his sales force in the person 
of Miss Halliday, formerly of Indianapolis, 
Ind. 

George E. Feagans had a narrow escape 
from a serious accident at Christmas time. 
While motoring with Mrs. Feagans and 
Mr. and Mrs. Joy, his son-in-law and 
daughter, another machine crashed into the 
one in which he was riding. He was con- 
siderably shaken up and bruised, but es- 
caped serious injury. The others of the 
party were not hurt. 


Los Angeles members of the California 
Gold & Silversmiths’ Association will here- 
after open their stores at 8.30 a. mM. and 
close at 5.30 p. mM. instead of being open 
from 8 until 6, as heretofore, thus giving 
the employes of the manufacturing depart- 
ments, as well as the sales people and office 
forces, the benefit of an eight-hour day, one 
hour being allowed for luncheon. 

All seven of the traveling salesmen of the 
E. W. Reynolds Co. are preparing to start 
out soon again on the road. Three of these 
men are from the jewelry department, two 
from the material department and two from 
the optical department. The management 
reports that not only the last month’s busi- 
ness, but that of the year has been the 
best experienced by the company since it 
was organized. Since Christmas business 
has been excellent. 

The Carl Entemann Jewelry Co., manu- 
facturers and wholesalers, report having a 
sood wholesale business, but they experi- 
enced considerable trouble on account of 
delay in transportation by both mail and 
express. It took six days to get one order 
from San Diego, a distance of about 125 
miles. Returns received from the smaller 
towns throughout southern California, Mr. 
Entemann reports. indicate that most of 
the jewelers there have done better busi- 
ness relatively than the Los Angeles retail- 
ers. The work in the company’s factory 
continues good, it being found impracticable 
to close on Monday the 3lst, on account 
of the pressure of work. 





Meyer, was married, Dec. 27, to Clarence 
Hucke. 

L. Megede, Richmond, Mo.; A. S. Eby, 
Bartlesville, Okla.; H. L. Wade, Pattons- 
burg, Mo., and W. S. Noble, Drexel, Mo., 
were among visitors to the trade recently. 

The Woodstock-Hoefer Watch & Jewelry 
Co. did an excellent Christmas business, 
particularly in watches and diamonds. P. 
R. Colbin has returned from Breckenridge, 
Mo., where he spent Christmas with his 
relatives. 

Jesse Chambers of the Chambers Jewelry 
Co., was married Dec. 30, to Miss Goldie 
Bigus by the Reverend Salo Stein. Mrs. 
Chambers is also the daughter of a jeweler, 
her father having been in the jewelry busi- 
ness on Union Ave. for a number of years. 
Mr. and Mrs. Chambers are now on their 
honeymoon in the east and on their return 
to Kansas City will live at one of the large 
hotels. 








San Diego, Cal. 





TRADE CONDITIONS. 


All local shops report a holiday trade in excess 
of a year ago, and it is partially attributed to the 
large number of men in the military service who 
are stationed in and near this city, and many of 
whom have families temporarily located in San 
Diego. 





Robert E. Downs, for four years con- 
nected with J. Jessop & Sons and now 
with Ditmer’s Optical Co., in Los Angeles, 
was married recently to Miss Helen Braley, 
daughter of former Park Commissioner and 
Mrs. Clark Braley of this city. 

An Austrian has been taken into custody 
here by the Federal authorities on sus- 
picion of being a dangerous alien enemy. 
Among others to whom it is alleged he had 
sent letters threatening death was Benja- 
min F. Emerson, a jeweler, located at 627 
5th St. 

The service flag at the store of J. Jessop 
& Sons now bears nine stars, two of which 
are for junior members of the firm, George 
Jessop, who is with the first regiment of 
machinists, which is about to go to the 
front in France, and Richard Jessop, who 
is with the aviation corps. 








Joseph A. Field, a Schenectady, N. Y., jew- 
eler, is exhibiting in his window a check for 
$100, which the Jewelers’ Security Alliance 
has drawn to the order of Policeman Lath- 
rop for the arrest and conviction of Peter 
Romilish, alias “Peter Marlow” and “John 
Grigard.” In the early morning of May 
22, Romilish took a paving stone from a 
pile onthe sidewalk and broke the Field 
window, securing four watches and other 
goods valued at $80. Policeman Lathrop 
on hearing the falling glass arrived in time 
to see the thief running away and when 
he refused to stop shot him in the leg. He 
was convicted and is now serving a three 
years’ term in Clinton prison. Romilish 
proved to be the burglar who robbed a 
jewelry store in Cazenovia in 1915. 
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H. W. Judge & Son, of Adrian, Mich., are 
holding a pre-inventory sale which began 
Monday, January 1. The firm declares 
the volume of their Christmas trade was 
far beyond their expectations. 

The stores of the J. L. Hudson Co., and 
the Adolph Enggass Jewelry Co., were 
among those designated as stations for the 
receipt of applications for War thrift 
stamps. It is expected that other jewelry 
stores, will also be designated as stations 
later. 

Sol E. Sallan’s jewelry store at Wood- 
ward and Gratiot Aves., showed prom- 
inently in the Ford Motor Co.’s film, 
showing Detroit’s great mob of Christmas 
shoppers, and the way they were kept in 
order at the crossings by the members of 
the Boy Scouts. The picture will be 
shown throughout the country. Sallan’s 
store is also displaying in its windows a 
100 percent Red Cross service poster. 

Detroit retail jewelers are much inter- 
ested in the statement emanating from 
Secretary of the Treasurer William G. Mc 
Adoo at Washington, through Associated 
Press dispatches, pleading with the retail- 
ers of the country to stop the practice of 
advertising to accept Liberty bonds in ex- 
change for merchandise. The installment 
jewelry houses of the city have all been 
indulging in this practice, and claim they 
are actuated only by patriotic motives. 

Information which may lead to the 
capture of the thieves who robbed the two 
safes of the jewelry store of. Whiteman & 
Hack, 98 S. Saginaw St., Flint, Mich., of 
$1,000 in cash and $10,000 in diamonds and 
jewelry, on Christmas eve, is now in the 
hands of the Flint police. Detective Victor 
Frielink, of the Flint police force, who 
is working on the case, has secured some 
valuable information of the presence in 
Flint on the night of the robbery, of mem- 
bers of a gang of thieves from Detroit. 
An effort to trace their movement while 
they were in Flint, is now being made by 
Detective Frielink. The Detroit police are 
also working on the case. 

Police of Sault Ste. Marie, Mich., pre- 
vented the defrauding of several Chicago 
jewelry firms, when they intercepted two 
forged checks, totaling $260.90 which 
Joseph Davis, jailed for burglary, had at- 
tempted to smuggle out of the jail, with 
the aid of another prisoner who was about 
to be discharged from custody. With the 
two checks were letters to Chicago firms, 
ordering jewelry for Christmas presents. 
The jewelry was to be sent to a woman in 
Herrin, Ill. Davis forged the name of 
Samuel C. Taylor, county clerk, using 
blank checks he found in a waste paper 
basket, used to fire the jail furnace. Musi- 
cal instruments were also included in the 
list of presents in a letter addressed to an- 
other firm. 

Miss Marjorie Kay. daughter of Robert 
D. Kay, diamond merchant and retail 
jeweler at 25 Grand River Ave., E., was 
the star performer at the annual open 
house of the Detroit Y. M. C. A. on New 
Year’s day. In her clear lyric voice, in 
which she sang to the wounded soldiers 
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while a nurse at the front in the early days 
of the war, while a member of Mrs. Vand- 
erbilt’s hospital in France, she rendered 
several solos. She was one of the first 
auxilliary nurses to return to the United 
States. She landed in New York a year 
ago, and has appeared in several film plays 
of a patriotic nature displayed in the mili- 
tary cantonments of the country. She ap- 
peared at the Y. M. C. A. open house en- 
tertainment in nurse and khaki costume. 

Detroit retail jewelers were again called 
upon by the fuel administration this week 
to aid in conserving the fuel display. All 
previous orders of the fuel administration 
covering sign and display lighting have 
been cancelled. A new order, now in ef- 
fect, permits sign and display lighting to be 
used as in the past, excepting on Thurs- 
day and Sunday nights. On these days no 
sign nor display nor advertising lighting 
whatever may be used. Lighting of en- 
trances to business places must be reduced 
to the minimum for safety. Lighting of 
store windows must be shut off entirely 
when the stores close. The new rules are 
given wide publicity by the Detroit Edison 
Co., through its president Alexander Dow. 
All of the large down town retail jewelry 
stores, including Wright, Kay & Co, 
Sallan’s, Goldsmiths and Silversmiths, Inc., 
Traube Bros. & Co., and the smaller stores 
as well observed the new rules beginning 
Thursday evening, January 3. 

The police of Detroit and Monroe, Mich., 
have been notified to be on the lookout 
for a negro, aged 30 years, who, it is al- 
leged, committed a $3,500 robbery in the 
Alfred J. Heesen store, on Summit St., 
Toledo, O., on Friday, December 28. The 
porter disappeared from the vault in the 
jewelry store, a few minutes before the 
loss was discovered. He had been around 
the desk in the store, and with a basket in 
one hand was cleaning up the store, ac- 
cording to the story which reached Detroit. 
He is believed to have taken the money 
from the vault, and secreting it in his 
basket gradually worked his way through 
the customers and clerks in the store, to 
the front entrance. He wore only a sweater 
as his coat and hat were left in the store. 
He had worked at the store for seven 
months. The Detroit and Monroe police 
were notified he was seen leaving Toledo 
in a motor car bound for Detroit through 
Monroe, which is part way between Toledo 
and this city. As yet no clue has been 
found of the negro. 








Omaha. 


Harry Ryan has gone to Fort Sill, Okla., 
to visit his brother. 

J. M. Washburn, with the Byrne-Duff 
Jewelry Co., is visiting in Sioux City, Ia. 

George H. Doherty, with the Byrne-Duff 
Jewelry Co., is spending the holidays in the 
city. 

John Byrne is arranging to leave about 
the middle of the month on a selling trip in 
the State. 

C. H. Thompson and I. W. Pope. with 
P. J. Bruner & Co., leaves in a few days 
on the Spring selling trip. 

C. E. Reese says his business for Decem- 


. ber shows 50 per cent. increase over any 


month since he has been in business. 
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R. W. Brennan, the world’s champion 
bronco “buster,” was in the city last week 
and has on display at the C. B. Brown Co.'s 
store the championship belt, valued at 
$1,000. There are 17 gold plates in the 
belt, each plate representing something per- 
taining to frontier days. Mr. Brennan was 
born in 1867 and has travelled all over the 
world. The belt is creating considerable 
attention. 

The out-of-town jewelers in Omaha last 
week included: P. H. Edlund, Kimball, 
Nebr.; M. D. Crossett, Loup City, Nebr,: 
N. F. Richart, Hartley, Ia.; A. D. Smith, 
Cedar Rapids, Nebr.; W. E. Evans, Red 
Oak, Ia.; J. E. Welling, Pender, Nebr.: 
W. L. Smith, Malvern, Ia.; Emil Kliment, 
Wilber, Nebr.; O. C. Zinn, Hastings, Nebr. ; 
Noah Unger, Plymouth, Nebr.; John Chris- 
tensen, North Bend, Nebr.; M. P. Hill, 
Shubert, Nebr.; John Morris, Carson, Ia.; 
George Laren, Hamburg, Ia.; George 
Haldeman, Tabor, Ia.; C. E. Porter, Mal- 
vern, Ia.; R. J. Kervin, Griswold, Ia.; 
Grover Spangler, Fremont, Nebr.; Fred 
Dietz, Scribner, Nebr.; H. A. Martin, 
Lyons, Nebr. 
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S. H. Friend, diamond dealer, of 704 
Market St., expects to start for New York 
the middle of January on a several weeks’ 
business trip. 

A. W. Huggins, president of A. I. Hall 
& Son, received a very nice Christmas 
greeting the day before Christmas on his 
return from lunch. It was in the form of 
a beautiful bronze, silver-mounted desk set. 

Oberlin Bros. Co., Fresno, is soon to 
move into its new, large and modern quar- 
ters on J St. For several weeks extensive 
improvements and alterations have been 
taking place preparatory for the new occu- 
pancy. 

Otto J. Boss, manager of the Los Ang- 
eles branch of A. I. Hall & Son, was in 
San Francisco over the holidays taking a 
much needed rest and picking out some 
new merchandise to take south with him 
for the Spring business. 

Among the trade visitors in town during 
the holidays were W. C. Anderson, formerly 
in business in East Auburn; Robert Mason, 
Visalia; Dr. and Mrs. Fulford, of the Han- 
ford Jewelry Co., Hanford; Mr. and Mrs. 
F. F. Daunt, Merced; H. Meyer, Vallejo; 
Mr. Reynolds, of the Reynolds Jewelry Co., 
Portland, Ore.; David Glickman, Santa 
Rosa; J. G. R. Smith, Yorington, Nev.; 
F. M. Mason, Visalia; James R. Dupen, 
Chico; William Dupen, Sacramento, and 
George Dupen, Martenez. 








Oliver S. Stiles. of 264 E. 2d St., Can- 
andaigua, N. Y., for a number of years 
employed as an engraver and clock and 
watch repairer at the jewelry store of 
Isaac K. Blumenthal, on Market St, 
dropped dead on the sidewalk in front of 
Wheeler’s sporting goods store one after- 
noon recently. For a number of years Mr. 
Stiles had been afflicted with rheumatism 
that at times affected his heart, and his 
death is attributed to heart failure. 
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There is a movement on foot to have 
the name of the Merchants & Manufac- 
turers building, corner of Sharp and Balti- 
more Sts., changed to that of the Jewelers’ 
building, as its tenants are composed al- 
most entirely of wholesale and jobbing 
jewelry firms. 

The old firm of M. J. Oppenheimer & 
Sons, jobbers and wholesalers, has been 
dissolved and reorganized under the new 
name of the Oppenheimer Jewelry Co. 
Isaac Hutzler, who was a member of the 
firm, has gone into business for himself, 
handling a wholesale line of men’s jewelry 
and novelties with offices in the Merchants 
& Manufacturers building, corner of Sharp 
and Baltimore Sts. 

Abram Rodberg, of the firm of S. I. Rod- 
berg & Son, 26 W. Baltimore St., by using 
his detective instincts recently was _ re- 
warded by recovering a valuable fleur-de- 
lis pin valued at $400. A negro entered 
Mr. Rodberg’s store during the Christmas 
rush and taking the pin from his pocket 
asked the jeweler to place a value on it 
stating he had found the jewel. Mr. Rod- 
berg becoming suspicious quickly figured 
out a plan to hold the negro for the detec- 
tives. He asked the negro to let the pin 
stay at the store until the next day and he 
would examine it thoroughly. This was to 
give him time to notify the authorities. 
The negro left the pin there, and has never 
returned to claim it. Mr. Rodberg has 
since done a little detective work of his 
own and he is going over to Washington 
where he expects several arrests to be 
made. 


Following the usual custom of the store 
Leon Levi presented each member of his 
salesforce with a useful Christmas present 
for the diligence and spirit they put into 
their work during the Christmas holidays. 
The employes of the store in turn chipped 
in for a little remembrance to Mr. Levi that 
this year took the form of a handsome 
cut glass vase. For 14 years now Harry 
Tieperman, the manager of the store, has 
made that presentation speech, and to watch 
his manner he would rather do that little 
stunt than have a chat with the President 
of the United States. That seems to be 
the spirit right down the line of the Levi 
store employes and one that has always 
been fostered by Mr. Levi. The fact that 
the store is gaining in increased sales each 
year bears out the soundness and logic of 
the “get together” spirit. 

A man answering the description fur- 
nished the detective bureau of Washington 
by Marshal Carter was arrested there Fri- 
day morning as he stepped from a train 
in the Capital and was charged with the 
larceny of baggage containing jewelry and 
optical goods valued at $400 from Lee F. 
Kennedy, Charlotte, N. C. The larceny 
occurred here while Kennedy was on his 
way to Union Station, and as soon as Mar- 
shal Carter was notified he wired a descrip- 
tion to Washington with the result that the 
man giving the name of Edward Gill, 
Raleigh, N. C., was arrested. This morn- 


ing a warrant was issued for Gill’s arrest 
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at the request of Kennedy and the Penn- 
sylvania railroad detectives. Mr. Kennedy, 
lost his grip in an unusual manner. Accord- 
ing to his explanation he met a man, who 
was a stranger to him, as he was walking 
on N. Charles St., and learning that the 
stranger was from his home State invited 
him to have a drink. The stranger de- 
clined, but suggested that if Kennedy really 
wanted a drink he would watch his bags 
while he slipped in a nearby restaurant. 
Kennedy consented to this and when he 
came out found his new found friend and 
baggage both gone. The dispatch from 
Washington states that the baggage con- 
taining the missing articles was found on 
Gill when he was arrested. He will be 
brought to Baltimore by local detectives. 








Henry Eager, formerly a jeweler in Marl- 
boro, has been made orderly attached to 


aviation headquarters at San Antonio, 


where he is stationed. 


Following a custom of some years’ stand- 
ing, M. N. Smith, president of the Smith, 
Patterson Co., accompanied by A. G. Gil- 
more of the wholesale department, visited 
New York last week looking for merchan- 
dise for the new year. 


William J. Crowley, representing Har- 
kins, Kirby & Murphy, Jewelers building, 
is calling upon the retailers in northern 
Vermont, this being his first trip in the 
new year. Joseph Kirby of the same firm 
visited New York last week on a buying 
trip. 

Benjamin Balch Savary, for many years 
associated with A. Stowell & Co., and later 
with Bigelow, Kennard & Co., Inc., passed 
away at his home, 17 Oakland St., Med- 
ford, Jan. 2. He was born in Groveland 
76 years ago. He is survived by his widow 
and one daughter. 

For the benefit of French war sufferers 
the Jumble Shop this week held a sale of 
old-fashioned jewelry. In the collection 
were Hindu silver bracelets, mosaics in 
goldstone and jet, gold-bead and silver 
necklaces. In the silver case was an un- 
usual silver statue of Mark Twain. 

For the first time in the history of the 
local trade Jan. 1 was observed as a New 
Year’s holiday, the Massachusetts Legis- 
lature having enacted that the day should be 
a legal holiday. The brief rest thus af- 
forded came as a welcome interlude after 
rush of business and extended hours of the 
Christmas season. 

C. M. Murphy, 561 Washington St., Dor- 
chester, reports that his store was robbed 
Wednesday night, Jan. 2, and_ several 
watches stolen. As no attempt was made 
to “crack” the safe where the more valu- 
able articles were locked up, Mr. Murphy 
concludes that the thieves were novices, 
probably mere predatory youths. 

Because of his knowledge as a member 
of the Massachusetts Bar, coupled with his 
patriotic spirit, W. Stanley Campbell, treas- 
urer of Charles May & Son Co., is serving 
on the legal advisory board of the city of 
Boston in order to assist and advise men 
seeking information as to the draft. Mr. 
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Campbell is a graduate of the Harvard Law 
School. 


Charles R. Crump, of the Shreve, Crump 
& Low Co., left an estate of $172,361, ac- 
cording to an inventory of his estate filed 
Thursday in Suffolk Registry of Probate. 
Included in the estate are 850 shares of 
the Shreve, Crump & Low Co., valued at 
$127,500, according to the inventory. His 
estate consisted of $163,710 in personal 
property and $8,651 in real estate. 


C. W. Sweetland, venerable head of the 
old time silverware concern ‘of his name, 
has fallen a victim to pneumonia. Despite 
his advanced age he is struggling bravely 
toward recovery, and the latest report is 
that he will come through the ordeal safely. 
It is thought continued exposure and the 
additional strain incident to the Christmas 
rush rendered him the more susceptible of 
disease. 

Actuated by the spirit of saving several 
of the jewelers have taken up the War 
Thrift campaign started by the Government 
and have purchased blocks of thrift stamps 
ana cards in order to encourage participa- 
tion by their employees. Some presented 
these cards with a number of stamps to 
their assistants as Christmas gifts. Among 
these is the E. Howard Clock Co. and the 
Smith, Patterson Co. The plan is proving 
popular. 

Death has claimed Charles H. Parks, of 
Waltham, at the age of 80 years. He was 
a veteran of the Civil war, and had been 
in the employ of the Waltham Watch Co. 
for 40 years. He also held the office of 
chief of the fire department for 20 years, 
and as Tyler of the Waltham Royal Arch 
Chapter served that Masonic Lodge for 30 
years. He is survived by his widow, three 
daughters and two sons. Burial took place 
in Mount Feake Cemetery, Waltham, Jan. 3. 

Announcement is made at the request of 
Albert R. Kerr, secretary, that the execu- 
tive committee of the Boston Jewelers’ 
Club has decided to hold a supper in the 
grill room at the Copley Plaza, Feb. 6. 
This is in substitution for the regular an- 
nual banquet in keeping with the desire 
expressed by a plebescite of the member- 
ship to hold a less elaborate function this 
year because of the war. The committee 
is planning to have as one of the features 
an address by some participant of the world 
conflict. 

The formation of a war service commit- 
tee to protect the interests of the jewelry 
trade has attracted much attention locally. 
Henry Arnold, of D. C. Percival & Co., has 
been most active recently in spreading in- 
formation as to the aims and purposes of 
this board and has aroused the keen sym- 
pathy of the local business men. On re- 
quest by the national body he has nomi- 
nated two members of the wholesale fra- 
ternity to serve on the board, namely E. E. 
Hardy, of D. C.. Percival & Co., and Carl 
N. Smith, of the Smith, Patterson Co. 

E. F. Lilley, Milford, president of the 
Massachusetts Retail Jewelers’ Association, 
is preparing an address on “The Relation 
of the Proprietor to the Watchmaker,” 
which he will read at the January meet- 
ing of the New England Watchmakers’ 
Club. Watchmakers generally hereabouts 
are awaiting the address with a great deal 
of interest. 
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At Maysville, Ky., J. A. Simpson, a man- 
ufacturing optician and optometrist, has 
announced that he will shortly move from 
the First Standard Bank building to a 
three-story building on Market St. 

Recent jewelry salesmen in Louisville in- 
cluded Jules Schuman, Jr., William Kin- 
scherf Co.; M. F. Loomis, C. Sydney 
Smith & Co.; G. O. Penn, William Scheer ; 
H. A. Tibbals, of Mandeville, Horton & 
Tibbals, and F. C. Allen, Sansbury & Nellis. 

V. E. Denham, Princeton, Ky., has an- 
nounced that he is selling out his entire 
stock of jewelry and will close up his busi- 
ness aS quickly as possible. Mr. Denham’s 
wife and children have been in Denver, 
Colo., for some months, and Mr. Denham 
plans to remove to that city. 

A big audience gathered at Danville, Ky., 
a few days ago, to hear an address de- 
livered by Victor Bogaert, Lexington, Ky., 
jeweler, who described conditions in France 
and Europe, relating his experiences while 
on his recent trip abroad as a relief com- 
missioner. Mr. Bogaert is chuck full of 
first-hand information and is an excellent 
speaker. 

D. Heiman, engraver and watchmaker 
for the store of Victor Bogaert, Lexing- 
ton, has resigned to go into the aviation 
service, signal corps division. Mr. Heiman 
‘is an expert on adjusting instruments, and 
will be connected with the repairing of va- 
rious delicate instruments which are used 
on aeroplanes, such as altimeters, speed 
indicators, etc. He is at present under- 
going a special course at Ft. Thomas, Ky., 
but will shortly go to Texas to the avia- 
tion training camp. 

The big holiday rush business is now 
about over, with the exception of engrav- 
ing articles purchased just before Christ- 
mas and exchanging articles for those not 
satisfied. Handling exchanges is a very 
hard proposition for the retail jeweler, and 
a considerable supply of diplomacy is re- 
quired, especially where people merely wish 
to find out how much some article cost the 
actual purchaser. Many jewelers refuse to 
place a valuation on any goods, except for 
the original purchaser or in an outright 
exchange, and this system has proven fairly 
satisfactory. 

P. L. Stith, treasurer of William Kend- 
rick’s Sons, in commenting on holiday busi- 
ness this season said: “We are more than 
pleased with the volume of business han- 
dled, and especially when considering the 
bad weather experienced at the finish. A 
larger relative percentage of better class 
jewelry was sold this year than the cheaper 
grades, and an interesting feature of the 
sales was in that there was more cash busi- 
ness, or business where the payments down 
were large. Much of this business was 
transient business, and to a measure due 
to the local cantonment.” 

A deal has been closed in Louisville 
whereby the old house of J. M. Robinson, 
Norton & Co. will shortly discontinue op- 
erations, a lease having been closed for 
the property by the Weatherly-Armistead- 
McKennie Co., of Nashville, Tenn, large 
Jobbers, who have increased their capital 
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from a quarter to a half million dollars, 
and changed the name of the corporation 
to the Weatherly-McKennie Co. The 
Nashville concern will bring about 100 em- 
ployes to Louisville, and take over the 
Robinson-Norton building about Feb. 1. 
The stocks of the latter concern are being 
sold out, and the concern will liquidate. 
The Nashville concern expects to continue 
the jewelry and other departments as here- 
tofore, and handle the business of the Rob- 
inson concern, also operating with the com- 
pany’s old business which was handled in 
Nashville. 











Striker Bros. took over the jewelry store 
of Alfred O. Bald at W. Ferry and Grant 
Sts., Jan, 2. 

The jewelers will give their aid in the 
war stamp savings campaign in this city. 
They are to be represented in the work 
which is expected to produce in Buffalo 
much money each month from the sale of 
the stamps. 

Display signs and window lights may be 
used by the jewelers and other merchants 
on Saturday nights only. The fuel admin- 
istrator says the new order will be enforced 
strictly in Buffalo, and anyone who dis- 
obeys the order will be punished. 

Among the holiday visitors was Peter 
Morlock, stationed at Camp Dix. He was 
formerly in T. C. Tanke’s jewelry estab- 
lishment. On returning to camp, Mr. Mor- 
lock was presented with a supply of smokes 
and candy, the gift of his associates at the 
Tanke store. 

Niagara Falls jewelers received excellent 
business from hundreds of young men who 
attended the officers’ training camp at Fort 
Niagara during the past year. The fort is 
now being used as a training camp for 
recruits being enlisted in the United States 
for the Polish army in France. Many of 
these young men bought holiday gifts of 
jewelry at the Falls. 

Stock in the store of the Mundie Jewelry 
Co. of North Tonawanda was recently 
damaged by water. The loss was the out- 
come of a fire which broke out on the 
third floor of the building, where the store 
is located. The loss is covered by insur- 
ance. The blaze started in an upper room, 
where a dance had been held. A lighted 
cigarette is given as the cause. 

The burglar alarm from Amdur & Sons’ 
pawnshop at 95 Seneca St., recently sound- 
ed at an early hour at police headquarters. 
Detective Sergeant Barrett hastened to the 
store and found a negro in front of the 
place. A window had been broken. The 
negro was unable to give a satisfactory 
explanation of his presence in the vicinity 
and was arrested on a charge of attempted 
burglary. 

Some of the local jewelry stores are “as 
cold as a barn” as a result of the coal and 
gas shortage in this city. The coal shortage 
at present is the most serious ever experi- 
enced here. Fuel Administrator McDougal 
says he is in communication with several 
large dealers and hopes to get a large ship- 
ment of coal in a short time. Oil stoves 
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are being used in some of-the jewelry 
stores. Mr. McDougal has charge of the 
enforcement of the new rule about six light- 
less nights. | 

Buffalo jewelers are studying and follow- 
ing closely the new “lightless night” order 
of the fuel administrator. Enforcement cf 
the ruling, which pertains to Thursday and 
Sunday nights, is in charge of Attorney 
Stephen T. Lockwood, who has explained 
the classification of display and directional 
lights. A jeweler, for instance, having an 
electric sign bearing his name and the na- 
ture of his business, has a directional sign 
which is permitted. However, if he has an 
electric sign bearing the words, “Happy 
New Year to All,” it would be a display 
or advertising light, which is not allowed 
on the evenings mentioned. The federal 
attorney -believes that jewelers and others 
who come under the pale of the law will do 
everything to assist in the one objective— 
that of conserving coal. He looks for little 
trouble in the jewelry trade. 

M. O. Nielsen, jeweler at 545 Elmwood 
Ave., is repairing a unique clock for a cus- 
tomer. The timepiece strikes the full hour 
at 12 and the same is repeated at the half 
hour, but on a different bell. The quarter 
past is struck by the same hammer that 
strikes the full hour. The quarter to one 
is struck by the “half past” hammer, 
but on two different bells. On the dial there 
are figures of sail boats, all rigged up, and 
a harbor scene, which keep in motion. On 
the dial also appears a new picture for each 
day of the week. There is also a different 
picture for each of the twelve months. The 
pictures are engraved on a brass plate and 
the work artistically done. The various 
phases of the moon are also indicated. The 
clock was bought in Holland and shows a 
repair mark dated 1820. The case is very 
high and the material from which it is 
constructed is fancy walnut. 

John T. Walsh, assistant United States 
Attorney, Buffalo, has filed an action in rem 
in federal court, this city to confiscate 167 
wrist watches and wrist bands. The action 
is brought to dispose of the watches taken 
from two Canadians who paid heavy fines 
a few days ago for attempting to smuggle 
watches into the Untied States. The time- 
pieces were seized by Michael Miller, a 
customs officer and are now in custody of 
George Bleistein, collector of the port of 
Buffalo. While the law provides for the 
seizure of goods not declared, they must be 
condemned by order of the court before 
they can be sold and the proceeds turned 
over to the Government. It is likely the 
former holders of the watches will make a 
legal fight to regain possession. The 
watches are of Swiss make. The owners 
intended to sell them to soldiers, but their 
enterprise was nipped in the bud when cus- 
toms officers searched the Canadians at the 
International Bridge, which crosses the 
Niagara River at Buffalo. 








A man in England desires to purchase 
cheap watches. He is prepared to place an 
order for 500 or 1,000. Payment will be 
made by cash against documents. Refer- 
ence. For further information regarding 
this matter, in writing the Department of 
Foreign and Domestic Commerce, reference 
should be made to File No. 26147. 





* ae 






102 THE JEWELERS’ CIRCULAR-WEEKLY January 9, 1918, 








AAA ZARA AZ A KRAAAAAAAAAAAAAAA AA AAAA XTX 


es 


Dr rn eh ea al ta ed men Ae dD Pad ad DP Tete De A A RRA AA 


= 


A) 




















— 
- 
. 4 ' se 4 Ah a 






































Added Style in These 19 Jewel Watches 


The South Bend 19 Jewel Watches 
which are adjusted to four positions 
and which have proved such remark- 
able sellers everywhere will have an 
even greater selling appeal this year. 


In addition to the four position ad- 
justment feature, the 19 carefully se- 
lected jewels and the many other 
mechanical superiorities which have 
made these watches famous as accu- 
rate time-keepers, their beauty and 
style has been greatly enhanced by 
new case and dial designs, one of 
which is illustrated here. 


The national advertising behind 
these watches is also being increased 
in power and scope and special selling 
helps enable you to link your store 
effectively with the campaign. 


The jewelers who featured these 
South Bend 19 Jewel Watches in 1917 
greatly increased the sales and profits 
in their watch departments. In 1918 his- 
tory will repeat itself. 


SOUTH BEND WATCH CO. 
17 Studebaker St., South Bend, Indiana 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tur 
JEWELERS’ CrrcuLar regarding any advantageous 
device or plan which they are utilizing in con- 
















nection with their business. 














Some Practical Examples in Figuring Profits 





“Knowing Your Cost of Doing Business and How to Correctly Figure Mark-Up.” 


Written Expressly for The Jewelers’ Circular by Walter Engard. 














BREPORE you can figure your mark-up 
correctly it is absolutely necessary for 
you to know just what your cost of doing 
business is so that your per cent. of mark- 
up will be high enough to cover and leave 
a fair margin of profit. Accordingly we 
treat this side of the subject first. In or- 
der to determine accurate costs it is neces- 
sary for you to keep an accurate record of 
all money spent for expenses. To find 
your per cent. of cost, take your total 
gross sales for the year and divide them 
into your total cost of doing business (ex- 
penses); this gives you your per cent. of 
expense. For illustration, say your total 
sales for the year are $50,000 and total ex- 
pense is $9,573.50. Now, in order to know 
just what per cent. of all money received 
is for expenses, divide $9,573.50 by $50,000 ; 
the answer will be 19.14 per cent. The 
rate so obtained is only as accurate as the 
figures which produce it. If you have not 
included every item of expense in your 
expense account, the per cent. of expense 
will not be accurate. All expenses will 
come out of the gross profit whether they 
have been charged in it or not. What your 
expense book doesn’t show, your bankbook 
will. 

Your costs of doing business, of course, 
are exactly the same whether all items of 
expense have been charged in or only part 
of them. If all items of expense are not 
included, however, the merchant may be 
led to believe that he can fix a lower sell- 
ing price on his goods than he can afford. 
He does not realize that his margin of 
profit will be immediately absorbed by the 
extra expense which he failed to charge to 
his cost of doing business. This extra cost 
may not show on his books, but it is there 
just the same, and will come out of the 
Profits before the end of the year. For 
example, say that in figuring our per cent. 
of doing business we failed to charge into 
Our expense account certain expenses 


which amounted to $500, and instead of 
our expenses being $9,573.50, as charged 
On Our expense book, they were $10,073.50. 
Because of our failure to charge this extra 

» We compute our. costs on the figures 


shown by our expense book and found it 
to be 19.14 per cent. We wish to make a 
net profit of 5.6 per cent., so we mark our 
goods for a gross profit of 25 per cent. 
Our gross profit on $50,000 business would 
be $12,500, deducting our expenses we 
would have a net profit of $2,926.50, but 
instead of having a net profit of $2,926.50, 
as our figures show we should have, we 
find that the actual net profit is only 
$2,426.50, a difference of $500, or a net 
profit of only 4.8 per cent. 

As said before, it doesn’t matter whether 
we enter every item of expense in the 
expense account or not, every cent of ex- 
pense will come out of the gross profit 
before any net profit is taken, but, unless 
we enter every cent of expense in the 
expense account, our mark-up will not be 
high enough to cover the costs and still 
leave us the net profit we are striving to 
make. The above example is a very mild 
one. I know a certain retail merchant who 
figured a gross profit on his merchandise 
of 20 per cent. and his cost of doing busi- 
ness at 10 per cent. From all records 10 
per cent. of his total sales would cover his 
expenses, but when the year was ended, 
instead of a net profit 10 per cent., as his 
books showed him he should have. he had 
a net profit of only 3.5 per cent., a differ- 
ence of 6.5 per cent., or more than $5,000. 
For his sales amounted to close to the 
$100,000 mark. The following year this 
merchant resolved to know just what was 
the matter; he kept strict account of all 
items of expense. He discovered that he 
had not charged into expense his wrap- 
ping cost (this one item alone was enor- 
mous), nor had he charged losses and de- 
preciation to expense, as well as several 
other items which amounted to considerable 
money in a year’s time. 

But this was not the only thing the keep- 
ing of an accurate account of all expenses 
did for this merchant; it helped him to 
keep a closer tab on expenses. When his 
expenses were figuring only 10 per cent., 
he thought they were low enough and gave 
them little thought and study. But when 
his books showed him that they were 16.5 





per cent., he began to give them his serious 
consideration. He installed a new system 
of management; he kept his eye on every 
item of expense, and today, with every item 
being charged in, he is doing business on a 
cost of only 10 per cent. 

What items enter into the cost of doing 
business? A list of items that enter into 
the cost of doing business and that should 
be charged to expenses, follows: 


(1) Interest on the net amount of your total 
investment. That is, money invested in stock and 
fixtures. 


(2) Rental on all real estate or buildings owned 
by you and used in your business at an equal rate 
to that which you would receive if renting or 
leasing to others. If you rent you will charge all 
rental to expenses. 


(3) Salaries. This expense will include all sal- 
aries paid to employes, also a salary for yourself 
equal to that which you would command were you 
in the employ of another and holding the same 
position. You should also treat in a like manner 
all members of the family who may be employed 
in your business. 


(4) Depreciation on all goods which you carry 
over and upon which you have to make a mark- 
down because of change in style, damage or for 
other reasons. This will also include concessions 
in price to patrons given special quotations on a 
large purchase. The depreciation here will be the 
difference between your regular retail price and 
the amount you receive. | 

(5) Depreciation on fixtures, tools, delivery 
equipment, or anything else used in the conduct- 
ing of your business that may be suffering from 
age or wear and tear. 

(6) Donations and subscriptions given churches, 
lodges, etc. 

(7) All fixed expenses such as taxes, insurance, 
water, light, fuel, etc. 

(8) Incidental expenses,-such as drayage, post- 
age, office supplies, livery or expenses of horses 
and wagons, telephones, telegrams, advertising, 
canvassing, etc. 

(9) Collection expense. 

(10) Losses, goods stolen, bad accounts, etc. 


The above list covers most items in the 
operation of an average business, but in 
order to keep an accurate account of all 
expenses you should keep an expense book. 
This book should be divided into twelve 
separate divisions. These headings should 
be: Rent, Salaries, Advertising, Drayage, 
Heat and Light, Supplies, Insurance and 
Taxes, Wrapping Expense, Depreciation 
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French 
Pearl Necklaces 
Pear! Earrings 


of all grades. 


Feather Fans 
Gauze Fans 
Lace Fans 


Send for selection, mentioning price. 


LEWY & COHEN 


Importers and Manufacturers 
321 Fifth Avenue, New York 


Near 32nd Street 











LTT 








L 


ir 


UUIOADAUOTANEAUENNAEONALAAEAT OANA OAL bAAE 





VEVUVCLEDUCUDASUSADAEUAUAU SUAS LATHE 


— 
—— 
— 
a 
— 
ao 
mo 
— 
ss 
— 
oa 
ae 
= 





a SO ee eT MTT MLL 






























Hall Clocks 


We offer for early delivery an 
unusually large assortment 


of 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 


on five tubes 
or 
Westminster and Canterbury 


Chimes on seven tubes 
or 
Westminster and Whittington 
Chimes on nine tubes 


in Period design cases in both 
Bungalow and full size 


CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pac. Int. 
Exposition, 1916 


The Herschede Hall Clock Co. 
McMillan and Essex Place 
CINCINNATI, O., U. S. A. 


Pacific Coast Rep., A. 1. Hall & Son, 150 Post St., San Francisco, Cal. 


No. 204 
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FRED. BLAUER 


| MANUFACTURING JEWELERS 












We Design and Manufacture 
Special Jewelry 





Repairing for the Trade 
Returned Promptly 





A Trial Will Convince You 
Of Our Superior Service 








ie red. Blauer Cr Co. 


CHICAGO 


5 NO. WABASH AVE. 




















Souder’s Safety System of 
Stock Record and 


Business Information 


For Jewelers and Opticians 





Combining in a Loose Leaf System, Day Journal, Cash 
Book, Daily and Monthly Summary, Invoice Bills Receiv- 
able and Bills Payable, Inventory, Jewelry and Watch Re- 
pair Records. A System of Record Keeping of Absolute 
Security Against Loss, Without Your Knowledge. Busi- 
ness in Detail Summarized Instantly. A system tested by 
fourteen years’ practical service. 





Only Two Books. Very Little Work. Does Not Require 
a Bookkeeper. A Three Years’ Service for $35.00. 


Full Information and Specimen Sheets on Application. 





THE JEWELERS’ CIRCULAR PUBLISHING CO. 











ERS STEEL AND 
ENGRAYE WORK sore 








The Large Corps of Skilled Engravers Has Made This House Famous All Over America 
The remarkably speedy service bridges great distances. 
The small dealer has the same price advantage as the large. 
Send for latest styles and prices Weddings and Cards. 


The Prentice Engraving Co., 212N. 13th St., Philadelphia, Pa. 





























Storekeeping Department. 
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and Shrinkage, Bad Debts and Miscella- 
Expense. 

ao ye heading will be charged 
every item of expense pertaining to that 
department, as, for instance, all forms ot 
publicity will be entered under the heading 
of advertising, including donations and 
subscriptions, billboards, newspaper space, 
dodgers, etc. Under the heading, wrap- 
ping expense, will be entered such articles 
as sacks, twine, paper, boxes, etc. Under 
miscellaneous will come all such articles 
as soap for cleaning windows, toilet paper, 
postage, etc. In fact, any article of ex- 
pense for which a heading has not been 
provided for, and usually this expense in- 
cludes hundreds of items that are usually 
overlooked in figuring costs. 

Here you have every item of expense 
itemized. You can see at a glance just 
what is running. You will have a better 
hold upon your expenses. You can tell at 
4 moment’s notice just what your adver- 
tising expense totals and determine wheth- 
er it is too large or whether you can spend 
more. In short, you will know just where 
you should economize and where you 
should investigate. Now that you know 
your cost of doing business, you are in a 
position to correctly figure your mark-up, 
providing you use the right method. It 1s 
unfortunate, but nevertheless true, that 
there are a great many merchants doing 
business today on very little profit. Some 
are doing a large volume of business, yet 
at the end of the year, after long hours 
and strenuous work, they make the un- 
happy discovery that they have accom- 
plished very little in the way of profits. 
They have nothing to show for their work 
and worry. This condition is due, very 
largely, to their failure to correctly figure 
mark-up. It is fundamentally important 
that every merchant should know exactly 
how to mark up his goods in order to 
obtain a profit. Moreover, he should know 
why the method he uses is right. If he 
uses a mark-up formula, he should know 
why that formula works. 


There are two methods of figuring mark- 
up. The first bases the percentage on the 
sales; the second bases it upon the cost. 
Either method is correct. But disaster 
comes when the merchant mixes the two 
and fails to realize what he is doing. It is 
best to choose the method which appeals 
to you and then stick to that method. The 
first method, based on the total sales, is 
the simplest, the most satisfactory and by 
far the easiest and most accurate. In this, 
the selling price equals 100 per cent. or 100 
parts. Of this total, the cost of merchan- 
dise equals so many parts, the cost of doing 
business so many parts, and the net profit 
equals the remaining parts. The sum of 
all the parts equals 100, no matter how they 
may be divided. 

To illustrate, take an article that costs 
$4.50 a dozen and find its selling price. 
Say our cost of doing business is 15 per 
cent. and we wish to make a net profit of 
10 per cent. One hundred per cent. or 100 
parts equal the selling price; 100 per cent. 
minus 15 per cent., the cost of doing busi- 
ness, and 10 per cent., the net profit, is 75 


_ 


THE JEWELERS’ CIRCULAR-WEEKLY 


per cent., which equals the cost. There- 
fore, 75 per cent. equals $4.50. 
75970 = $4.50. 

1% = 1/75th of $4.50, which is .Q6c. 
100% = 100 times .06c., which is $6, the 

selling price. 

Of the selling price ($6) 15 per cent. goes 
for expenses, which is 90 cents, 10 per cent. 
is net profit, or 60 cents. The remainder, 
$4.50, represents the cost of merchandise. 

This is a very simple method. It is per- 
fectly clear that if the number of parts in 
any of the three divisions be changed, the 
change will effect one or both of the other 
parts, since the total must always equal 
100 parts. Suppose, for example, that the 
cost of the article was 85 per cent. instead 
of 75 per cent. If the cost of doing busi- 
ness remains the same then there is noth- 
ing left for net profit. Again, suppose, that 
the cost of doing business is 20 per cent. 
instead of 15 per cent. and the cost of the 
article is 75 per cent., then there would be 
a net profit of 5 per cent. A change in any 
one of the parts, in other words, is bound 
to affect one or both of the other parts. 

The second method of figuring mark-up 
is based on the cost. In this, 100 per cent. 
or 100 parts equals the cost, instead of the 
selling price, as in method number one. 
The cost of the merchandise will always be 
100 parts, but the cost of doing business 
and the net profit may be any figure. In 
using this method of figuring mark-up, the 
cost of doing business must be based on 
the cost of merchandise sold; also the net 
profit. Probably more errors are made at 
this point than anywhere else. The error 
usually comes from the fact that as a rule 
the average merchant figures his cost of 
doing business and his net profit as a per- 
centage of sales. Then when they come to 
figuring their mark-ups they take their 
percentage of cost of doing business as 
based on total sales, also their per cent. of 
net profit, likewise based on their total 
sales, and add them together, they take 
this per cent. of the cost of the article, 
and adding it to the cost of the article they 
have their selling price, completely forget- 
ting that these figures are not based on 
the cost of merchandise as they should be. 
Therefore, the mark-up percentage is too 
small, for the sum figured as a percentage 
of the total sales always is smaller than 
the same sum figured as a percentage of 
the total cost of merchandise. 

To prove this, suppose the sales of a 
certain store are $50,000. The cost of 
merchandise is $38,000 and the cost of 
doing business is $9,500. The remainder, 
$2,500, is the net profit. The cost of doing 
business, figured as a percentage of sales, 


will be: 


$50,000 $9,500 


, 


4,50000 
4,50000 


19 (19%) 








The net profit figured on the sales will be: 


$50,000 $2,500 .05 (5%) 
2,50000 


Now, basing the same figures on the cost 
of merchandise, we find they are as fol- 
lows: 

The cost of doing business: 


$38,000 25 (25%) 


$9,500 
6000 


3 





1,90000 
1,90000 





The net profit: 


$38,000 $2,500 
2,28000 


066 (6.6%) 





2,20000 
2,28000 
Here we find a difference of 6 per cent. 
between the cost of doing business figured 
as a percentage on the sales and as a per- 
centage of the cost of merchandise, and in 
net profit there is a difference of 1.6 per 
cent. Suppose a merchant takes the wrong 
figures as the basis of his mark-up, say 
an article costs $4 and in the effort to find 
the retail price he uses the percentage as 
based on the sales. He would figure: 
19% plus 5% = 24%, the per cent. of gross 
profit. 
$4 times 24% = 96 cents, the amount of 
gross profit. 
$4 plus 96c. = $4.96, his selling price. 
Would he really make a profit at this fig- 
ure? Let us see by using the correct 
figures: 
$4 times 25% (his real per cent. of cost of 
doing business) = $1. 
$4 plus $1 = $5 (a selling price, figured on 
a correct cost of doing business, but 
without taking any net profit). 


It will be plainly seen that the merchant 
who erroneously marks his goods at $4.96 
would be paying 4 cents for the privilege 
of handing them over the counter to his 
customers. But if this merchant figures 
his mark-up so it will bring him a profit, 
he will proceed as follows: 


25% plus 6.6% = 31.6%, the per cent. all 
goods should be marked up in order to 
cover the cost of doing business and 
still leave a fair margin of profit for 
the retailer. 

$4 times 31.6% = $1.26, the amount of 
gross profit. 

$4 plus $1.26 = $5.26 (his correct selling 
price). 

The above illustration will show how 
easy it is to become confused in figuring 
mark-up; how easy it is to make an error 
and think you are using a proper mark-up, 
when in reality you may be losing money. 
So it is tremendously important that you 
know exactly what you are doing. If you 
count too small a mark-up, you are only 
cheating yourself and paving an easy road 
for loss, and if this trouble persists in all 
mark-ups, all opportunity to make money 
is lost. On the other hand, if you unwit- 
tingly figure too large a mark-up, you run 
the risk of selling at a higher price than 
your competitors and lose trade by so 
doing. 

The only safe way is to know at all 
times exactly what you are doing and why, 





and the best way to know is to have an 


accurate account of your expenses and then 
watch them, see that they are kept just as 
low as it is possible for you to do so. 








J. H. Ziegler, Spray, N. C., has moved 
to Newbern, 
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Training Your Clerks 











How to Do It Successfully 


Written expressly for The Jewelers’ Circular. 














Be ANY large and middling jewelry stores 

have salesmanship meetings on at 
least one evening weekly, after the store is 
closed. Brown relates how he sold a solid 
gold watch to a lady who came in to buy 
a gold-filled one. Miss Jones tells how 
she convinced a finiky customer who 
wanted something that was out of stock. 
Smith describes how he pushed his ring 
sales. 

Some jewelry stores carry the idea fur- 
ther. They give lectures, supplemented by 
actual specimens and blackboard demon- 
strations, of how the various kinds of 
jewelry are manufactured; how one article 
differs from another; why a certain kind 
of gold finish is preferred to another; what 
is best for long wear and service; what is 
best for smart appearance; what is the 
least expensive from a quality standpoint; 
what is suitable for each occasion. It is 
the clerk who knows all of the above 
things—and a good many more besides— 
who makes the most capable salesman. He 
‘can converse intelligently with all sorts and 
conditions of people and—what is more to 
the point—convince them by his superior 
knowledge. The clerk who knows that 
such and such a product is used in the 
manufacture of watches—that and nothing 
more—is at a serious disadvantage. He 
may try to convince his customer by hot- 
air ta'k, but the customer is not coming to 
the store again because she afterward feels 
that she has been deceived into purchasing 
an inferior article. 

The clerk is only human. Naturally, he 
is not going to get wildly enthusiastic over 
a lot of dry-as-dust technical stuff. If you 
can teach him by methods that are as en- 
tertaining as they are instructive, he is 
going to pay a whole lot more attention to 
your lectures and will not plead “an im- 
portant engagement” on the evening set 
aside for the salesmanship lecture. 

Large industrial plants have solved the 
problem of instructing their employes by 
motion pictures, so why not the jewelry 
dealer? 

Lectures and textbooks are both excellent 
in their particular ways, but they can be 
made doubly as attractive, as well as ef- 
fective, by the co-operation of the motion 
picture. The motion picture begins where 
the lecturer and textbook both leave off, 
and, instead of trying to explain technicali- 
ties, shows them without the need for wad- 
ing through a mass of technicalities in or- 
der to get the gist of them. The appeal of 
the motion picture is universal because the 
motion picture knows no language. 

But motion pictures are expensive and 
difficult to rent for the purpose and there 
may not be suitable jewelry subjects avail- 
able. Where is the jeweler to show them? 


There is no room to give motion picture 
exhibitions properly in his establishment. 


How can he hire a hall for the purpose? 
\\ hat is it going to cost? The above are 
only a few of the questions that will flash 
through his mind as he reaches this stage 
of the article, but before I am through, I 
hope, at least, I will have satisfactorily 
answered his numerous questions. 

The jeweler might search for days and 
days to find the subjects he requires and 
then find it too expensive to rent the reels. 
This is where the Bureau of Commercial 
Economics of Washington, D. C., is ready 
to help him out. Its motion picture library 
contains reels on practically all phases of 
the jewelry business. 

The bureau is prepared to loan any of its 
hlms through the various co-operating uni- 
versities, which act in a service station 
capacity, to any jeweler requiring the use 
of them. No charge is made for the service 
except the transportation charges from and 
to the distributing center. It is a condition 
that the films are shown on a standard mo- 
tion picture projector and manipulated by a 
skilled and competent operator. The bureau 
expects a report of the films shown, and 
the number of people who see them. The 
bureau further stipulates that no admission 
fees whatsoever be charged. 

The booklet gotten out by the bureau, be- 
sides giving a partial list of the available 
subjects, tells how the bureau is maintained: 

“The bureau is maintained through an- 
nuities and contributions. 

“Contributions are invariably voluntary, 
and no one is authorized to solicit the same. 

‘No film is shown for a money considera- 
tion under an circumstance, nor is prefer- 
ence given a film or subject on account of a 
contribution. 


“Contributions are received and accept- 
able only to an amount sufficient to cover 
transportation charges, insurance and up 
keep of the films, and the expenses of 
administration, as the bureau is not operated 
for profit and has no capital stock. 

“The surplus funds of the bureau will be 
used in the production of welfare films, 
first aid to the injured, including the 
resuscitation of the drowning, and the 
emergency methods of rescuing imprisoned 
miners and the awakening and development 
of civic pride and patriotic citizenship.” 

In describing the methods by which the 
bureau operates, the booklet says: 
“Co-operation of the universities consists 
in displaying the pictures, thus affixing their 
seal of approval as to their character and 
quality, and then circulating them in their 
community centers to adult audiences who 
are in sympathy, as their own university 
stands sponsor, for which expansion work 
many States make appropriations. 

“The bureau does not wish to encourage 
any jeweler to engage in visual instruction 
unless he feels it is a privilege and that 
substantial benefits may accrue therefrom, 
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in which event the bureau will be glad to 
contribute films if a standard motion pic- 
ture projector of any well known make js 
used, and the same operated by a carefy] 
and skilled operator. 

“The bureau wishes.to caution any or. 
ganizations using films to strictly comply 
with the fire regulations obtaining in local 
communities and observe the laws relative 
to censorship, in the belief that better re- 
sults accrue if collision with local authori- 


ties is avoided. 


“Experience has shown that substantial 


-support is given by local peace officers to 


this philanthropic work wherever effort is 
made to protect and save from harm those 
who seek information and enlightenment. 

“The bureau requests that all communica- 
tions from manufacturers and others fur- 
nishing films, relative to the display of films 
or attendance, be forwarded to its office in 
Washington, as the bureau does not desire 
to have any hardships imposed on the in- 
stitutions in connection with its work, which 
the bureau can relieve. 

“All applications to the bureau for its 
films are forwarded to the co-operating 
university from whose jurisdiction the re- 
quest has come, as the bureau does not seek 
any publicity for what it is doing, but 
prefers that such credit be given to the 
local institutions, in the belief that this will 
develop local civic pride and effort on the 
part of the public to support and encourage 


the movement. 


The bureau is quite willing 


to make its contribution on this behalf as 


an anonymous giver. 


“The service of the bureau is also avail- 
able at the present time in Canada, Latin 
American Republics, India, China, Japan, 
Australia, New Zealand and South Africa, 
with titles and sub-titles of all films in the 
language of the countries addressed.” 

The logical place in which to give motion 
picture lectures is, of course, the local mo- 


tion picture house. 


the necessary 


Aside from the lack of 


facilities in the average 


jewelry store, there is the expense to be 


considered. 


With a projection machine at 


$250, a fireproof operating booth at $65, a 
screen at $30, a case of carbons at $22, and 
various small accessories totalling $23, there 
is nearly $400 invested in the initial in- 


stallation alone. 


In hiring the local motion 


picture theatre for the purpose you will 


only be out the operator’s time and the 
“juice’—probably not more than 50 cents an 
hour for both. 


Since you can show four 


reels in that time, a weekly lecture for your 


clerks should not cost more than a dollar, 


including the expressage on the reels. 
To reduce the cost it would be an excel- 


lent plan to interest your local jewelry as- 
sociation in the scheme because it costs no 
more to show four reels before an audience 
of ten than it does before an audience of 
one hundred. 


The only disadvantage of the plan is that 


the motion picture theatre is generally at its 
busiest after store hours—from eight to 
To arrange for a lecture between 
eleven and midnight would be feasible if 
you presented your clerks with compli 
mentary tickets to the regular photoplay 
performance, and thus have them stay for 
the motion picture lecture. This will proba- 











Silas says: “Camouflage is the art of making what is look what ain’t. Don’t camouflage good prospects.” 
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Storekeeping Department. 




















blv appeal to them because the entertain- 
ment will put them in the “we are pleased 
with ourselves” mood. If, however, this 1s 
not practicable, why not have the clerks 
-ome an hour earlier in the morning and 
arrange for an early show at the local 
movie? If you give them a complimentary 
ticket to the evening performance, they will 
not likely be so peeved for being compelled 
to arise an hour earlier. 

Another thing the jeweler must remember 
‘< that the clerk labor problem will become 
worse instead of better as the war con- 
tinues. It has already been felt, more or 
less, by voluntary enlistments and draft 
calls, and as it will probably force the 
jeweler sooner or later to hire any sort of 
clerk labor he can get, he can at least train 
them to the best of his ability. 


Planning Advertising Ahead 








F I were a jeweler I would plan my ad- 

vertising campaign a long way ahead. 

| would not wait until the last moment to 

write my advertisements and failing to 

think of something that should be adver- 

tised at that time fall back upon diamonds 
or watches. | 

In the jewelry business as well as in 
every other there are certain seasons when 
certain articles carried in stock are more 
saleable than at others. In fact, in some 
lines carried it will be found that they are 
only saleable during certain seasons. Un- 
less these lines are advertised and sold dur- 
ing these seasons they lie on the shelves 
until the season comes around again. No 
wonder the jeweler cannot turn his stock 
often enough to make it more profitable. 

I would make a calendar of seasons and 
establish the fact that certain lines should 
be advertised and pushed strongly during 
certain months. I would take a common 
blank book and give a page to each month. 
January—what will sell in January? What 
usually sells in January? What events in 
January affect my trade? Answer the 
questions and write them down on the 
January page. After this is done the 
jeweler will know what to advertise in 
January instead of following the hackneyed 
plan of advertising something that is not in 
present demand. 

I would make every advertisement stand 
on its own feet. By this I mean that I 
would make it so timely that it could not 
help but appeal to the reader. Perhaps a 
few advertisements might not pull, but 
I'd take my chance on the timely adver- 
tisement, advertising a seasonable article 
in popular demand, to pay for itself every 
time. ‘ 

If in every month of the year the jeweler 
goes after business peculiar to that month 
instead of pounding upon some one or two 
articles that are always advertised by all 
jewelers I am sure he would reap larger 
returns from his advertising. 

Diamonds are profitable—but the diamond 
advertising of half the jewelers will never 
sell diamonds—directly from the adver- 
tisements. On the other hand, everyone 


knows enough to go to the jeweler for 
diamonds. 
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A Men’s Department 

Fk I were a jeweler I would install a 

men’s department near the front door. 
If possible I would make it a distinct 
part of the store from the rest. Here l 
would have all lines of interest to men, 
watches, chains, fobs, cuff-links, stick-pins, 
match safes, cigarette cases, etc. 

lf a separate room could be had I would 
have it fitted up like a man’s den—make 
it as home-like as possible. Here he would 
be permitted to smoke if he wished. While 
taking his comfort he should be surrounded 
by just such things as will make him com- 
fortable—which the jeweler usually sells. 

I would then go out after the trade of 
Mr. Man. Half the jewelers fail alto- 
gether to secure his trade because they 
go after it in a half-hearted manner. Why 
does the haberdasher cut into the jewel- 
er’s trade so deeply? Because he has a 
man’s store and many men: never enter 
a jeweler’s store from one year’s end to 
another. | 

I would display men’s jewelry and other 
articles for his use in a special window— 
always. These displays would be varied to 
meet the plain man’s thoughts. Smoker’s 
accessories in the winter, sporting acces- 
sories in the summer, deck accessories in 
the spring—when the spring house cleaning 
period is on in earnest, etc. 

I would get out special advertising stunts 
for his benefit. The league schedule of 
games at the beginning of the baseball sea- 
son, University football schedules, etc., in 
their season. These little booklets could 
be made to interest him by giving him in- 
teresting information about things he wants 
to keep posted upon. Only men’s lines 
should be advertised in these little book- 
lets. 

I would advertise the Men’s Depart- 
ment strongly in the newspapers. In fact, 
I would make it impossible for him to 
think of any other jeweler when he thought 
of jewelry. 


Combating Mail Order Sales 

If I were a jeweler I would write for and 
study every mail order catalogue that I 
could possibly procure. I would keep these 
catalogues handy so that they could be 
produced every time a customer mentioned 
any article that was advertised in them. 

If the “customer liked a certain article 
and I could not duplicate it I would offer 
at once to procure it for her at the same 
price as it was listed for in the catalogue. 
I would not tell her I would get it from 
the mail order house, but I would do so 


if I could not procure it from the house 


from whom I got my supplies. I’d take 
the loss attendant to writing and paying 
postage and parcels post charges rather 
than have her become a customer of the 
mail order house, because the mail order 
houses are great people for following up 
their customers for re-orders. 

If the jeweler supplies the article, as 
from his stock, the customer hears nothing 





from the mail order house. If he allows 
her to order it from the mail order house 
she hears continually from the mail order 
house for months and probably years after. 
She gets a lot of catalogues and probably 
buys a lot of goods from the mail order 
house that she should buy from the local 
merchants. She becomes a mail order fiend. 

[ believe that very few jewelers could 
not duplicate most of the articles sold by 
mail order houses—if they cannot it may be 
an indication that they should look over 
their stocks more carefully. Of course, if 
it is some cheap, trashy truck that should 
not be handled he should not have it in 
stock. But he should order it for her 
just the same, telling her first of all that it 
is not as good as it looks. Then when it 
comes to hand he should try to get her to 
buy something more reliable. If he fails 
he has done his duty. Later, if she com- 
plains he can show her his copy of the 
order and acknowledgement from the mail 
order house exposing the fact that he had 
purchased the article from the mail order 
house, and sold it to her at no profit—to 
please her. 

This will give the customer a good opin- 
ion of the jeweler and will in no way add 
to the prestige of the mail order house. 





A Loyal Friend 


HE joy of having good, true, loyal 

friends—the blessing of their inter- 
course—the love which permeates the dis- 
tances separating them, can only be equalled | 
or surpassed by a feeling akin to love: 
the sincere knowledge that YOU are good, 
true, and loyal to them. 

How would you have your friend show 
his loyalty or devotion? Do you likewise, 
and should you fail to draw the spark of 
friendship from the one you would be- 
friend, do not feel grieved—be thankful! 
It is well worth your strongest efforts to 
learn that you cannot depend on a man— 
banish him from your mind. It is great 
to know that there is room in your heart 
for another, one who will probably be more 
loyal to you than yourself—a friend. 

Inprint. 








Ihe formal opening of the establish- 
ment of the Plumb Jewelry Co. Store, 
Des Moines, Ia., was held a short time 
ago. Beautiful decorations of poinsettia 
and holly added to the attractiveness of 
the rooms at 6th and Walnut Sts., and 
for the benefit of those who could not 
visit the store during the day, the open- 
ing was continued in the evening. Roses 
were given to the women visitors and - 
the men were remembered with the 
colors of the Allies, a supply of the lapel 
decorations having been purchased from 
the local Red Cross. It is 52 years in 
November since Henry Plumb went to 
the city of Des Moines and founded the 
present business. 
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The Success of a Store Is Something 
Like the Success of a Voyage 


It depends a good deal on what is carried. In the ship 
it’s called “cargo”; in the store it’s called “stock.” 
Don’t load up with “ballast” when you can secure good 
salable articles that bring the dollars. Stow in a 


supply of 


(The Wadsworth 
25-Year Pilot” 


Good sailors always believe in “luck.” There’s luck in 
the “Pilot” Case, luck for the dealer and twenty-five 
years of luck for the purchaser Half the time it’s the 
case that sells the watch. In addition to its looks, this 
case has the qualities that satisfy the customer in the 
long run. The profits satisfy you. 


“A Quarter of a Century ”’ 











The Wadsworth Watch Case Co. 


Factory: Dayton, Ky. 
New York, 17 Maiden Lane Chicago, Columbus Building 
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The Abuse of Watches 








Written expressly for The Jewelers’ Circular by G. E. Metcalf 

















. pees abuse a watch may receive and yet 
give satisfactory time, is surprising. 
There is no fine mechanism which is sub- 
jected to so much abuse as a watch; and 
today there is no machine that is called on 
more for reliability than a time piece. A 
variation of a few seconds may cause a 
serious wreck, while at the battle front ac- 
curate time is essential, as the time is given 
to a second to change the range of the big 
guns, as well as to advance. 

Watches are abused by men, women and 
children, being often carried in dangerous 
ways and places, and seldom cleaned and 
looked after until they stop. Frequently a 
person holding a baby will let the child 
grasp the watch, thinking possibly that be- 
cause there is a chain attached no harm can 
be done. Of all foolish things, giving a 
watch to a baby is the worst. A watch that 
has been used as a teething ring may pos- 
sibly have a tooth mark in the case. How- 
ever, it is more liable to have rusty steel, 
owing to the baby’s saliva getting under the 
crown, thereby rusting the stem and clutch, 
often causing the pendant to pull out hard. 

At times the watch is perhaps abused by 
accident, but more probably through ignor- 
ance, as not all people do know that if the 
pivots run dry, they cut or wear. Then 
again, a watch is dropped, but if it ticks, it 
probably will not be taken to the repairer 
until the cracked jewel has begun to cut the 
pivot, or the bent pivot has stopped the 
watch. The watch is harmed at times un- 
known to its owner. 


The following experience will make this 
plain. A man and his wife came into the 
store one evening, the man handed the re- 
pairer his watch saying that the night be- 
fore it was all right, but now had stopped. 
The repairer saw at a glance that a balance 
pivot was broken and so informed him, 
stating that the watch must have been drop- 
ped, whereupon the owner stated that he 
knew better, as it was in his vest pocket 
when he went to bed. However, he left the 
watch for repairs and in a few minutes his 
wife came back and said, “For heaven's 
sake, don’t say anything more about that 
watch ; fix it up, and I will see that you get 
your money. | knocked his vest onto the 
floor last night and my husband doesn’t 


know of it.” Are there not other similar 
cases? 

After receiving all sorts of abuse a watch 
may be taken to some person who claims 
to repair watches, and possibly the watch 
will receive more harm than from a baby. 
The abuse that watches receive from the so- 
called watch repairer is no credit to the 
trade. In some cases the watch goes out 
in a worse condition than when re- 
ceived. Watches in some ways are like 
people who never look after their health, 
often going from one docter to another and 
being doped until their constitution breaks 
down and they are out. Some people use a 
watch in the same way; never giving it any 
care, laying it on a cold surface at night, 
winding it at any and all times and when it 
refuses to go, taking it to some so-called re- 
pairer. The watch, not receiving much 
benefit, is taken to some other cheap re- 
pairer with the result that within a few 
years a fine watch is possibly ruined. 

All watch factories receive many watches 
to be put in order, as they are beyond the 
average repairer. It is quite an experience 
to view some of the watches sent back to 
the factory for repairs. Many such jobs 
show much ingenuity and time spent, but 
the repairer was no doubt suited for work 
other than watchmaking. It is not advis- 
able to show or explain this method of re- 
pairing, for butcher work should be stamped 
out. 


The reliable repairer can see the mark of 
such work daily. If a repairer cannot do a 
job correctly, he should send it to some trade 
repairer who can. Some respect should be 
shown the owner of a watch to.say nothing 
of the value involved. Butcher work as a 
rule is not done by the up-to-date business 
man, as he knows it is not good business. 

As a rule such work is done by those who 
do not care, or those who lack experience. 
To gain experience takes time. Time is one 
of the thing the American people do not 
take enough of. To do good work, it is 
necessary to take a certain amount of time. 

However, it is not necessary to go to 
sleep on the job. There are repairers who 
are satisfied to make only a living wage and 
who do not realize that if they are not 
going forward they are not going back; 


they seem satisfied to make repairs as was 
done many years ago, possibly using the 
old method of chalk and brush in cleaning. 
Pivoting instead of a new staff. Such a one 
is likely to assert that he has put main 
springs into watches for years with his 
fingers, and ridicules the use of a main 
spring winder. Such a person is likely to 
have a stock of old style jewelry badly in 
need of new cards, and show cases covered 
with dust and finger marks, while the trade 
paper is seldom taken and never read. This 
individual may repair in a manner that 
is satisfactory to some people, but his watch 
rack is likely to contain many watches of 
low grade, as the up-to-date man prefers an 
up-to-date watch, and when in need of a 
watchmaker or jeweler is likely to go to an 
up-to-date store. 


The up-to-date business man is one who 
is a mixer, a liberal advertiser who is known 
to be a good fellow as well as a reliable 
man. Repairers often make a mistake in 
not putting a watch in order when it comes 
in for a main spring. People as a rule are 
willing to pay for extra work, if it be ex- 
plained to them that it is for their interest 
to pay three dollars now, rather than five 
dollars later. Permission to put the watch 
in order should always be obtained if pos- 
sible. When cleaning the watch, if the main 
spring is found to be set, put in a new one. 
The cost is nothing compared to the reputa- 
tion of the repairer. There are many things 
that should be noted, if certain repairs or 
changes are made, for possibly in correcting 
one fault others may have been caused. 


Driving on a roller at times makes the 
balance out of true. The rollers should not 
drive on hard otherwise there is danger of 
cracking the roller or springing the staff, 
thereby causing the roller and balance to 
run out of true. It is to be expected that if 
a new staff is fitted some truing is neces- 
sary. However, excessive truing is through 
the fault usually of excessive staking, pos- 
sibly the staking shoulder on staff was small 
or short; possibly in removing the old staff 
the balance is distorted. Driving on a roll- 
er or hair spring is likely to affect the beat; 
working around or upon the balance or 
spring is likely to cause either to be out of 
true as well as beat. Driving the roller is 
likely to loosen up the jewel pin. The fork 
bent up or down changes the roller shake. 
Moving a pallet stone changes the jewel pin 
action, the drop and the draft, as well as the 
lock. 

Possibly the watch was cleaned and dur- 
ing this process a grain of sawdust was left 
somewhere in the watch to stop the watch 
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Don't 
Breathe 
Polish- 


Ing 
Dust! 


You're doing it 
now—But you 
don’t HAVE to. 


Every article 
you polish 
contributes 
towards the 
payment for 


‘gros. POLISHING DUST COLLECTOR 


You might just as well have the outfit, because you are only losing the gold 
now as it is. And then your health—just think what that means—are you im- 
planting in your system the seeds of some disease—are you wilfully disregarding 
the great danger that lurks in the metallic dust of articles resulting from polish- 
ing operations? Whether you do the polishing yourself, or not, means nothing; 
the dust floats around through the air, You breathe it, everybody in your place 
breathes it. You’re strong, now, no doubt, and healthy. You won’t notice the 
injury done to your system except in case you should fall sick or have a heavy 
cold, then you will begin to notice it. A little prevention now—a clean shop—a 
neat shop—and then more income from the use of the outfit, that’s what you get 
when vou buy this Dust Collector. 
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Get Catalog 
No. 61 


All set up and ready to run, just as you see it here. Shipped everywhere al} 
complete. This is the shop that you have been dreaming about these many 
years—just go to work the day you receive it. It saves floor space, saves time 
running from one machine to another. It’s compact—substantial—not a toy— 
it’s built to stand heavy work. WHAT IT WILL DO.—This complete workshop 
will do any kind of work for the artist or artisan metal-worker and for all} 
others making small articles of metal, celluloid and other materials. It wil 
groom itself—the powerful suction of air at the buffs keeps the machine neat 
and clean. It will prevent the contraction of disease—it is a well known de. 
plorable fact that disease germs lurk about wherever the ordinary work of the 
shop or factory is carried on—not so with this self-grooming machine.—Lastly— 
if you work in precious metals then the value in the precious dust will not 
only bring back the original cost but create a steady income while the machine 
is in use. 





A Rigid, Jointed 
Electric Bench 
Lamp 


Just what every jeweler 
wants—stays put in any 
position—does not loosen 
up and become limp with 
use—like a goose neck 
lamp—does not swing 
out of working range 
like a drop light—yet 
may be operated from 
any drop light or wall 
socket—light in weight, 
small and compact, tak- 
ing up little room on the 
bench. Concentrates the 
light where you want it. 
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DRILL Aaa 
PRESS!! 


No drill too small—the 

finest hair drill for the 

most accurate work can 

be used and up to 5/16 

inch also. 

SUPPLIED WITH OR PRRore 
WITHOUT MOTOR. — 


This drill has both hand 


and foot feed so that 
BOTH HANDS ARE Work Benches 


eh Tops made of hard close-grained maple— 
to hold the work when heavily shellacked. Well seasoned—Won’'t 





NICELY 
FINtSHEm 


Get Catalog No. 63 drilling. warp, curl or crack. 


Made in one, two, three and four seat see- 


LEIMAN BROS., 62 John Street, NEW YORK tions—legs of iron—draws, file pins and arm 





rests. Pans have metal lining with edges em- 


MACHINERY FOR COMPLETE SHOPS SUPPLIED bedded—filings cannot find lodgment. 



















If you want A Good Mainspring 
why not use The Best 








Black Shield Mainsprings 


SWARTCHILD & COMPANY 


WORLD’S LARGEST WATCHMAKERS’ 
JEWELERS’ SUPPLY HOUSE 


29 E. MADISON ST. CHICAGO, ILL. 














Gold, Platinum and Silver 
CASH Bought, Refined and Sold 


fan) A. ROBINSON & SON 


OLD GOLD 
149 Canal St., New York 
Shipments of Scrap and Sweepings Invited 


Your goods held intact, and returned at our expense 
if remittance is unsatisfactory. 


JEWELERS’ 
SAWS 
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later. The guard pin or fork may be bent, 
thereby possibly destroying the satety action 
of the escapement. Then again, a jewel pin 
may have been set, and not being the right 
size for the fork slot or correctly set, we 
have a faulty jewel pin action. Perhaps a 
new staff has been put in and one or both 
balance pivots do not fit their jewel cor- 
rectly. Polishing a balance pivot is a com- 
mon job in a repair shop, but it is an 
operation that requires judgment, for iif 
polished to excess it is necessary to change 
the jewels. The balance jewels should fit 
the balance staff pivots with very little side 
shake, otherwise there is a faulty jewel pin 
in action and great danger of the roller’s 
striking the guard pin, also causing a poor 
motion besides destroying the safety action 
of the escapement. After making repairs 
the watch should be inspected with a view 
of knowing for a certainty that the escape- 
ment is safe: that the watch will motion in 
at least three positions; dial up, dial down, 
and on edge with the fork uppermost and 
will take a correct rate. It is essential for 
reliability that these. factors exist. 
CORRECTING THE FAULTS. 

The writer believes that the best method 
of correcting the abuse of watches by the 
public as well as the so-called watchmaker 
is education. This is a great word and its 
value is not realized by many men in busi- 
ness, otherwise there would not be so many 
failures. The educating of the public gives 
the up-to-date business man an opportunity 
of advertising his business as well as giving 
valuable advice to the public in regard to 
their timepieces. Printers’ ink, with relia- 
bility behind it, is a great factor for suc- 
cessful business. The public is not supposed 
to know, unless informed by jewelers, that 
if a’ certain condition exists a watch will 
come to harm. Possibly a watch can be 
dropped without injury. However, it is 
more likely to require attention. If the 
balance cannot be heard striking its end- 
stones or if found necessary to move the 
regulator after the accident, the watch 
should be taken to a reliable repairer for 
examination. It is advisable also to inform 
the public of the necessity of taking the 
timepiece to a reliable person. The public 
does not realize that the first class store is 
cheaper in the end than one where prices are 
much lower. The first class store has a 
reputation at stake; the owner should know 
that his watch will receive no harm. The 
cheap man has no reputation and no relia- 
bility. His saying that he cleaned the watch 
or did thus and so does not make it so. The 
chances are that the cheaper man gets 
more for work done than the other. As 
Stated, printers’ ink is a great factor in 
successful business. Advertising is a busi- 
ness that requires much study. It also re- 
quires the expenditure of some money. If 
study and money are not used to advantage 
in advertising, very little will be done. The 
daily paper should carry a live ad. always to 
be found in the same place. The jeweler 
should be a constant advertiser in his home 
paper. Spending a large sum of money at 
one time is not what is required. No great 
gain can be made by this method, or by 
sending out cheap circulars. People who 
have money to spend will not stop to read 
such. 

The writer believes better results can be 





THE HOROLOGICAL REVIEW 


obtained by obtaining the names of people 
and mailing them a personal letter on paper 
suitable to the business, giving them a few 
suggestions in regard to their watch and 
stating how pleased one would be to have 
their opinion on past work or stock you now 
carry. Many jewelers make the mistake of 
having things too cheap. The jewelry busi- 
ness is not a cheap business. Things should 
correspond. Letters of like nature should 
be followed up by others. at intervals. If 
the jeweler can make the public believe he is 
looking after their interest and can repair 
their work satisfactorily, he has the confi- 
dence of the public and should be successful. 

Advertising is attracting attention, con- 
sequently we must attract attention if we 
are to educate the public, though 
we must never lose sight of the fact 
that attracting attention is a two edged 
sword which requires judgment in handling. 
If the jeweler can back up his ad. and 
please, he may have the public with him, 
but if he is all bluff it will be called. Con- 
sequently if a business is built up on bluff, 
its foundation is weak. Bluffing to a cer- 
tain extent may be condoned at times, but 
we must not forget and carry it too far, 
otherwise it may react. We can stretch a 
rubber band, but have to be careful to 
hold it tight, otherwise it may slip and 
sting our fingers. Then again, if stretched 
too far, it breaks. 


One of the factors for successful business 
is reliable help. At the present time reliable 
help is not plenty and no one seems to 
know where a surplus is coming from. To 
be a successful repairer requires experience 
which takes time as well as reliable teach- 
ing. Going a few months to a horological 
school will not make a watchmaker and no 
reliable school claims it. However, it is a 
help and if the student desire to learn he 
will learn much to his advantage. He 
should spend at least a year to receive 
much benefit Many men think the re- 
pairing business is the only factor in the 
successful business. This is a mistake. If 
a man has no business ability he will never 
get rich repairing watches. All successful 
business men are not good repairers and all 
repairers not good business men, otherwise 
they would have a much larger business. 
Many in the trade fail to take advantage of 
things to advance their interest. Naturally 
it would be thought all men in business 
would be on the lookout for better ways to 
advance their interests. However, the trade 
paper is not taken by all and is only read by 
the up-to-date business man. This to my 
mind is one of the greatest mistakes by 
those in trade. The question is not whether 
one can afford it, but can afford not to 
read it. I dare say if the trade papers were 
read and studied more by the-trade in gen- 
eral, there would be fewer failures. 

The scarcity of help is giving many men 
in business a chill. However, it cannot be 
expected that men will work on watches for 
twenty per week when they can get twenty- 
five on work that is not so trying. In my 
opinion, there is no reason why a brilliant 
woman cannot learn watchmaking as well 
as a man. Possibly she may never get onto 
adjusting, but with a proficient teacher, she 
could be taught much. We must not forget 
that all men are not watchmakers, even 
though they have worked at it for years. 
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False pride has kept much valuable infor- 
mation from repairers. The factory mis- 
sionary that calls on the trade is one from 
whom much valuable information can be 
obtained; but it is seldom a _ repairer 
asks for such information, as he doesn’t 
want any one to think he doesn’t know as 
well how to do certain things as you. There 
are repairers who care to know only enough 
to take them by. If the trade is to advance, 
it will not be done by such. Much can be 
learned from books and articles in the trade 
papers. Nearly all young men whose fath- 
ers are now in business look forward to 
the time when they will be boss. 

In starting in business it should be ex- 
pected that the public will hesitate some- 
what in doing business with a stranger. To 
obtain the business he must gain the con- 
fidence of the public and the best method of 
doing this is by square dealing. 


Old Useless Tools Made Useful for 
Other Purposes 


i hed old half round files can be made 
into a very good, useful tweezers. 
Both files having been heated to redness 
and allowed to cool, are first filed smooth 
and then the rear ends, to obtain good 
elasticity, are filed thinner or hammered 
out. A small piece of flat copper or a 
piece of other metal is made ready, a 
handle is made from it to which by means 
of rivets, the two wrought ends of the files 
are fastened. See fig 1. 
Old pliers can be usefully made 6éver 
as follows An old flatnosed pliers that no 























Fig. 1. 


longer serves its purpose, can be trans- 
formed into a pearl drilling pliers. For this 
purpose one jaw is filed somewhat thinner, 
then through this thin part a hole is drilled 
which subsequently serves as a guide for 
the pearl drill, and then on the inside sur- 
face of each jar, a rounded hollow is drilled, 
so that the pearl can be firmly held. Of 























Fic. 2. 


course, the hollows must fit exactly over 
each other. The jaws of an old round- 
nosed pliers are filed somewhat shorter to 
afford a surface, then on the surface thus 
obtained, a piece of sheet copper is soldered 
with hard solder and it is cut through in 
the middle. After the two inner surfaces 
have been somewhat rounded off we have 
an excellent clamping pliers, in which a hol- 
low object can be firmly held for cleaning. 
(See Fig. 2). 
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Radium Luminous Compound 


“LUMA” 


We can help you to a bigger share of the luminous 
dial business. The proper technic in applying 
is almost as essential to good luminescence as the 
quality of the compound. We furnish “LUMA” 
and our experts apply it to dials of every description. 
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Luminous Watches 


Any watch that has good hand clearance 
can be made luminous by our factory. 
Radium Dials should have a reputation for 
quality behind them. Let us tell you how 
we can illuminate yours. 

We are the pioneers in America for self- 
luminous (Radium) compounds and the 
many uses for them. 


Military Wrists Pocket Watches 
Dials Hands Repairs 


Radium Luminous Material 


Shines in the Dark 
TEST YOUR DIALS AT NIGHT 





Radium Luminous Material Corporation 




















RADIUM DIAL COMPANY Fifty-five NEW YORK 
Forbes and Meyran Aves., Pittsburgh, Pa. Liberty Street Sees ae wi CITY 
New York Office—1612 Astor Trust Bldg. 





HINTS FROM HERPERS 








THE ABOVE DEsIGN PRODUCED With 
OUR MATERIAL. 


A® INQUIRY BRINGS FULL INFORMATION. 


HERPERS BROS.’ 
SETTING MAKERS 


1@ CRAWFORD S1. NEWARK, WN. J. 














GEORGE M. BAKER .. 


% GOLD, SILVER AND PLATINUM REFINERS 
91 Page St., Providence, R. I. 
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hy Our Modern Methods A 
Produce Greatest Py 
% Results Ly 
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“1.1. &S. GOLD ALLOYS” 


Yellow, red, green and white 


Alloys 


Platinum, Gold and Silver Solders 
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L. LEBER & SON, 149 N.J.R.R. Ave., Newark,N.J. | 
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[In Which Is Contained a List of the Latest 




















Patents Granted by the United States 
and Great Britain. The United States 
Patents That Have Expired and the 
Registered Trade- Marks. ] 
UNITED STATES PATENTS. 
Issue of Dec. 18, 1917. 
1,250,153. EXPANSIBLE BRACELET. Frep S. 
Exuis, Attleboro, Mass. Filed Nov. 5, 1914. 
Serial 870,514. 


An improvement in bracelets comprising a 
plurality of sets of tubular sections, the sections 
of the respective sets alternating with each other, 
the sections of one set having flared ends, the sec- 
tions of the other set having their walls reduced 
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in thickness at their ends, the said reduced por- 
tions of each section of the second set being re- 
turned and in slidable engagement with a section 
of the other set between the flared ends thereof, 
whereby separation of the respective sections is 
prevented, and means holding the sections of the 
bracelet yieldingly in contracted position. 

1,250,372. CUFF-BUTTON AND SLEEVE- 
HOLDER. Cuarrtes H. Smitn, La Porte, 
Tex., assignor of one-half to Holly O. Nor- 
man, la Porte, Tex. Filed May 5, 1917. 
Serial 166,508. 


\ device of the character described including a 
connecting link whose opposite ends are formed 
into spirals, the whirls of the spirals gradually en- 
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larging inwardly, and the free ends thereof being 
looped around the adjacent whirls, said spirals be- 
ing spaced apart and forming yieldable retaining 
means and button-like disks secured to the outer 
ends of the respective spirals. 
1,250,498. CONNECTOR FOR BAND-BRACE- 
LETS. CuHarrtes H. Patten, Providence, 
R. I., assignor to Charles E. Hancock Co., 
Providence, R. I. Filed April 7, 1917. Serial 
160,507. 
A connector for band bracelets comprising a 
body portion provided with a top cross bar and 
side bais, said side bars being bent back upon 
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themselves and joined by a lower cross bar, said 


top bar having a hook co-operating with said lower 


cross bar, a cross har slidably engaging said side 

bars, and means for yieldingly sustaining said 

slidable cross bar. 

1,250,782. ELECTRIC CLOCK. Joun G. BLEss- 
Inc, Chicago, assignor to Alexander E. Keith, 
Hinsdale, Ill. Filed April 2, 1917. Serial 
159,114. 

In an instrument of the class described, the 


combination of a ratchet for operating said in- 
strument, a device (f) to actuate said ratchet, an 
electro-magnet (d) provided with an armature (E) 
to re-set said ratchet after each operation thereof, 
and a circuit for said magnet, said ratchet having 
@ spring-pressed pawl G included in said circuit 


and connected with said armature and means co- 
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opeiating therewith to control said circuit, said 
means (1 and 2) including a switch arranged to 
prevent opening of said circuit before said pawl 
arrives in position to enter the next notch on said 




















one element (1) of said switch sliding on 
(2) during movement of the pawl by 
said pawl by its spring-pressed action 
serving to open said switch after reaching the 
next notch, the one element being insulated from 
the other when the switch is open, and said other 
element (2) of the switch being controlled by said 


ratchet, 
the other 
said magnet, 








ratchet to close the circuit after each actuation 
of the pawl by said device. 
DESIGNS 

51,569. PADGE OR SIMILAR ARTICLE. 
Cuartes E. Barcock, Sr., York, Pa. Filed 
Sept. 1, 1917. Serial 189,415. Term of 
patent 314 years. 

51,570. BADGE OR SIMILAR’ ARTICLE. 
CuarLes E. Bazrcock, Sr., York, Pa. Filed 
Sept. 6, 1917. Serial 190,086. Term of 


patent 3% vears, 


51,583. HANDLE FOR A SPOON, FORK OR 


| m8) [a 














SIMILAR 
Jr., Arlington, 


ARTICLE. Girgpert L. Crowe tt, 
N. J., assignor to Dominick & 
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Haff, New York. Filed Oct. 4, 1917. Serial 





194,813. Term of patent 14 years. 

51,621. RING OR SIMILAR ARTICLE. Howarp 
Henry WatkeErR, Cambridge, Mass. Filed 
Sept. 17, 1917. Serial 191,873. Term of 
patent 3% years. 


51,586. ICE-CREAM SHOVEL. JoserpH M. 





Dinero, Cleveland, O. Filed Aug. 30, 1917. 
Serial 189,036. Term of patent 14 years. 





UNITED STATES TRADE-MARK. 


[The following trade-mark has been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and is published in compliance with Sec- 
tion 6 of said Act.] 





Trade-Mark Published Dec. 18, 1917. 
No. 89,785. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Batirp-NortxH 
Co., Providence, R. I. Filed Oct. 11, 1915. 
Particular description of goods.—Flat and Hol- 


Ser. 





low Tableware and Cutlery, Flat and Hollow 
Household Utensils and Implements, Flat and 
& 
rr 
Hollow Table Ornaments; Toilet, Smokers’, and 
Vanity Articles; Sewing Articles, Desk Equip- 
ment, Coat-Hangers, Eyeglass Screw-Drivers; 


Thermometers (Not Clinical); Umbrella and Walk- 
ing-stick Handles, Umbrella-Straps, and Whistles, 
Made Wholly or in Part of or Plated with Pre- 
cious Metal. 





BRITISH PATENTS. 


(ABRIDGMENTS OF SPECIFICATIONS FROM Jie JIllus- 
trated Official Journal.) 
issue of Dec. 5, 1917. 
110,152. ATTACHING DECORATIONS TO 
WEARING APPAREL. Soc. ArtuHus BEr- 
FIG.I.. FIG.2. 
Cc 
é€ 
bc alle 
e 
TRAND ET C1E, 46 Rue de Rennes, Paris. 
April 5, 1917, No. 4936. Convention date, 
Oct. 2, 1916. Not yet accepted. Abridged as 
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open to inspection under Sect. 91 of the Act. 
[Class 43.] 

The ribbon cut to the desired length is laid on 
the front of a stamped metal plate a and its edges 
are folded over the downturned edges b of the 
plate; 1 second metal plate d is inserted between 
the downturned edges 6, which are provided with 
recesses c to accommodate lateral tongues e on 
the plate d, and the edges b are then pressed or 
hammered down to secure the ribbon. The ton- 
gues e¢ serve to attach the device to a garment. 
The plates may be provided with slots as described 
in Specification 105,750 to enable a decoration or 
badge to be attached to the ribbon. 


110,216. CIGARETTE CASES. H. Cooper, 20 
Tatam Road, Stonebridge Park, gnd W. A. 
NortHaM, 663 Alexandra Park Road, Wood 
Green, both in London. Oct. 28, 1916, No. 
15,399. [Class 18.] 

A cigarette case is provided with a tray G 

connected to a hinged lid by links I. When the lid 


> 





is released by pressing a button C, a spring B 
opens the lid and automatically raises the tray G 
ta facilitate the withdrawal of the cigarettes. The 
case is adapted to receive a packet of cigarettes 
without entirely removing the wrapper. 

116,270. RESERVOIR PENS. W. Luivsey, i1 
Groveland Read, Wallasey, Cheshire. Feb. 5, 
1917, No. 1,785. [Class 146 (iii).] 

In a reservoir pen of the kind having a nib or 
stylus which can be projected by the rotational 
movement of a stem fh, this stem or its head ¢ is 





surrounded by a collar /, split at k, so that when 
the cap / is pushed upon the collar, the latter 
closes round and grips the stem /: which can then 
be turned by turning the cap. The interior of the 
cap | and the upper part of the collar are shaped 
to correspond, while the upper part of the collar 
may be shaped so as to make a tight joint with 
the part 5+. 
110,282. RINGS OR LINKS. W. E. Bauer, 119 
Commercial St.. Trinidad, Colo., U. S. A. 
March 3, 1917, No. 3.172. [Classes 24, 43 


and 44.] 
Split rings or links such as are used for watch 


chains and other articles of jewelry are formed 
with interlocking parts, such as 7, Fig. 1, or 7a, 


FIGS. FIG! > 
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Fig. 4, which are engaged and disengaged by a 
motion lateral to the plane of the ring. 

Reference has been directed by the Comptroller 
to Specifications 23406/93 and 25784/96. 


Issue of Dec. 12, 1917. 

110,322. CASES FOR CIGARETTES, ETC. D. 
JENKINS, 7 Quay St., Cardiff, Glamorganshire, 
Tune 11, 1917, No. 8357. [Class 18.] 

A pocket container for cigarettes or cigars com- 
prises a drawer B slidable in a case A and provided 
with a partition bt. The drawer may be pulled 
out, as far as permitted by straps C, by a flexible 
flap b secured to it and adapted, when the drawer 
is pushed in to form an end closure to the 
drawer and case secured by a fastening D', D*. 
Extensions b* of the flap pass through apertures 
b?, and, when pressed up by the finger, lift the 
cigarettes into position for removal. Two of the 
drawers may be fitted, bottom to bottom, in a 





single case. A match-container may be mounted 
within the drawer, a rod fixed to the case serv- 
ing, when the drawer is pushed in, to eject a 
match from the lowermost part of the container, 
and this part being contracted in width and a 
fresh match falling into it when the drawer is 
pulled out; the container may be filled through 
an aperture in its top. 





Applications for British Patents. 

17,075. SELF-WINDING ATTACHMENT FOR 
WATCHES, CLOCKS, AND SPRING AND 
WEIGHT DRIVEN MACHINERY. M. E. 
Freminc, Nov. 20, 1917. 

Complete Specifications Accepted. 

15,596. FINGER-RINGS. C. L. Depottrer, Oct. 
26, 1917. No. 111,077. 

5,610. FINGER-RINGS. A. McKettar, April 21, 
1917, No. 111,236. 





UNITED STATES PATENTS THAT 
HAVE EXPIRED. 


[Reported for THe Jewerers’ Circutar by W. 
H. SwenarTon (ex-Examiner U. S. Patent office), 
Counsel in Patent and Trade-Mark Cases, New 
York. ] 


Patents expired Oct. 30, 1917. 

660,609. DRESS-STUD. G. Wrtson, Leeds, Eng. 

660,855. STEM-WINDING AND SETTING 
WATCH. C. A. Kortennaus, Philadelphia, 
Pa. 

Design Patent granted Nov. 3, 1903, for 14 years. 

36,613. SPOON. C. R. Boas, Harrisburg, Pa. 

Design patent granted Nov. 10, 1903, for 14 years. 

36,619. FINGER-RING. G. TT. WItrtTsTEIN, 
Chicago. 

Design patent granted Nov. 17, 1903, for 14 years. 

36,622. GEM-SETTINGS. C. T. WiurtrtTstern, 
Chicago. 

Design patents granted Nov. 1, 1910, for 7 years. 

40,9602. BACK FOR MIRRORS, BRUSHES OR 
SIMILAR TOILET ARTICLES. G. H. 
Berry, Shelton, Conn. 

40,961. BACK FOR MIRRORS, BRUSHES OR 
SIMILAR TOILET ARTICLES. G. H. 
Berry, Shelton, Conn. 

Design Patents granted Nov. 15, 1910, for 7 years. 

40,988. TEWELRY ORNAMENT. H. W. 
Fisuet, New York. 

40,989. BRUSH BACK AND MIRROR. 5S. O. 
Breney, Attleboro, Mass. 

Design patent granted May 27, 1913, for 3% years. 

44,113. MIRROR-PLATEAU. J]. E. Ronrepeck, 
West Hoboken, N. J. 
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Connecticut Notes. 





The salesmen of the Internationa] Silver 
Co. held their annual convention last week 
in Meriden. They met on Thursday anq 
Friday. 

John W. Smith, who as jeweler and Watch 
repairer has occupied one of the little stores 
in the Burr block, New London, closeg 
his place of business Jan. 1. 

Herbert Palmieri, alleged to have at 
tempted to burglarize Goodman’s jewelry 
store, New Haven, entered a plea of not 
guilty on Jan. 3. He will be tried later. 

President Walter Camp, of the New 
Haven Clock Co., spent part of last week 
at the United States Naval Station at 
Portsmouth. Since his appointment as dj- 
rector of athletics at the naval stations of 
the country, Mr. Camp has devoted the 
week-ends to visiting the stations and or- 
ganizing the athletics and_ recreational 
sports. 

Prying open a rear window, burglars 
forced entry into the jewelry store of 
Frank Bolchas at 249 Hancock Ave, 
Bridgeport, Conn., some time on the night 
of Dec. 30 and stole goods valued at $600, 
according to a report filed in the detective 
bureau the next morning. An _ inventory 
disclosed the fact that 35 gold filled watches, 
18 chains, 14 bracelets and 18 rings had 
been extracted from the showcase and 
taken away. The burglars left no clues by 
which they might be traced. 

A Red Cross campaign was carried on 
in Bristol last week to gain 8,000 members 
in that city. A big benefit dance was given 
in the New Departure Terminal Building 
of the New Departure Mfg. Co. The pro- 
ceeds from the sale went to swell the ac- 
count of the Soldiers’ Benefit Fund, for 
which the dance was given. Among the 
firms that contributed for the benefit of 
the fund were the E. Ingraham Clock Co., 
Lee Roberts, T. I. Gwillim & Son, and the 
American Silver Co. 





“Beginning Sunday night, January 6, 
every one in Philadelphia will have six 
lightless nights a week except one jewelry 


store, which will have seven.” This unique. 


order came Saturday from Francis A 
Lewis, local fuel administrator, who would 
not disclose the name of the jeweler. The 
jeweler in question, it has been proven to 
the satisfaction of the fuel administrator, 
violated the lightless ruling last Sunday 
night and it will stay dark until the owners 
of the store realize the country is at war 
with Germany. Mr. Lewis was firm on 
this point. He said he had to make an 
example of such a flagrant violation and 
he could not tell when he would rescind 
the order. The order extending two light- 
less nights to six has been met generally 
throughout the trade with ready agreement 
and co-operation. The jewelers are 100 
patriotic not to realize as a body the value 
of conservation in coal and while no store 
is more in need of good lighting than @ 
jewelry shop with its valuable contents, the 
proprietors throughout the city, with the 
one exception noted above, have conformed 
to the two lightless nights’ program and 
will do the same under the six nights. The 
sole exception in a week of darkness is Sat 
urday night from 7.45 until 11 o’clock. 
























































